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Lengthy Report On 
Aviation Insurance 
By N. Y. Department 


Describes in Full Detail Operations 
of Board of Aviation 
Underwriters 


CONSTRUCTIVE WORK CITED 


Several Recommendations Offered; 
Experience to 1934 on Vari- 
ous Lines Presented 








The New York Insurance Department 
has just completed an examination into 
the methods and manners of operation 
of the Board of Aviation Underwriters 
of New York and issued a report cover- 
ing close to sixty pages. This report is 
the first issued on this organization, 
which includes the Associated Aviation 
Underwriters, Aero Insurance Under- 
writers, United States Aviation Under- 
writers and the Travelers Insurance Co. 
The last named, however, has discon- 
tinued writing aviation insurance with 
the exception of a few airport liability 
tisks. Probably no other document pre- 
pared contains as much detailed informa- 
tion on aviation forms, rates and experi- 
ence as this New York Department re- 
port, which bears the signature of Bar- 
bara H. Woodward, examiner. 


Report Contains Recommendations 


In addition to describing at length the 
details of aviation underwriting the re- 
port contains several recommendations, 
end says that the most important prob- 
lem at the present time is in connection 
with the rating of renewals. It is rec- 
ommended that the Board of Aviation 
Underwriters, rather than the carrier, 
name the rates on renewal business with 
the carrier obligated to file any depar- 
ture from the standards established be- 
fore release to a broker, agent or the 
assured. It is also suggested that the 
Board take more care in the preparation 
of statistical data. 

In recognizing the constructive work 
of this organization of aviation under- 
writing offices the report states: “The 
Board has contributed much towards the 
development of aviation insurance and 
the stabilization of rates and undewrit- 
ng practices. The same premium rates 
are now quoted by the three American 
aviation markets on any particular risk. 
All aviation experience is now combined 
and available as a guide in rate making 
nderwriting rules adopted by the Board 

(Continued on Page 38) 
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The Telegram 


This Agent worked a round of small towns and villages, 
taking him away from the General Agency office for two weeks 
at a time. This was his account of his latest trip:— 


I couldn’t land a thing. Plugged as hard as I had ever done, but 
simply couldn't pull a single app. I dreaded going to each hotel. My 
boss has a way of shriveling you up if you don’t come across with 
business. He's the “Mr.” sort, and nobody ever first-names him. I 
was afraid I'd get an acid telegram from him. But I had to keep 
going. And, sure enough, at the next hotel the derk handed me a 
telegram. With a sickish feeling I opened it. It said:—"‘Billy, old 
man, are you still with us? Jim.” That “Jim” just busted me wide 
open. A drop of milk of human kindness instead of a splash of vitriol. 
And, boy, did I go out and pull in the business!—nothing could 
stop me! 


For the capable discouraged there’s nothing so potent as a 
sign of understanding, and sympathy, and faith. 


THE PENN MUTUAL LIFE INSURANCE CO. 


WM. A. LAW, President 
PHILADELPHIA 


Independence Square 








Present Trend Toward 
Standard Rates For 
Airplane Passengers 





Increased Participation in Airplane 
Travel on Scheduled Routes 
Makes Question Imminent 


ONE CO. READY FOR MOVE 


Actuaries and Home Office Under- 
writers Place Problem on 
Meeting Programs 











Improvement in industrial and business 
conditions leading to increased activity 
on the part of business executives and 
others has brought to an immediate fo- 
cus the question of ratings on those ap- 
plicants for insurance who participate in 
Actuaries, home office 
underwriters and agents alike watching 


airplane travel. 


the problem for some time are now con- 
scious of a definite trend toward stand- 
ard rates to applicants flying only as 
fare-paying passengers on scheduled fly- 
ing routes. 

One company already has had the 
question up for consideration and is 
ready to submit for final approval a rec- 
ommendation that fare-paying passen- 
gers on scheduled flying-routes be ac- 
cepted at standard rates. Other compa- 
nies are still feeling their way, limiting 
applicants according to number of flights, 
distance traveled or number of landings. 

See More Liberal Attitude 

Present indications, however, are to- 
ward a far more liberal attitude on the 
part of home office departments in the 
selection of aviation risks. ‘Producing 
agents indicate that such a trend is de- 
sirable to them since many large cor- 
porations require their executives and 
managers to use airplane travel in order 
to save time. The increased number of 
passengers on regularly scheduled air- 
ways would bear out this statement. 
These men are insurance prospects. 

Where industrial companies have their 
own planes and pilots a different prob- 
lem presents itself to home office under- 
writers but at present this condition has 
not become generally widespread. 

In the next few weeks the question 1s 
scheduled for discussion before two large 
groups of home office insurance men. 
The American Institute of Actuaries at 
its fall meeting in Chicago on October 
31 and November 1 will consider whether 
or not the time has come when life 
insurance may be issued at standard 
rates for fare-paying passengers on 
scheduled flying routes and if not what 
would be a reasonable limit for stand- 
ard acceptance. An authority from the 
Travelers Insurance Co. will discuss the 
same question before the annual meeting 
of the Home Office Life Underwriters’ 
Association in New York City on No- 


(Continued on Page 8) 
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ConMulTopics 


DEFINITE RULES—The man who has a few definite 
rules for Prospecting, which he conscientiously fol- 
lows, never runs out of prospects 

* * * 
PREPAREDNESS—"! get a much better night's 
rest," says a Connecticut Mutual agent, "by care- 
fully preparing a work plan the night before and 
preparing each case before it goes into my route 
list. In this way, | can then promptly forget all 
about the following day's work’ 

* * . 
FUNERAL COSTS—An analysis of the cost of 1000 
funerals showed that the cost varied between $200 
and $750 and over. The greater number of 
sunerals cost between $500 and $750 

+ * * 
HIDDEN PROSPECTS—"'! have turned Prospecting 
into the old game of Hide-and-Seek,” says a Con- 
necticut Mutual agent. "When the signal is given 
in the morning, | don't know where my prospects 
are. | know, however, that they exist and that if | 
conscientiously look for them, | am sure to find 
them" 
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APPLY A MAGNIFYING GLASS—Have you ap- 
plied a good strong magnifying glass to examine 
your skill, your ability, your shortcomings in each 
of the four important phases of selling: Approach, 
Interview, Close, Objections? 

GRAPHIC PRESENTATIONS—If you are not using 
the graphic presentations offered by your Company, 

















you are probably not closing the proper percentage On W 
of your interviews. No matter how good you be- eat meu 
. ‘ : , ‘ who mal 
lieve your interviews to be, if you fail to use these amensia 
presentations in presenting these contracts you are stitution 
certain to fail in many cases where, if they were Berkshir 
| d Id d Samuel 
employed, you would succee York Cit 
* * * ness-Bet 
SUCCESS OR FAILURE—Success or failure in life muda an 
insurance is divided by a narrow margin. A cer- po yy 
tain definite formula of study and well directed “' 

. ° . ° ere 
work will find the salesman on the winning side, Club me 
while in the absence of such formula he automati- which r 
cally finds himself in the list of low producers ee 8 

* * * - << 
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CULTIVATE PROSPECTS—Prospects are not found the par 
—they are made. They do not grow and blossom | island ¢ 
unseen or untouched until ripe for the picking. Fer- pos ag 
tile ground must be located, seed planted and th ncludin 
ground must be located, seed planted and the includin 
field cultivated and My 
* * * life me 

OLD AGE IN OLDEN DAYS = 
Greece: Poison! If you were eighty years old, the was ma 
hemlock cup for you! — 
Rome: Drowning. Threw ‘em off the bridge, Pons | I 
Publicus, into the Tiber! There 
China: Food. Clans provided food for those no three ‘I 
longer able to work! — 
Indians: Starvation. Often left old men to freeze | this yee 
or starve, especially Huron tribel ie | 
Australia: Care. Early clans stored food for aged recogni 
ange hunters gg ema ma — i 
\merica: Insurance. mailer families, economic a " - ' enced s 
pressure, unwise investments and uncertainty of The Second in a Series of Panels Designed to Coordi- en 
business conditions make Retirement Income the nate and Classify the Many Practical Helps Available a 
individual's ideal provision for old agel that wi 
to The Connecticut Mutual field force . trip on 
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On Wednesday of last week the larg- 
est number of Berkshire Life Associates 
who make up the Rhodes Club of that 
increasingly militant Massachusetts in- 
stitution being domiciled in the famous 
Berkshire Hills, met “Rear Admiral” S. 
Samuel Wolfson, general agent in New 
York City, at the gangplank of the Fur- 
ness-Bermuda Line S. S. Queen of Ber- 
muda and embarked for the tenth annual 
meeting of that organization aboard ship 
| and at the Bermudas. 

There were 106 qualified for Rhodes 
Club membership during the club year 
which represents better than a 45% in- 
crease since the last annual meeting of 
the Rhodes Club at Pittsfield last year. 
Altogether there were more than 200 in 
the party which sailed on this ocean- 
island convention, the balance of the 
company being made up of two of the 
three life members of the Rhodes Club, 
including O. Dana Richardson, Chicago, 
and Myron C. Stowell, Detroit, the other 
life member being George T. Mason, 
who on account of illness was unable to 
make the trip. The balance of the party 
was made up of wives and members of 
Rhodes Club members’ families and their 
guests. 








Join Business With Pleasure 


There were seventeen general agents, 
three life members, seventy-five senior 
members and twenty-eight junior mem- 
bers on the roster of the Rhodes Club 
this year. 

The qualified delegates in each in- 

| Stance had all earned by production the 
recognition accorded them through this 
‘rip to Bermuda. The general ar- 
rangements had been under the experi- 
enced supervision of S. Samuel Wolfson 
| throughout the entire year and it would 
be very hard to conceive of more pains- 
taking effort being given to a job and 
an effort producing finer results than 
that which marked the conclusion of the 
trp on Monday morning of this week. 
The days on the water to Bermuda 
Were just a little restless due to unusually 
eavy seas for this time of year. The 
ays in Bermuda were just as ideal as 
anyone could wish—brilliant sunshine, 
Mterspersed with light showers on Fri- 














day afternoon and evening. Saturday 
was genuine Bermuda atmosphere. 

The schedule provided for entertain- 
ment was interesting and not too strenu- 
ous. The trip back, beginning Saturday 
afternoon, terminating Monday morn- 
ing, was ideal. 

The members of the party joined in 
extending reverberating thanks to “Rear 
Admiral” S. Samuel Wolfson. 

From the home office of the Berk- 
shire Life were President ‘Fred H. 
Rhodes and Mrs. Rhodes, Vice-President 
Harrison L. Amber and Mrs. Amber, 
Manager of Agencies Lewis B. Hender- 
shot and Mrs. Hendershot, Medical Di- 
rector Dr. Frank Harnden and Mrs. 
Harnden, Agency Secretary J. S. Win- 
ings and Mrs. Winings. 

Manager of Agencies Hendershot and 
Mrs. Hendershot remained in Bermuda 
for several days and will return to New 
York on the S. S. Monarch of Bermuda 
which sailed Wednesday of this week. 

Next Meeting at Pittsfield 

It was made known at the president’s 
dinner at the Hamilton Hotel in Ber- 
muda that the next meeting of the 





Officers 1935-1936 
Rhodes Club Year 


President (largest volume of paid busi- 
ness within the past Club year) Samuel 
J. Aronson, Wolfson, N. Y. Agency. 

First Vice-President (second largest 
volume of paid business within the past 
Club year) Bruce Sweet, Buffalo, N. Y. 
Agency. 

Second Vice-President (largest num- 
ber of applications during the past Club 
year) Norman H. Beaty, Albany, N. Y 
Agency. 

Secretary and Treasurer (associate 
paying for the largest average applica- 
tion during the past Club year) Joseph 
Morrison, Wolfson, N. Y. Agency. 


Leon L. Riche of the home office 
agency, Pittsfield, Mass, has been elected 
permanent executive secretary. 


i 
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Rhodes Club will be held in Pittsfield 
in January, 1937. This meeting will com- 
memorate the eighty-fifth anniversary of 
the Berkshire Life and the entertainment 
features of the program will consist of 
famed Berkshire Hills winter sports. 

More and more these meetings are be- 
coming post-graduate courses in selling, 
all of which is strikingly reflected in the 
production of this fine old institution. It 
is expected that the roster for the elev- 
enth annual meeting of the Rhodes Club 
will be considerably enlarged, both as to 
members qualifying and in amount of 
total business done through the club year 
by those making up the membership of 
the Rhodes Club. 

The pictures found with this account 
of the Rhodes Club meeting were made 
by W. L. Hadley of The Eastern Under- 
writer who, together with Mrs. Hadley, 
accompanied the members of the Rhodes 
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ARONSON 
President Rhodes Club 


SAMUEL J. 





Berkshire Life Rhodes Club Convention 
Held in Bermuda — 


By W. L. Hadley 


On Extreme Left: Vice-President 
Harrison L. Amber, President Fred 
H. Rhodes, S. Samuel Wolfson, gen- 
| eral agent, New York “Admiral” of 
the Club trip. 
| \bove: Manager of Agencies Lewis 
| B. Hendershot, President Rhodes, 
Vice-President Amber. 


Club to Bermuda. The pictures present 
an energetic, industrious and happy ag- 
gregation of life insurance folk and their 
families splendidly representative of that 
business. 


Start With New York Meeting 


The Rhodes Club tenth annual con- 
vention started with a_ get-together 
morning meeting at the Hotel Pennsyl- 
vania, New York, October 16, followed 
by luncheon, after which the entire party 
left by special buses for the pier where 
they embarked on the Queen of Ber- 
muda. 

The first gathering on board ship was 
held in the ship’s forum lounge and was 
presided over by Nathaniel R. Herbits, 
president of the 1934 Rhodes Club. At 
this meeting also the new officers were 
installed. President Fred H. Rhodes also 
presented the Rhodes Club emblems fol- 
lowing a report of the awards by Agency 
Secretary J. S. Winings. That evening 
there was a bridge and dance following 
dinner. 

The second day’s schedule brought the 
address of welcome by President Fred H. 
Rhodes with a response by Samuel J] 
Aronson of the Wolfson agency, N. Y., 
president of the 1935 Rhodes Club. Bruce 
Sweet, vice-president of the 1935 Rhodes 
Club, presided. 

Among speakers at the different ses- 
were Homer L. Andrews, Furey 
agency; F. A. C. Tocque, Howes agency ; 
H. H. Waller, McCombs agency, Leon- 
ard E. MacNair, Leen agency; Edward 
F. McGee, Jr., Boireau agency; J. San 
key Mullan, McChesney agency; Harry 


sions 


(Continued on Page 15) 


Berkshire Life story and pictures con- 
tinued on pages 14, 15, 16, 17, 20, 21. 
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HARTLEY DEWART McNAIRN 


On Page 23 of this issue of The East- 
ern Underwriter is the news announce- 
ment of the resignation of R. Leighton 
K.C., as superintendent of in- 
surance for Ontario, having resigned vol- 
untarily to re-enter the practice of law. 
He is succeeded by Hartley Dewart Mc- 
Nairn, age thirty, of the Toronto bar. 

Mr. McNairn is a native of Toronto 
and was born December 27, 1904. He was 
educated at Upper Canada College, the 
University of Toronto and at Osgoode 
Hall Law School. Since called to the 
bar he has been a partner in the well 
known legal firm of Denton & Denton, 
Northern Ontario Building, Toronto. 

Mr. McNairn brings to the Depart- 
ment valuable experience gained in the 
general practice of law, and some famil- 
iarity with the Department’s work aris- 
ing out of his chairmanship during the 
past fourteen months of the advisory 
board appointed under the act to hear 
doubtful applications and complaints re- 
specting insurance agents, brokers and 
adjusters. It was the distinction with 
which he served in this latter capacity 


Foster, 


that mark him, in the opinion of the 
administration and of insurance men 
that know him, as a well qualified and 


desirable successor to Mr. Foster. 





Boston Managers’, Sup’visors’ 


Joint Meeting Hears Murrell 


The Boston General Agents and Man- 
agers Association and the Boston Super- 
visors Club tried an experiment Monday 
night when they held a joint meeting at 


the Parker House. The speaker was 
Thomas G. Murrell, manager for the 
Connecticut General in New York City. 


who discussed selection and training of 


new agents. Every seat was taken. 
those in attendance including several 
home office agency men. 


PARKINSON | AT TEXTILE MEET 


Thomas I. Parkinson, president, Equi- 
table Society, and also president of the 
New York Chamber of Commerce, ad- 
dressed the annual meeting of the Cot- 
ton Textile Tnetitute this weck. Among 
other thing he said: “The first duty 
of the government is to provide security 
for the results of enterprise. And in- 


stead of security for the results of en- 
terprise, the enterprising have been be- 
deviled and their performance made un- 
necessarily difficult by a false emphasis 
on another kind of security.” 


WM. ALEXANDER WRITES BOOK 


William Alexander, for many years 
secretary of the Equitable Society, has 
written a new book, “My Half Century 
in Life Insurance.” It published by 
Harper & Brothers, New York 

















ar 





a ! UNDERWRITER er 


REBT S OY 





RR TERIOR 








October 25, 1935 








CLAIRE BRAUN WITH PATTERSON 
Miss Claire B. Braun, who for the past 
fifteen years has been with 
John J. Kemp at 551 Fifth Avenue, New 
York, in charge of insurance records and 
general contact with clients, has located 
with the Lloyd Patterson agency of the 
Massachusetts Mutual Life at 100 East 
Forty-second Street, New York. 

Miss Braun has had a great deal of 
experience in the general insurance field, 
is thoroughly familiar with rates and 
coverages and has a wide acquaintance 
among people of the entertainment 
world. Part of Miss Braun’s work in 
the Kemp office was contacting clients 
making several trips to the Pacific Coast 
in this connection, the office having 
many clients in Hollywood. Miss Braun 
has been granted a license as a broker 
by the New York Insurance Department. 


associatd 





HAS POLICYHOLDERS’ CLUB 

W. B. Seward, representative in Mil- 
waukee for The Lincoln National Life, 
has organized an Independence Club 
among his policy owners who have Five 
Star Annuity or Retirement Income con- 
tracts. Regular meetings are held at 
which times life insurance topics are dis- 
cussed. 


Louis Breiling, Vice-President 
Union Central, Dies Suddenly 


Louis Breiling, for the past four years 
vice-president of the Union Central Life 
and former treasurer of the company, 
died quietly and unexpectedly during the 
early morning on Tuesday. Heart 
trouble was the cause. James M. Hughes, 
manager, application division, had left 
the home office building with Mr. Breil- 
ing on the previous evening and he re- 
ported that Mr. Breiling had appeared 
happy and seemingly in the best of 
health. He was 72. 

For more than twenty years Mr. Breil- 
ing had been treasurer of the company 
and was an authority on farm mortgages 
and investments in real properties. The 
system used by the Union Central is his 
own plan developed many years ago. In 
recent years his opinion was solicited of- 
ten. He travelled widely among the agen- 
cies and was well liked in the field. 

At the time when the elder Jesse R. 
Clark was treasurer of the company, Mr. 
Breiling was assistant treasurer and 


when Mr. Clark became president he was 
promoted to treasurer. He was made a 





LOUIS BREILING 


vice-president four years ago from which 
position he still watched the company’s 
investment policy. 











fessional Plan. Bear 


or a Job" 


ETHELBERT IDE LOW 


Chairman 








The Home Life Insurance Company has 
determined that its particular place in the 
scheme of things as a life insurance com- 
pany is to furnish the utmost in facilities 
for those life insurance men who have de- 
termined to build their careers upon a pro- 
in mind that this 


handling of the life insurance business on 


field and of the Company. No company 
can merely announce that it is prepared to 
render this type of service, and make that 
service an actuality unless it has a group 
of conscientious, highly trained individuals 
functioning in the field. On the other 
hand, the individual in the field, be he ever 
so proficient, may find himself thwarted 


has published in the interest of their 
copy of any of the following booklets: 
"The Making of a General Agent"; 


HOME LIFE 


JAMES A. FULTON 


OUR PLACE 


point. 


a professional basis must be a cooperative 


enterprise on the part of the men in the 


activity. 


unless he has the studied cooperation and 


If you would like a copy of this entire speech, write for the booklet 
or, if you are interested in other material which the Home Life 


“Career Underwriters”, 


"My Daily Dollars"; 


C. C. FULTON, JR. 


President Agency Vice-Pres. 


proper facilities from the company stand- 
Every activity of this Company is 
being directed toward reaching the highest 
point of efficiency from a company stand- 
point in those things which will be helpful 
to the man who is building his selling ca- 


reer on professional lines. 


We believe this is in harmony not only 
with present conditions, but with the con- 
ditions that are ahead of us. 
that in the future even more than in the 
past, our sphere of usefulness can be 
greater by pressing forward in this type of 


you may have a 
"Client Building Through Estate Planning’; 
"Planned Estates”. 


INSURANCE COMPANY 
256 BROADWAY @ NEW YORK, N. Y. 


W. P. WORTHINGTON 


We believe 


—James A. Fulton 
President, Home Life 


"A Career 


Supt. of Agencies 
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oJ. Sisley Honored 
By New York C.L.U.’s 


LED EDUCATIONAL ACTIVITIES 
Was Responsible for First N. Y. U. 
Courses; Ben Alk Presides; Forrest 
Morion Speaker 

E. J. Sisley of the Travelers, New 
York, was guest of honor at the New 
York Chapter Chartered Life Underwrit- 
ers’ luncheon meeting last week. Ben- 
‘amin Alk, president of the chapter, paid 


tribute to Mr. Sisley for his fatherly 








E. J. SISLEY 
nterest in educational aciuvi.ies among 
underwriters in New York City. He 


said that had it not been for the personal 
efforts of Mr. Sisley in past years he 
was sure the New York Chapter would 
nt have grown to the size that it is 
today. There were eighty-six members 
present at the luncheon. 

Mr. Sisley, for many years active in 
the Life Underwriters’ Association of 
New York City and who served as vice- 
president last year, was the individual 
largely responsible for the old insurance 
courses at New York University. He 
gave unselfishly of his time, effort and 
money to bring outstanding instructors 
and lecturers to the university and to 
bring into insurance young men trained 


and qualified to conduct the business on 


a professional basis. 

The speaker at the meeting was For- 

rest Morton, in charge of the Vanderbilt 
branch, New York Life, New York. A 
suggestion which he made in his remarks 
about insurance and taxation was that 
insurance people should lend their efforts 
with the United States Chamber of Com- 
merce and other groups to get a bill in 
Longress which will allow tax exemption 
not only to life insurance but to any 
property definitely set aside for the pay- 
ment of taxes. 
_As reviewed in last week’s The Eastern 
Underwriter he mentioned a few simple 
lacts in the Federal tax laws on income, 
guts and inheritance which can be used 
a an approach to selling life insurance. 
He never mentions the subject of insur- 
ance in the approach but lets it come 
ito the presentation naturally as the 
mly means of solving a problem. 


PHILADELPHIANS HEAR HULL 


More than 75% of the total member- 
chip of the Philadelphia Association of 
Lite Underwriters turned out to hear 
Roger B. Hull, managing director and 
general counsel of the National Associa- 
ton, discuss how the Federal social se- 
cirity program will aid rather than hin- 
der life insurance production. Mr. Hull 
Soke at the first luncheon meeting of 
the season, held this week at the Belle- 
we-Stratford. Dr. S. S. Huebner, presi- 
dent of the American College of Life 
riderwriters, presented C.L.U. diplomas 
0 fourteen Philadelphia candidates. 
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Daniels With Eastern Life 


As Fourth Vice-President 


Maurice B. Daniels has been appointed 
fourth vice-president of the Eastern Life 
of New York. He will have his office at 
151 West Fortieth Street, where quarters 
have been opened on the fifteenth floor 
as uptown headquarters of the company, 
the home office of which is at 303 Fourth 
Avenue. 

Mr. Daniels was formerly connected 
with Henry L. Doherty & Co.; with 
George B. Robertson & Co. as assistant 
secretary, and was the organizer of the 
Daniels Realty Organization, of which 
he was president from 1926 to 1932. Mr 
Daniels was also president of the Bronx 
Borough Realty Lien Corporation; was a 
member of the Realty Securities Ex- 
change, as well as an active member of 
the Real Estate Board. 


J. E. Stone Goes to State 
Mutual Home Office Dep’t. 


Jason E. Stone, Jr., has gone to the 
home office of the State Mutual Life in 
Worcester, leaving the Joe C. Caperton 
agency of the company in Chicago where 
he has been supervisor since July of 1934. 
He will be in the home office agency de- 
partment. 

His whole business experience has been 
in the insurance field, beginning when 
he entered the fire and casualty business 
with the J. B. Stone and Co., headed by 
bis father. In 1926 he joined the Ordi- 
nary department of the Prudential, and 
on April 1, 1927 came with State Mu- 
tual’s Pittsburgh office as agent. 

Mr. Stone received his education at 
The Principia in St. Louis and at the 
University of Pittsburgh. He is a mem- 
ber of the Sigma Chi fraternity and a 
Captain in the Coast Artillery Reserve. 








Aanua! Review of the New York Yacht C'ub—Harper’s Weekly 


In 1865 the Civil War Was Over 
And a New World Beginning 


Seventy years ago men turned eagerly from war to peaceful pur- 


suits. 


Theirs was a buoyant mood. All good things seemed 


within reach. But caution was not disregarded. Many life 
insurance companies were formed at this time to mitigate inevi- 
table losses. Among these was the Connecticut General. 


In those days nobody had a hint of the latent power in life 
insurance—of its ability to meet practically every future financial 
need. Again and again the market for it was declared saturated. 


F 
But the work it did even in its elementary form was seen to be 
good. Wider application of its principles was obviously desirable. 
And so by trial and error, by scientific research, by enthusiastic 
effort continuously sustained, men in many companies with a bent 
for the work gradually built up the far reaching institution we 


know today. 


In representing it we owe it our best. We are bound by its service 
to see that to the extent of our ability it accomplishes the purposes 
for which it has been framed by the devotion of many men. 


In every Connecticut General office, we cultivate this ideal and 
welcome every opportunity to cooperate on this basis with life 


underwriters everywhere. 


Connecticut General 


Life Insurance Company 
~. Hartford, Conn. 


F. A. Shailer Promoted 


By Equitable Society 
IS ELECTED VICE-PRESIDENT 


O. H. Chedister, Forty-five Years With 
Company, Becomes Auditor; Shailer 
Is Former Actuary 
Frank A. Shailer was elected a vice- 
president of the Equitable Society by 


the board of directors on Thursday of 





FRANK A. SHAILER 


last week. The 
the appointment 
auditor. 

Mr. Shailer became identified with th« 
Equitable Society in its actuarial depart 
ment in 1917 prior to which he was mat 
ager and actuary of the Insular Life As 
surance Co., Manila. He was appointed 


board also confirmed 


of O. H. Chedister as 





O. H 


CHEDISTER 


assistant actuary of the Equitable in 
1929, subsequently becoming research as 
sistant to the president, and was ap- 
pointed auditor in 1933. He became a 
Fellow of the Actuarial Society of Amer- 
ica in 1923. 

Mr. Chedister entered the home office 
of the Equitable as a boy in 1889 and 
for over forty-five years has been iden 
tified with the auditor’s department. He 
was appointed assistant auditor in 1930 

BETHEA TO BE KEE SPEAKER 

Osborne Bethea, Penn Mutual general 
agent, will be the speaker Monday in a 
series of meetings put on by the William 
H. Kee agency of the Mutual Life i 
Brooklyn. Every other week the agency) 
has an outstanding personality as speak- 
er and invites brokers and others. 
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Fackler and Biss. Cuaitin 
Actuarial Firm, 70 Years Old 


The firm of Fackler and Breiby, con- 
sulting actuaries, 8 West Fortieth Street, 
New York City, is seventy years old this 
month. The late David Parks Fackler, 
one of this countries’ distinguished ac- 
tuaries, founded the firm in 1865. In the 
year 1900 he took his son, Edward Bb 
Fackler, into the business and later made 





WILLIAM BREIBY 

him a partner in the firm of Fackler and 
Fackler. In 1903 William Breiby became 
a member and the firm’s name was later 
changed to Fackler, Fackler and Breiby. 
The elder Mr. Fackler died in 1924 and 
the firm has continued as Fackler and 
Breiby. 

In recent years when economic condi- 
tions have forced changes in the business 
the firm of Fackler and Breiby has taken 
an active part in many _ reinsurance 
transactions. Following the passage of 
the Veterans Act in 1924 the United 
States Government secured the services 
of Fackler and Breiby to study the tables 
of the War Risk Bureau and determine 
proper dividend rates for War Risk In- 
surance. In recent months the Associa- 
tion of American Railroads has engaged 
Fackler and Breiby to study the govern- 
ment’s railway pension bill. The firm is 
well known and both Mr. Fackler and 
Mr. Breiby are authorities on actuarial 
questions. Their reputation has been es- 
tablished both through their work as 
consulting actuaries and through their 
written contributions to the field of ac- 
tuarial science in the form of reference 
books and tables. 

David Parks Fackler, internationally 
known, was the founder of the Actuarial 
Society of America. In his early years 
he was connected with the Mutual Life 
of New York and at that time when 
mutual companies, then in their infancy, 
were struggling with the problem, he 
worked out a svstem of surplus distribu- 
tion the general principles of which ar¢ 
still re He was the author of 
“Agents’ Tables and Explanations.” 


Edward B. Fackler was graduated 
from Yale University in 1900. He was 
admitted to the New York Bar in 1905. 
In 1906 he became a Fellow of the Actu- 
arial Society. He is the author of “Notes 
on Life Insurance,” co-author with his 
partner of “Illinois Standard Tables,” 
™" omplete Surre nder Value Ready Reck- 
ener” and of “American Men Mortality 
Premium and Reserve Tables.” He is 
Fellow of the Actuarial Society of Amer- 
ica; Associate of the American Institute 
of Actuaries; a charter member of the 
Casualty Actuarial Society; and member 


of the Fraternal Actuarial Association of 
which he was president for two years 
He is a member of the International 


American Statis- 
Insurance So- 


Congress of Actuaries, 
tical Association and the 
ciety of New York. 

Mr. Breiby was also a student of law 
before he entered the consulting actu- 
arial firm thirty-two years ago this 
December. He has had extensive experi- 
ence in examining life insurance com- 


EDWARD B. FACKLER 

panies. In 1928 he was engaged by the 
Ohio Insurance Superintendent to in- 
vestigate rates charged for fire insurance. 
He anneared as a pension expert before 
the United States Senate Committee 


during the various recent hearings on the 
—" pension bill. He is the author of 

“The Essence of vite Insurance,” “Valu- 
ing a Stock Life Insurance Company,” 
“Asset Values,” “Supervision and Man- 
agement of Life Insurance Companies” 
and co-author of other works already 
mentioned. 

He is a Fellow of the Actuarial Society 
of America, Associate of the American 
Institute of Actuaries, charter member 
of the Casualty Actuarial Society, mem- 
ber of the Fraternal Actuarial Associa- 
tion, International Congress of Actuaries, 


Ame rican Statistical Association, Insur- 
ance Society of New York and the Actu- 
aries Club of New York. He was a 


speaker before the annual convention of 
the Life Office Management Association 
held in Cincinnati the first of this month. 





Prudential Makes Tasney 
Group Assistant Secretary 


Leslie D. Tasney has been made as- 
sistant secretary of the Prudential in 
charge of the Group insurance depart- 
ment. He has been supervisor of group 
insurance in the home office. 

The new assistant secretary began his 
career with the Prudential as an agent 
in the field on February 6, 1922, and on 
June 23, 1924, was transferred to the 
home office as a clerk. On March 2, 
1925, he was advanced to special clerk 
and became assistant manager of Divi- 
sion O on January 3, 1927. On Decem- 
ber 3, 1928, he was appointed manager 
of group insurance records, advancing to 
supervisor of group insurance on Jan- 
uary 1 of this year. 





SET NEW JAMBOREE DATE 

Walter W. Head, president, Genera! 
American Life, St. Louis, presided at a 
meeting of the executive council, Boy 
Scouts of America, in New York last 
week when it was decided that the na- 
tional jamboree necessarily canceled this 
year would be held in 1937. 
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Insurance Group Past 
Of National Ad Meet 


ARTHUR A. FISK TO PRESIDE 
Association of National Advertisers to 
Bring Nation’s Leading Ad Men to 
Atlantic City Next Week 


Insurance advertising men will have , 
place on the program of the annual con. 
vention of the Association of National 
Advertisers when it meets in Atlantic 
City next week. Arthur A. Fisk, adver. 
tising manager of the Prudential which 
is a member of the association, will pre. 
side at the insurance group conference 
It is scheduled to meet on Tuesday after. 
noon and will include fire and Casualty 
companies as well as life. 

Mr. Fisk presided as chairman of the 
insurance committee in the association 
last year and was asked to serve a see. 
ond time. The group has grown up in 
the national organization as a result of 
increased participation in national adver- 
tising by insurance companies. 

The Association of National Advertis- 
ers is one of the largest and most inflv- 
ential advertising associations in this 
country and Canada, including in jt; 
membership most of the large corpora- 
tions which advertise. 

The general sessions of the conference 
are confined not to advertising as it ap- 
plies to any particular business but to 
advertising in its broader aspects con- 
cerning space buying, selection of media, 
choice of copy, layout, use of color and 
sales appeal as it might be used for any 
product whether it is cigarettes, insur- 
ance or automobiles. 

Among subjects which will probably 
be discussed by the insurance group are 
methods of copy-testing and ways ol 
chang ging copy in order to keep consumer 
interest, use of radio as a medium for 
insurance advertising, rates and circula- 
tion, trade press advertising and stand- 
ards of practice in advertising. 





TWO GENERAL AGENTS 
R. A. Vandegrift, With Occidental; Was 


State Finance Director; Branic 
Goes to Arizona 

The Occidental Life of Los Angeles 
has announced the appointment of Rol- 
land A. Vandegrift as general agent at 
Sacramento, succeeding Arch C. Branic, 
recently promoted to the position of 
State manager for Arizona at Phoenix 
Although he has but recently entered the 
field of life underwriting, Mr. Vandegrift 
is former director of finance for the 
State of California, in which position he 
gained an unusual! experience in the mat- 
agement of governmental affairs. He has 
also been engaged in newspaper work, a 
one time owning the Stockton Indepent- 
ent, one of the oldest newspapers in the 
State. 

Mr. Branic has been with the Occ 
dental since 1930 and is vice-president oi 
the California State Association of Life 
Underwriters, also past president of the 
Sacramento Association. He was fom 
erly associate general agent for the 
Aetna Life. 





UNION MUTUAL APPOINTS COOKS 
Henry T. and Peter P. Cook to be Gen 


eral Agents in Providence, R. I, 
For Maine Company 

The Union Mutual Life of Portland 
Maine, has appointed Henry T. Cook and 
Peter P. Cook to operate as the Cook 
Agency, general agents for the compat) 
in Providence, a 

Both partners are known in Providence 
and vicinity, being formerly associated 
with the Connecticut Mutual Life in that 
city. Henry Cook is a graduate of Culver 
Military Academy, Class of 1923, and of 
Babson ‘Institute 1930. He is also presi 
dent of Rhode Island Life Underwriters 


Association. Peter Cook is a graduate 
of Moses Brown and University 
Pennsylvania and a member of Bela 
Theta Pi. 


The new firm will be located at # 
Industrial Trust Building 
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UR_ PURPOSE AND ITS FULFILLMENT 


The new Home Office Building is a symbol 
of service made possible by th 
which we have adhered to the 
which The Western and Southern was founded, 


The Company enjo 
because we realize tha 





we render. As a finan- 
clal institution our first thought 4nd care has 
@lways been financial safety end, measured by 
this Standard, this Company is 
Second to none, 


Our next concern has been to P&86s on to 
the policyholders in additional concessions, the 
benefits accruing from good financial management, 
Company's 
pect and we rejoice in the 


» 8nd of our con 
Company's responsibilit 


President, 





_ Office No. 6. 
Two views of Home “ 
Seven-story annex 5 q 
$150,000,000. __ 
mone ne in force, $750,000 
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N. Y. Midtown Managers 
Hear Youngest Member 


HENRY M. FASER IS SPEAKER 





Young General Agent of Penn Mutual 
Tells How He is Training Men; 
Donald Keane Presides 





New York’s youngest general agent 
was the principal speaker before the 
meeting of the Midtown Agencies Asso- 
ciation last week. He was Henry M. 
Faser, Jr., young general agent for the 
Penn Mutual Life who is building an 
agency at 625 Madison Avenue made up 
entirely of young college men under 
thirty years old. He told the managers 
about methods he is following in se- 
lecting and training new men and told 
them the type of sales talks used by his 
new agents. Mr. Faser is a C.L.U. 

Twenty-five managers from the mid- 
town area of Manhattan attended the 
meeting at the Uptown Club in the Lin- 
coln Building. Donald Keane, general 
agent for the Massachusetts Mutual, who 
is now in his second term as president 
of the association, presided. 

Stewart Warner, general agent for the 
New England Mutual, amplified and dis- 
cussed some of the points made by Mr. 
Faser. The speakers for the next meet- 
ing of the midtown group are Ralph G. 
Engelsman, general agent, Penn Mutual, 
and Theodore M. Riechle, associate gen- 
eral agent, Equitable Society. 

Mr. Faser believes that the chief point 
of consideration in mapping out any 
training course is the type of man being 
recruited since that has much bearing on 
the ultimate amount and kind of train- 
ing. He said, “We have been too prone 
in the past to let the banks and other 
corporations train our men and then we 
bring them in to the life insurance busi- 
ness. I believe it is up to us to bring 
in young men who are capable of grow- 
ing to prominence in the business world 
and this means getting the cream from 
the graduating classes of colleges and 
universities.” Mr. Faser stated, “There 
is a great good insurance companies as 
an institution can do to acquaint the 
parents of America with what our busi- 
ness has to offer their sons.” 

About training new men Mr. Faser 
outlined the methods followed in the 
John A. Stevenson agency, Philadelphia, 
and in his own agency but so far he has 
not discovered any set plan. He does 
believe these three points are essential 
to any training program: A rather com- 
plete understanding of one plan and a 
sales talk to go with it. (He is using the 
retirement income plan). A brief review 
of fundamentals covering fundamental 
assumptions in figuring a premium, what 
a reserve is, how dividends are obtained, 
difference between various types of poi- 
icies, Joint work in the field. 

He concluded, “I consider the training 
that lasts over a period of many years 
for it is my desire to bring men into-the 
business who are entering it as a pro- 
fession and will be in it for a life time.” 





FRAZIER-LEMKE STILL INVALID 
The Frazier-Lemke Farm Debt Relief 
Act, held invalid this week by the Fed- 
eral District Court at Peoria as violating 
the Fifth Amendment to the Constitu- 
tion (taking property without due proc- 
ess of law) is an amendment from the 
former Frazier-Lemke act, opposed by 
insurance companies and other mortgage 
lenders on similar grounds of unconsti- 
tutionality, and which was held invalid 
by the Supreme Court last year. 


JOHN W. HALSEY DEAD 

John W. Halsey, a supervisor in the 
actuarial department of the Prudential 
who retired in 1930 after a subway acci- 
dent, died last week in Fredericksburg, 
Va. After many years of service with 
the Prudential, starting as a clerk, Mr 
Halsey lost an arm when he fell in front 
of an East Side Subway train at Fulton 
Street. 


Leroy Whitelaw Broadcasting 
Insurance Talks Over WHN 


Station WHN, New York City, is fea- 
turing Leroy N. Whitelaw in a series of 
insurance broadcasts for a fifteen minute 
period each Thursday afternoon at 1:30 
o'clock. Mr. Whitelaw is educational di- 
rector in the metropolitan territory for 
the Prudential. He is a Chartered Life 
Underwriter and is active in the Life 
Underwriters’ Association of New York 
City. 

Mr. Whitelaw’s name was recommend- 
ed to the broadcasting company and they 
placed him on their program. His broad- 
cast is not sponsored by any life insur- 
ance association or company. His talks 
are unbiased and on the air he repre- 
sents no company. His endeavor is to 
inform the public of the value of life 
insurance and the importance of arrang- 
ing it in a way to get the maximum bene- 
fit from it. 

The subject of his talks is “Get Ac- 
quainted with Your Life Insurance.” The 
first broadcast in the series was made 
October 17. The second was yesterday. 





AD CONFERENCE MAKES PLANS 





December 3 Meeting at Waldorf-Astoria 
Discussed by Committee; Five Topics 
For the Session 

Plans for the December meeting of 
the Insurance Advertising Conference 
were completed in New York on Wed- 
nesday by its executive committee. The 
committee, sitting for the first time dur- 
ing the 1935-36 administration, set Tues- 
day, December 3, as the date for the 
one-day session to be held at the Wal- 
dorf Astoria Hotel. Five major subjects 
will be discussed as follows: 

(1) Advertising agencies and their re- 
lation to the company; (2) Direct mail 
advertising ; (3) Trade paper advertising; 
(4) National advertising and its value; 
and (5) What properly constitutes ad- 
vertising ? 

Clarence Palmer, I.A.C. president, des- 
ignated Stanley F. Withe, Aetna Casu- 
alty & Surety, as its representative on 
the committee in charge of National Ac- 
cident & Health Week, April 20 to 27, 
1936. 

An innovation was made when it was 
announced that the I.A.C. at its next 
annual convention would encourage 
members to exhibit the best examples of 
their work for the year. 

David C. Gibson, Maryland Casualty, is 
chairman of the committee in charge of 
the program for the December meeting. 


Unusual Recruit Ad 
of Connecticut Mutual 


“ME SELL INSURANCE?” THEME 





Daily Paper Message by Company to 
Potential New Producers; Stresses 
Big Business Angle 





“Me Sell Insurance? No Sir!” was the 
head on an unusual advertisement in the 
New York Times this week. In a seven- 
inch, two column space the Connecticut 
Mutual Life explained the opportunities 
in life insurance for the high-grade type 
of person and disproved the feeling that 
still exists in some quarters that life in- 
surance is a business for men of small 
calibre. The full text of the ad reads: 

“Me sell insurance? No Sir!” 

And yet this may be the very thing 
you are best equipped to do. Certainly 
nothing could be more fallacious than 
the belief that selling insurance is the 
last thing a smart business man should 
do. The facts prove otherwise. 

Insurance is big business. 97 billion 
dollars of sales on the books today prove 
that. These sales were made by big men 

. men who have these three things in 
common: 

1. An assured position to which they 
are happily fitted. 2. A position in which 
they are definitely making money. 3 
Continuous opportunity to move ahead. 

The Connecticut Mutual, one of the 
oldest and most conservative life insur- 
ance companies, with $900,000,000 worth 
of sales on its books, because of continu- 
ing growth, now needs a few additional 
outstanding men. And based on its &9 
years of actual selling it can tell, with 
reasonable accuracy, whether you are 
one of them. 

Guarding Against Snap Judgments 

We have a method of appraisal which 
does not disturb your present business 
relationship and by which you are guard- 
ed against making a “snap-judgment” 
either for or against the opportunity 
You will be given this opportunity only 
if you and we determine that you have 
real ability for insurance work. 

Only after thorough and joint convic- 
tion will business relationship be estab- 
lished. Then you'll be given personalized 
training designed to fit you to become a 
1epresentative servicing corporations and 
individuals in matters of Insurance for 
Tax Purposes, for Retirement Income, 
for Family Protection ... for the com- 
plete life insurance services of The Con- 
necticut Mutual. 

This is an excellent opportunity for a 
limited number of high-grade men who 
are ambitious to get ahead. You can re- 
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main a producer, and being on commis. 
sion, go as far as you like, or perhaps 
become a supervisor or general agent if 
the organization side of the profession 
appeals most strongly to you. 





HEAR 81-YEAR OLD SPEAKER 


Agent Tells Indianapolis Association 
What Forty Years of Insurance 
Thrift Have Done for Country 


Because of forty years of preaching 
thrift through life insurance, the life 
salesmen of America have done more 
to help people weather the depression 
than any single group of individuals, 
John W. Jay, 81-year-old life insurance 
man told members of the Indianapolis 
Association of Life Underwriters at the 
last meeting. 

Mr. Jay is district agent of the John 
Hancock Mutual at Fortville and has 
served as agent and field supervisor for 
this company thirty-six years. Formerly 
he was a teacher and superintendent of 
schools in Hancock county, Indiana. 








WHEN INSURANCE TRUST STARTS 


The New York Law Journal last week 
ran an editorial, in five daily install- 
ments, discussing the question of “The 
Insurance Trust—When Does It Begin?” 
The conciusion of the article is: “Once 
accepting the conclusion that the insur- 
ance trust, unfunded and revocable and 
including policies permitting change 0 
the beneficiary, is a presently arising 
trust, the more secure type of trust be- 
comes an a fortiori case. It is submitted 
that the conclusion is one supported 
soundly in case law and policy and makes 
for that certainty which the law has al- 
ways sought. It requires no reversal ol 
established authority nor any struggle 
with opposed currents. The insurance 
trust should be considered as_ having 
present existence as of the date of the 
instrument creating it.” 





Airplane Rates 


(Continued from Page 1) 


vember 13-15. In the past the question 
has several times been discussed befort 
the Occupation Committee of the latter 
association. , 

An outgrowth of the question might 
possibly lead to a change in the stant 
ard question on insurance applicatiol 
blanks regarding contemplated airplane 
travel. At the present time it is frame 
in such a way as to be passed ove! 
rather lightly by both the applicant até 
the agent. Actually the answer to tha! 
question might be the basis for impo 
tant and costly litigation. 
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National Life Agents 
Ride Bus to Montpelier 


rR. C. MEADOWS AGENCY VISIT 











Twenty-one Agents Drive From Bing- 
hamton to Home Office; Have 
Day of Conference 





A bus load of National Life agents 
drove to Montpelier, Vt., last week to 
y yisit the home office of the company on 

a special “pilgrimage,” paying their own 
expenses for the tour. The bus came 
cur from Binghamton, headquarters of the 

e company’s central New York agency of 
which R. Clinton Meadows is general 
agent. Mr. Meadows led the delegation. 
His father-in-law, C. W. Peak of Peaks- 
ville, N. Y., made and owns the bus in 
which the trip was made, and he has 
driven it into all but four of the forty- 

eight states. The bus was hung with 
tlual signs about the National Life and one 











reading “Watch Us Grow.” The drive 1 day By h 

ane of 334 miles from Binghamton was made M ess a 7* t 
° in twelve hours’ time. other : oney every mont 

2 At the home office the delegation had didn’t provide m smh he. 
ry one whole day of a ov 1 . ae OS oe 
- both sales material and background ma- sme, wine EAVE vec whe 10 
aine terial about the company. Many of the Pisa enn you CAN t woes 
2 men had never seen Vermont nor the : oer oicarc bom ane oe ay MONTH : Pie oho 

home office of the National Life, and Oh ole ronan OS tesegeet® aged in be 
mn commis: | they were fortunate enough to have per- See ee ener ot week ermere : 
or perhaps | fect fall weather. The group included ee ciahe niet en Se rr 
‘al agent if } twenty-one producers from a score of tin oes vile eae Ech peng Bh pacer 
profession | counties. They brought thirty applica- + sp foam, i amet ae Raa ter . 
—— fat eae | ee 

Meet in Company’s Pent-House on ae Re A Liioe 2 Scans n 

EAKER The meetings were held in the roomy oe ade rene at oat eh MPANY 
—s and well-lighted pent-house on the Na- sett 1 arc Han NSURANCE CO 
ssociation | tional Life building roof. This is the rt CENTRAL LIFE | alae? ett ene 
ae first time that this attractive quarter of wut tINION saremncan "RE AT | 
anttry the building had been so used and it fit- 


preaching | ted well the purpose of the gathering. 


*, the life} Under the direction of Loriman P. ne 

Jone more} Brigham, superintendent of agencies, a 

depression} program had been laid out by Fred S. 

individuals, f Brynn, agency supervisor, and Karl G. ° 

- insurance | Gumm, assistant superintendent. i 
ndianapolis Among those who addressed the agents ¢ 


fers at the} were Mr. Brigham; George B. Young, 

vice-president and counsel; Stanley 2 ae 
the John} Jayne, superintendent mortgage loan de- 

» and has} partment; Dr. John M. Thomas, vice- A E M Y ADVA N Cc E SAL ESM E N 
ervisor for} president; Henry H. Jackson, actuary; 








Formerly | Dr. George E. Allen, assistant medical HE tearful little fellow in this advertise- tiple Protection offered in the advertising. 
tendent of} director; Mr. Gumm; H. R. Pierce, as- = 
diana. sciate pecretany ; = Field, vice-presi- ment is one of Union Central Life’s best Mr. MacDermott said: 

ent in charge of underwriting. : i a 
STARTS} A luncheon and a banquet were held salesmen. Every father who noticed him in “The children used in our advertising 
last week] tne gy | "Ween aden the Saturday Evening Post and Time Mag- dv l They 
ly instal antes. —- = he a y g 8 are my advance salesmen. ey get 
“ secretary ; " » Tane, uDblicity - 2 4 ° ° 4 . . . 
A 4 he = gee Arthur Watt, poor oe! Mead azine last month instinctively put his own into my prospect s home and tell him 
ig: “Once} Were the speakers. child into that photograph. He realized that my story s ~ sells 

is: “O Pp grap y story. at cuts down selling 
the insur- . aaeee ° a 
cable and STATE MUTUAL MEETING someday — perhaps — his little boy might time . . . means more commissions for 
—_ i ial face the same situation. mae.” 
ly arising rdan enera gents oO ave ouna- 2 
‘trust be Table at Home ee eae Week; R. P. MacDermott, one of Union Central It means the same for other Union Cen- 
ee A group of State Mutual general Life’s agents in Worcester, Mass., paid for tral agents, too. Of the total new life insur- 
and makes > agents, wh i b ters al- e ° ° : . ° ° 
w has a most cackeslecty, will hold a round ‘table $312,714 of new business in the first six ance business paid-for in the first six months 
ever sa ep (scussion at the Home Office in Wor- months of 1935. 62% of this was the Mul- of this year, 44% was Multiple Protection. 


F. struggl } cester on October 28 and 29. This is the 
insuranct} first of a number of such regional meet- 
us having} ings which will be held by different 


WN exces rece «cae "The Charles B. Knight Agency, Inc. 


the largest in the Company’s territory, 
and the discussions will center around 


es development problems peculiar to this WALTER E. BARTON, President PAUL S. RANCK, Vice-Pres. & Treasurer 
\ype of agency set-up. General agents 225 BROADWAY, NEW YORK CITY 
1) attending will outline plans in use in 


» question} their offices which presage further devel- 


ed before} opment, and analyze the problems pre- 
the latter} sented under such a program. | E U N | ON CE NTR L l F 
ight ; 
he stani:| . WHITELAW REVISES PAPER l \ f 
pplication The questionnaire covering company 


' airplane} Practices in regard to various classes of ‘ 
: busi . 1 eee 3 
is framed ness, prepared by the New York 
Chapter of Chartered Life Underwriters, nN ~ Uu ra Nn S e O m a Nn 





ssed ovel ' 
icant ané ' being revised and will soon be ready 

+ to thalf ‘f distribution in its new form. Leroy 

or impor . Whitelaw, educational director for the ‘ ‘ CINCINNATI 
tudential in New York, is chairman of 
the committee doing the work. 
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Fraternals for Taxes 


WANTS TO COLLECT $4,715,000 


Associations Operate As Old Line Co.'s 
But Avoid 2% Premium Tax; Unfair 
Competition, He Says 

An echo of the fraternal insurance bit- 
ier and successful fight against State 
Superintendent of Insurance R. Emmet 
O’Malley’s insurance code bill at the last 
session of the Missouri General Assem- 
bly was heard in Kansas City, Mo., when 
O'Malley filed eleven suits to collect a 
total of $4,716,326 in taxes on the pre- 
iiiums collected in Missouri by eleven of 
the lareest fraternal insurance societies 
in the country. 

O'Malley plans to file fifty-one similar 
suits, but the court actions already 
brought cover approximately 89% of the 
erand total in premium taxes that the 
state is seeking from the fraternals. 

The largest single suit is for $1,857,445 
and is directed against the Modern 
Woodmen of America, which has its 
home office in Rock Island, Ill. It has 
been operating in Missouri. 

The other suits already filed and 
amounts sought in each are: Sovereign 
Camp Woodmen of the World, Omaha, 
$009,540; Security Benefit Association, 
Topeka, Kans., $500,752; Supreme Coun- 
cil Royal Arcanum, $386,754; Royal 
Neighbors of America, Rock Island, III., 
$341,228: Yeomen Mutual Life, Des 
Moines, Ia., $321,626; The Maccabees, 
Detroit, Mich., $300,823; Supreme Forest 
Woodmen’s Circle, Omaha, $143,661; 
Women’s Benefit Association, Port Hur- 
on, Mich., $120,268; Ben Hur Life Asso- 
ciation, Crawfordsville, Ind., $96,396, and 
Order of United Commercial Travelers 
ot America, Columbus, O., $37,826. 


Have Operated With Legal Reserves 





O’Malley’s petitions charge that the 
defendants associations have actually 
heen operating as old line insurance com- 
panies and that it is unfair competition 
and unfair trade practice for them not 
to pay the 2% premium tax that regular 
old line insurance companies must pay 
to the state on their Missouri business. 
He states that the defendants have been 
competing with the old line companies 
but have not paid the premium tax on 
the grounds that their fraternal charter 
carries exemption from such taxation. 

In the defeated code bill Superintend- 
ent O'Malley sought to bring the fra- 
ternals under much the same regulations 
as to taxation and state supervision as 
apply to the stock and mutual insurance 
companies with which the fraternal 
cieties compete. However, the fraternals 
were able to bring such powerful politic- 
al pressure to bear in the Senate they 
were able to kill the bill before it ever 
reached the floor of the Senate for a 
vote. Prior to that in committee the bill 
had been thorouvhlv stripped of many 
of the more important changes in the in- 


So- 


surance laws sought by O’Malley. The 
bill never got to the house. 
When the code bill fight was on 


O’ Malley announced that he would carry 
the fight to the people of the state, say- 
ing he would use the radio if necessary 


Like Oklahoma and Arkansas Suits 


The suits filed seek to recover the 
premium tax for the full period that the 
various defendants have been operating 
in Missouri. The petitions also ask for 
6% interest per annum on the back taxes 
that O’ Malley claims to be due the state 
The suits were filed by Jerome Walsh of 
counsel for the Missouri Insurance De- 
partment. He stated that the State of 
Oklahoma has already collected $300,000 


io; 
2% 


in taxes from fraternals on the same 
grounds advanced in O’Malley’s suits. 
The State of Arkansas has taken similar 
legal actions against various fraternal 


ocieties and associations 


NEW INDIANAPOLIS RATE BOOK 


The Indianapolis Life cf Indiana has 


issued a new rate book 


E. A. Woods Agency Now 
Broadcasting Weekly 


OVER PIONEER STATION KDKA 


Get Inquiries from Costa Rica, Texas 
and Florida as Well as Pennsylvania; 
Program “The Listening Post” 


The Edward A. Woods Co., 
agent for the Equitable Society in Pitts- 


general 


burgh, is broadcasting weekly over radio 
station KDKA a 
called “The Listening Post.” It goes on 
the air every Sunday at 12:30. There 
will be twenty-six broadcasts in all. 


five-minute program 


“The Listening Post” consists of dram- 
atic human interest stories, each of which 
brings out some problem of every-day 
life and shows how insurance solves that 
problem. The solution features a calen- 
dar savings bank that the Woods Co. 
is offering to each qualified individual 
who purchases a policy. The bank aids 
in saving small sums for payment of 
premiums. 

Inquiries from the first four programs 
totaled in excess of seventy-five. In ad- 
dition, many inquiries have been received 
from outside the Woods Co. territory 
which have been referred to other Equit- 
able agencies. In this category are in- 
quiries from Costa Rica, Texas and 
Florida. 

Both the radio station and the insur- 
ance agency are distinguished. KDKA is 
the original broadcasting station, pio- 
neer of all the others, and now an im- 
portant link in the National Broadcast- 
ing Co. chain. The Woods agency, hav- 
ing paid for a billion of insurance, is 
the largest in the world. 


Hugh B. Gilchrist has been appointed 
Montreal manager by the Empire Life of 
Toronto. 


Ten Year Premium Leader 




















EDWARD L. ALLISON 


Edward L. Allison, Tulsa office of the 
Phoenix Mutual Life, completed in Sep- 
tember his tenth year as a premium lead- 


er of the company. 
the past 120 consecutive mont 
produced at least $500 in paid 
Mr. Allison joined the Oklahor 
of the Phoenix Mutual in 
qualified for the Half Millior 
the company four times. 


How Parts of Country 


1925. 


This means that for 


hs he has 
premiums. 
ma agency 
He has 
1 Club of 


Line Up in Production 


Reporting the upward trend 


in life in- 


surance production for the year, inter- 


rupted in August but resume 
tember. the Sales Research Bu 


d in Sep- 
reau gives 


as its figures a 4% increase in Septem- 


ber sales over last year. Deta 
tricts are as follows: 
Middle 
tral, 103%, 
South 
tral, 99%, 
Mountain, 


West North Cent 


West 
104%, 


South 
Pacific, 1149 


Atlantic, 105% East N 


ils by dis- 


New England, 98%, 


orth Cen- 
ral, 100%, 


Atlantic, 104%, East South Cen- 
Central, 


100%, 


©. 








Protect the Beneficiaries 


One of the most interesting features of the dis- 
cussions on the Tax Bill was the widespread and 
outspoken public demand for revisions and amend- 
ments that would protect life insurance bene- 
ficiaries; for it was apparent that the very purpose 
of a life insurance programme was in danger of 


being defeated. 


Inheritance taxes and such like matters are not the 
only dangers that beset the life insurance pro- 
gramme. The seeds of defeat may easily be sown 
in careless planning or lack of knowledge on the 


part of the underwriter. 


To guard against this, 


consideration of "Women and Children First" is now 
an integral part of every Great-West Life Agent's 
training in selling and in conservation. 


mGREAT-WEST LIFE 


ASSURANCE COMPANY 
HEAD OFFICE...WINNIPEG,CANADA 
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Boston Association 
Hears DeCelles Talk 


SUGGESTS FLEXIBLE PREMIUMs 

Policyholder Would Pay According 

Financial Situation, Mass. Com. r 
missioner Thinks 


More than 500 members and guests of 
the Boston Association of Life Under. 
writers heard Massachusetts Insurance 
Commissioner Francis J. DeCelles dis. 
cuss “Social Security as Afforded 
Through Life Insurance” last week at 4 
luncheon meeting in the Parker House 
The commissioner’s idea is that annuitie, 
or life policies should have some features 
like a savings bank account, with the ip. 
sured putting in, not a stipulated pre- 
mium, but what ever he could afford 
monthly. 

Commissioner DeCelles said: 

_ “The expansion into the endowment 
field and the annuity field indicates the 
growing consciousness of the business 
man in regard to some sort of provision 
for social security after retirement, | 
feel that the life insurance companies 
can well develop a monthly deposit plan 
not of any fixed amount. but of ay 
amount that could vary with the ear. 
ings of the individual. 

“It may be said that such a plan js 
at present offered by your companies, 
The obvious disadvantages of your pres- 
ent plan is that a man at the peak of his 
earnings will agree to a certain annuity 
premium. He struggles along at this 
definite premium even when his earning 
capacity is impaired by depressions and 
reductions in salary. If the annuity plan 
of voluntary social security is to be a 
success, your companies must arrange a 
more flexible scheme of deposits. This, 
of course, would mean that you could not 
offer such liberal death payments, but it 
would provide in some small measure 
against old age.” 

Present C.L.U. Diplomas 

Ben Badenoch, president of the Bos- 
ton Association, was in the chair. Mem- 
bers of the Boston Chapter of Chartered 
Life Underwriters were special guests of 
the association. Eight diplomas were 
presented to new C.L.U.’s by Franklin 
W. Ganse, treasurer of the National 
Chapter. Fitzhugh Traylor, president 
Boston Chapter, presented the candidates 
to the meeting. 


Kidnap Paul Burns from 

45th Anniversary Meeting 
Paul F. Burns, manager of the Mutual 
Life of New York at Boston, who was 
at a dinner in another part of the hotel 
in celebration of his forty-five years of 
continuous service in the Boston office 
cf his company, was “kidnapped” from 
his own luncheon by a committee from 
the Boston Association and brought be- 
fore the meeting where he was presented 
with a beautiful onyx fountain pen and 
pencil set and tray by his Boston associ- 


ates. Mr. Burns made appropriate re- 
sponse. 
State Treasurer Charles F. Hurley, 


who is chairman of the executive com- 
mittee of the Salvation Army made a 
plea for funds to aid in the work of his 
organization. 

Clyde F. Gay, newly appointed gen- 
eral agent of the Aetna Life at Boston 
was presented to the meeting. : 

A resolution pledging the support ol 
the life insurance agents of Boston to 4 
program of public information about life 
insurance to be undertaken by the Bos- 
ton Association, assisted by the National 
Association of Life Underwriters, was 
unanimously adopted. 








DEATH OF F. J. SPARLING 
Frederick Joseph Sparling, managing 
director of the National Life Assurance, 
Toronto, died last Monday in Atlantic 
City, where he had been a visitor for the 
past three weeks 
age, and had been associated with the 
National Life for most of his business 
career. 


He was 73 years of 
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HEARD on the WAY 





Dr. Marion A. Bills, assistant secre- 
tary of the Aetna Life, is one of the 
most distinguished women in insurance. 
Being distinguished and frequently in the 
news, especially when the Life Office 
Management Association is meeting, she 
is getting used to the penalties of fame 
which include getting her name spelled 
wrong and, in her case, being referred to 
as “he” by reporters who have never met 
her. One news editor recently wrote an 
advance story telling what Dr. Bills had 
to say at the last L.O.M.A. meeting 
about intelligence and aptitude tests for 
life insurance clerical workers. The re- 
porter duly wrote of what “he” said and 
“he” pointed out. If ‘Dr. Bills and the 
reporter ever meet, the reporter will be 
embarrassed. 

Ernest W. Owen, manager in Detroit 
for the Sun Life of Canada, is a Welsh- 
man who first saw the light of day in 
Morriston, South Wales. (Not to be 
confused with New South Wales, the 
land named for it in Australia). Like 
most Welshmen, Mr. Owen is proud of 
the fact and is well read up on the his- 


tory and traditions of the land. Asked 
why the heir apparent to the British 
crown is called the Prince of Wales he 


answers: 

“The first Prince of Wales was the 
son of Edward the First, 1272, who con- 
ceived the idea of providing the English 
with a Welsh king. He made the promise 
that if Wales would unite with England 
the next king of England would be a 
Welshman, so, the next time his wife 
was about to have a child, he ‘sent her 
down to Carnarvon Castle in Wales and 
a son was born to her, and became the 
Prince of Wales, and later King of Eng- 
land. That is why, now, the first heir to 
the throne is called the Prince of Wales. 

“With regard to Welshmen in _ the 
United States, you will be interested to 
know that the names of seven Welshmen 
were on the Declaration of Independ- 
ence. Thomas Jefferson, who wrote the 
Declaration of Independence, was also 
the third president of the United States. 
He was just once removed from a little 
town in Wales, called Cirog. Our present 
Chief Justice, Charles Evans Hughes, is 
zlso just once removed from Wales, and, 
I believe his father and mother came to 
this country from a little town in the 
south of Wales called Tredegar. 

“Welshmen naturally took to the 
American Revolution because there was 
an everlasting conflict with the English, 
and they didn’t enjoy equal rights with 
the English until the year 1546. 

“Most of their music is in the minor 
strain, like the Hebrew music. It seems 
natural, doesn’t it, that when a nation 
has had to suffer as those two peoples 
suffered, their music should be very 
much along the same lines? 

“Wales is a nation of poets and artists, 
but, strange as it may seem, they are 
very canny in business. For a long time 
in Great Britain they controlled the dry 
goods business, the milk business, and 
managed most of the insurance com- 
panies.” 

Another Welshman is Ben Owen, pres- 
ident of the Arizona Association of Life 
Underwriters and brother of Ernest. 

This is the way they do it in Los An- 
geles when they want to show off the 
state: 

On Wednesday, October 16, Victor F 
Pettric, million dollar producer at 
Angeles for the Occidental Life, was the 
host to a party of friends and company 
officials on a scenic air tour of Southern 
California, the T.W.A. plane leaving 
Glendale airport at 1 p.m. and covering 


Los 


a round trip of about 150 miles. The 
Occidental group included: Vice Presi- 
dent V. H. Jenkins and Mrs. Jenkins; 
Mrs. Mildred Wilson, secretary to Mr 


Jenkins; Victor Pettric, Mrs. Pettric and 
their son Donald; D. H. Knoop, general 


agent; W. A. Rafael, manager of med- 
ical and surgical department; Miss M 
Kroll, assistant secretary; Robert Fyke, 
Los Angeles agent, and Price Johnson, 
Texas state agent. Other members ot 
the party were, Dr. Harold L. Proppe, 
pastor, First Baptist Church of Holly- 
wood; Dr. Herbert Booth Smith, pastor, 
Immanuel Presbyterian Church, Los An- 
geles, and E. O. Cocke, T.W.A. passen- 
ger representative. 


Ralph R. Lounsbury, president of the 
3ankers National Life of Montclair, N. J., 
has become one of the personalities of 
that commurity since the company 
moved its home office there a few months 
ago. “Montclair” a weekly magazine with 
a society angle, last week interviewed 
Mr. Lounsbury for its “Profiles” column 
Some of the comments, written in a rath- 
er breezy style, follow: 

“We liked Lounsbury’s swagger man- 
nerisms, his informality in talking about 
himself and his company. He was dressed 
in deep brown, double-breasted suit, with 
tie to match. * * * 

“While still a youth Lounsbury wanted 
to be a great engineer. His ambition 
would be manifest only in constructing 
a giant bridge across the Yangtze River 
in China. With this determination he 
entered college. During his freshman 
year he heard his fraternity brothers who 
were to graduate in June tell about their 
prospects for jobs at $50 a month and of 
others who had no prospects for jobs at 
all. It was probably at this moment that 
Lounsbury showed his first streak of 
executive good sense. He had learned 
that there were too many engineers.” 

The profile goes on to tell how Mr 
Lounsbury switched his mathematical 
bent from engineering to insurance, stud- 
1ed to become an actuary, was with the 
Nebraska Insurance Department which 
wanted a native son as actuary; then was 
with the War Risk Bureau; later organ- 
ized in order the three Bankers National 
Life companies in Denver, Florida and 
Jersey City, and finally merged the three. 


The Standard of Boston is taking an 
cditorial stand against reserved seats at 
life insurance luncheons, at least those 
of the Boston Life Underwriters Associ- 
ation. It says: 

“Chief among the benefits, if oft-spok- 
en sentiments are to be believed, is the 
knowledge of the other fellows’ methods 
and experiences that come from informal 
contacts at the luncheon or dinner tables 
during gaps in the formal programs. It 
is to be regretted, therefore, that in some 
of the larger organizations the tendency 
seems to be for groups of men in daily 
contact in their own companies or agen- 
cies to gather together at their own 
tables, rather than to seek the compan- 
ionship of strangers. 

“At such gatherings as the luncheons 
of the Boston Life Underwriters Asso- 
ciation, for example, the difficulty of lone 
individuals in finding places with most of 
the tables reserved for specific general 
agencies is the least of the loss caused 
by this practice. Those who go alone 
always find a place somewhere, often be- 
ing welcomed to a vacant chair at a re- 
served table. 

“But at those tables whose full com- 
plement is a self-contained group, who 
see each other day in and day out, these 
men are the losers by their clannishness 
They get their fill of ideas and inspira- 
tion from their fellow workers in daily 
contacts and in their own agency meet- 
ings. In neglecting the opportunity to 
sit elbow to elbow with comparative 
strangers they are denying themselves 
the greatest benefits of organization. The 
reserved sign on their table becomes in 
effect a wall shutting out the refreshing 
current of other men’s ideas.” 


Uncle Francis 


Institute of Actuaries to 


Consider Current Questions 


Reasonable limits for standard accept- 
ance of applicants flying only as fare- 
paying passengers on scheduled flying 
routes will be among subjects discussed 
by the American Institute of Actuaries 
during its Fall meeting. The convention 
will be held at the Edgewater Beach 
Hotel in Chicago next Thursday and 
Friday. 

Without listing more than two speak- 
ers the program calls for informal dis- 
cusssion on many topics of current in- 
terest and lists pertinent questions in 
regard to those topics. The two speakers 
are M. Irwin Doxsee of the Aetna Life 
and Walter O. Menge, professor of 
mathematics, University of Michigan. 
Some typical questions raised are these: 

How can the actuary assist the agency 
department of his company in connection 
with regulating the expenses of the vari- 
cus agencies in accordance with the new 
business produced and the old business 
serviced? What statistical information 
can the actuary obtain for the agency 
department which will be of assistance in 
guiding old agents along profitable pro- 
duction lines and aiding agency heads in 
the selection of new agents? What un- 
derwriting problems arise in reinstate- 
ments and policy changes? Have partici- 
pating single-premium annuities met with 
favor among agents and the public? 
What has been the mortality experience 
under settlement options involving life 
contingencies ? 





APPROVE REINSURANCE 
United Benefit Life of Omaha Takes 
Over American Life of Denver With- 
out Policy Liens 
The Nebraska Department of Insur- 
ance has approved the reinsurance con- 
tract between Wilbur Newton, receiver 
of the American Life of Denver, and 
the United Benefit Life of Omaha under 
which the United Benefit will take over 
responsibility for $13,000,000 in policies of 
the Denver concern without policy liens. 
The American Life has been in the hands 
of the receiver for some months follow- 
ing financial difficulties that involved of- 

ficers in charges in court. 

A few months ago the Nebraska de- 
partment of insurance admitted the Bank 
Saving Life Co. of Topeka, Kan., to the 
state but only for the purposes of per- 
mitting the United Benefit company of 
Omaha ‘to negotiate a reinsurance con- 
tract with it. Since that time, however, 
the Topeka company has gone into the 
hands of receivers and the deal has been 
held up, as only the receiver can now 
act for the Bank Savings Co. 





AD CLUB INSURANCE MEETING 
John W. Yates, California general 
agent at Los Angeles for the Massachu- 
setts Mutual Life, was the _ principai 
speaker at a meeting of the Advertising 
Club of San Diego. His talk covered 


“Life Insurance in Action,” and was 
broadcast over radio station KFSD. 
Arthur J. Morse, district agent at San 


Diego for the Massachusetts Mutual and 
a past president of the Ad Club, was 
chairman of the meeting, the program 
for which was arranged by Lara P. Good, 
manager of the Prudential agency at San 
Diego, the event being in honor of the 
Sixtieth anniversary of the Prudential 





and the twelfth anniversary of Mr. 
Good’s service with the company. 
PLAN 1936 CONVENTION 

The Eastern Life of New York will 

hold its 1936 agents’ convention next 


January aboard the Queen of Bermuda 
sailing to Nassau in the Bahamas and 
Havana, Cuba. A iarge number of dele- 
gates are expected to qualify. 


STIRLING, VETERAN, DEAD 
George Stirling, one of the original 
members of the home office staff when 
the Manufacturers Life of Canada was 
founded in 1887, died recently in Chi- 
cago. He was secretary from 1893 to 


1901. 


John W. Murphy Membership 
Chairman for Life Ad Ags’, 


John W. Murphy, supervisor of th, 
Ordinary agency department of the Life 
Insurance Co. of Virginia, has beep 
named chairman of the membership com. 
mittee of the Life Advertisers Associa. 
tion for the coming year by President D. 
Bobb Slattery, Penn Mutual. Mr, My. 
phy has long been active in affairs of 
the L. A. A. and was chairman of the 
Southern Round Table in Richmond last 
year. 

With Mr. Murphy on the membership 
committee will be E. Morton, advertis. 
ing manager of the North American Life 
of Toronto, representing Canada: C 
Sumner Davis, editor of publications for 
Provident Mutual, who will have the 
Eastern territory; Miss Chlo Peterson 
publicity director Business Men’s Assur. 
ance, Kansas City, who will solicit mem. 
bers in the Middle West; Thomas | 
Hammer, advertising manager Protective 
Life of Birmineham, for membership 
work in the South, and C. IT. D. Moore 
vice-president Pacific Mutual of Los Ap. 
“eles, for the mountain states and on the 
West coast. 


D. B. MADURO GIVES TAX TALK 


Seven Agencies of Equitable Society in 
Home Office Building Join Forces in 
Company’s Schoolroom 
The seven agencies of the Equitable 
Society located in the home office build- 
ing, New York City, took over the com- 
pany’s schoolroom Tuesday afternoon 
and conducted their own class with Den- 
nis B. Maduro as the lecturer in charge 
Mr. Maduro is a prominent New York 
lawyer who has specialized in insurance 
cases. He spoke on the effect of re- 
cent tax legislation on insurance. He 
sees recent legislation forcing insurance 
to perform a new function, the protec- 
tion of the economic value of property 

and other assets. 

Abraham Rosenstein, agency manager 
and president of the Equitable Society 
Board of New York Managers, was the 
originator of the idea to have Mr. Ma- 
duro address the agency forces and the 
six other managers who cooperated with 
him to make the meeting a success were 
William A. Bender, Abraham Bleetstein, 
Samuel Karsch, Leroy A. Miner, Albert 
V. Ott and James Rubens. 

Mr. Maduro is counsel for the Life 
Underwriters’ Association of New York 


City. He believes that the new Federal 
tax law effects life insurance in two 
Ways: it forces it to perform a new 


function and it sets a premium on put- 
ting life insurance in proper form ai 
to ownership. 





NEW UNION CENTRAL TAX BOOK 

The Union Central has just published 
a newly revised edition of its widely pop- 
ular booklet “The Exacting Demands oi 
Inheritance and Estate Taxes.” This 
booklet is revised regularly. The new 
edition includes complete tables of tax 
rates, both Federal and State, on the 
basis established by the Revenue Act ol 
1935, and the new laws enacted by many 
state legislatures. In its introductory 
paragraphs the brochure points out the 
tremendous increase in the scale of Fed- 
eral Estate Taxes, rising on an average 
of 400% above those charged under the 
Revenue Act of 1926. 


BANKERS LIFE GAINS 
A 46% gain in ledger assets for the 
first nine months of 1935 as compared 
to the same period of 1934 is reported 
by the Bankers Life of Des Moines. 
On October 1 of this year the gain ™ 
ledger assets was $8,348,497, which wa 
$2,632,469 greater than the gain during 
the first nine menths of 1934. The com 
pany also reports a gain of 58% in new 
premium income for the first three quar 
ters of 1935 over the corresponding pe 
riod of 1934 and a 10% gain in new palé 

for business of the same period. 
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Conn. Mutual Completes 
Course for Managers 

WELL PLEASED WITH SERIES 

During Four Years Company Has Held 


Regional Training Meetings Under 
Agency Superintendent Coffin 





With a conference of Pacific Coast 
general agents in San Francisco this 
week and a meeting of supervisors cur- 
rently running in Cincinnati, the Con- 
necticut Mutual Life brings to a close 
one phase of its managerial training 
program. Four years ago this company 
undertook, under the direction of Vin- 
cnt B. Coffin, superintendent of agen- 
cies, to lay before the general agents 
and supervisors the most — modern 
thought and technique which it found 
available in matters of agency building. 
It was felt that more progress could be 
made by the agents in making use of 
company material and ideas if their su- 
first well grounded them- 
selves. In the past four years Mr. 
Cofin has held nine general agents’ 
round tables, six at Hartford, one in 
New York, one in Dallas and the current 
meeting in San Francisco terminating 
the series. George F. B. Smith, assist- 
ant superintendent, is helping with the 
western meeting. 

About one hundred general agents and 
supervisors have taken part in_ these 
meetings. The supervisors’ schools are 
handled by Fred O. Lyter, assistant su- 
perintendent of agencies, and he has as 
aid at Cincinnati Edward C. Andersen, 
educational director of the company. 

The Connecticut Mutual does not plan 
to give up this type of effort but, be- 
ginning in 1936, will make available fur- 
ther similar conferences to follow 
through on those already held. Officers 
of the company feel that these round 
table meetings have contributed much to 
the fact that fifty-four of the company’s 
sixty-seven agencies are ahead of 1934 
in production. 

Attending the meeting are C. W. Bald- 
win, Seattle: Roland Lockwood, Port- 
land; B. F. Shapro, San Francisco; J. L. 
Taylor, Oakland; S. S. Northington, Los 
Angeles; J. H. Goodwin, San Diego. 


periors were 





STATE MUTUAL ACTIVITY PLAN 





Form Sheets Made Out By Agents And 
Turned Into Statistics By 
Home Office Staff 


To obtain a composite of the sources 
ff business written by State Mutual Life 
field men, all agents of the company are 
making complete activity records of their 
work for the three months ending with 
the year. 

Lists are made up by agents at the 
beginning of each month and contain the 
inost likely prospects for the month. 
Each form is long enough to contain an 
inventory of seventy-five prospects. By 
means of these form sheets, records are 
kept of progress with listed prospects 
and those added during the month. At 
the end of each month, the activity rec- 
ord sheets are sent to the home office 
and a statistical study made of all ac- 
uvity, 

A point basis will be used in the study, 

000 is taken as an average size policy 
and one application a week as an ideal. 
Thus 100% efficiency during the three 
months is twelve lives for $36,000 vol- 
ume. Production is divided into three 
lasses, according to the per cent of 
efficiency attained. Results of the activity 
will be shared with the field during and 
after the contest, and the experience rec- 
ord obtained is expected to form the 
asis of agents’ selling practices in the 
future, 





DES LAURIERS APPOINTED 
Richard P. Des Lauriers has been 
made general agent. for the General 
\merican Life in Kankakee, Ill. He has 
een district manager for an investment 
company, 


Home N. Y. General Agents 
Welcome Whitten, Newcomer; 


His Office Is On 60th Floor 














S. R. WHITTEN, JR. 


was given to 
S. R. Whitten, Jr., new general agent in 
New York City for the Home Life, on 
Monday of this week at the Bankers 
Club, the hosts being the other general 


A welcoming Juncheon 


agents of the company in the city. Chair- 
nian of the board E. I. Low was present 
to speak for the company. General Agent 
Russell M. Simons presided. 

Mr. Whitten’s general agency is lo- 
cated on the sixtieth floor of the No. 40 
Wall Street Building, which is thought 
to be the highest-up insurance agency 
anywhere, other high-up agencies in 
New York being those of Ralph G. En- 
gelsman, Penn Mutual, forty-sixth floor 
of the No. 500 Fifth Avenue Building, 
and Gerald A. Eubank of the Prudential 
on the fortieth floor of the same Wall 
Street structure. 

There were twenty-one present at the 
luncheon, including senior officials of the 
company. After the affair they went to 
the new agency to get the view over 
South Ferry and the Statue of Liberty. 





CANADA SECURITIES DATA 

The Dominion of Canada Insurance 
Department has issued some special in- 
structions as to investment data which 
will be required for 1935 from British 
and foreign insurance companies oper- 
ating in Canada under its jurisdiction. 
It requires, at earliest convenience, a list 
of all securities purchased, held as col- 
lateral, or otherwise acquired between 
December 31, 1934, and September 18, 
1935. A list of similar transactions after 
September 18 is requested to be fur- 
nished weekly. This refers only to se- 
curities which will appear in the Canadian 
annual statement for 1935, that is, to 
securities actually held in Canada at De- 
cember 31, 1935. 





E. B. HOUGHTON ON THE JOB 

Early this month Ernest B. Houghton, 
head of the Rochester agency of the 
Guardian Life of New York, which cov- 
ers west-central New York territory, re- 
turned after a serious six-months’ illness. 
In ten days he had written $200,000 of 
personal business and the agency cele- 
brated his birthday October 10 when ten 
agents wrote twenty applications. Henry 
A. Doell led in apps and John H. Wright, 
supervisor of the agency, led in volume. 





NATIONAL OF VT. DIRECTOR 


Ralph Edward Flanders of Springfield, 
Vt., president of the Jones & Lamson 
Machine Co., has been elected a. director 
cf the National Life of Vermont suc- 
ceeding Edward B. Hamlin who died re- 
cently. Mr. Flanders is an outstanding 
mechanical engineer and economist. - 


Percy Evans Discusses 
Some Current Trends 


AT SAN FRANCISCO MEETING 





Northwestern Mutual Vice-President and 
Actuary Points to Forces Affect- 
ing Life Insurance 





Recognized as one of the keenest ob- 
servers of current events among insur- 
ance executives, Percy H. Evans, vice- 
president and actuary of the Northwest- 
ern Mutual Life, is also a forceful speak- 
er who is much in demand at meetings 
of the field force of his company. Fol- 
lowing is a summary of a talk he made 
this week at San Francisco before a re- 
gional meeting of the company: 

During the past twenty years gigantic 
forces, partly economic and partly po- 
litical, have operated to change the land- 
scape of business, including life insur- 
ance. The World War cost $400,000,- 
000,000 in treasure and ten million lives. 
We tried to maintain neutrality but with 
surplus cotton, copper and other materi- 
als to sell the pressure was irresistible; 
besides man is fundamentally a fightine 
animal. The participation of the United 
States developed something entirely new 
in war plans, the War Risk Insurance, 
which with the influenza epidemic re- 
sulted in an enormous increase in new 
life insurance written. 

The Versailles Treaty created interna- 
tional hatreds that the idealistic League 
of Nations has not up to date been able 
to cope with. It was madness to expect 
payment of the war reparations and ab- 
surd to suppose that the allied war debts 
could be paid. There are only two wavs 
international debts can be paid: by 
transfer of gold or commodities. There 
was not enough gold nor any list of com- 
modities we could take and use without 
ruining our own people. 

Period of Huge Payments 

The financing of the war paved the 
way for the credit inflation we called the 
New Era which ended in the crash of 
1929. From October, 1929, to September, 
1932, 4,835 banks failed and the question 
was asked, “How safe is life insurance ?” 
That question was answered by the ex- 
perience of 1933, the worst deflation year, 
when it appeared that twenty-eight lead- 
ing companies with eighteen billions of 
assets suffered asset losses, both paper 
and real, of only 1.22% of their assets 
or a quarter year’s interest. 

Then in 1933 came the New Deal with 
no banks at all for nearly two weeks. 
During the period of banking difficulties 
the life insurance companies were called 
upon for hundreds of million dollars of 
policy loans and in many communities 
life insurance cash kept the people go- 
ing, in many cases by currency shipped 
by express. 

The New Deal theory of spending to 
prosperity and the growing public debt 
created another fear in the public mind, 
the fear of currency inflation, openly ad- 
vocated by certain publicists. Life com- 
panies were called upon to defend their 
policyholders against this threat. Dur- 
ing the campaign candidate Roosevelt 
had said we must have the courage to 
insist on a sound currency as it deeply 
concerns those who have laid aside a 
few dollars for a rainy day. 

The New Deal has appropriated nearly 
eight billions towards social welfare, but 
you must not forget that during the de- 
pression life insurance paid out fifteen 
billions to its policyholders. It is well 
to remember also that during 1932 and 
1933 corporate industry contributed elev- 
en billions in operating deficits towards 
keeping its wheels turning and paying 
wages to its people. 

Facing New Problems 

Under present conditions life insur- 
ance companies are finding it difficult 
to invest the premiums of their policy- 
holders because of the dislocation of the 
investment machinerv whereby the capi- 
tal requirements of industry are satis- 
fied. Both capital and industry are fear- 
ful. For the first time in the history of 
this country there has come into exist- 


ence a conflict between government and 
large scale industry that appears to go 
beyond police functions. 

Civilized society ought to find some 
formula for the care of its aged workers 
other than charity or Queen Elizabeth's 
Poor Laws. The Social Security Act is 
another “noble experiment,” but how can 
Uncle Sam make fifty billion dollars earn 
3% interest. How can an _ individual, 


natural or political, lend money to him- 





PERCY H. EVANS 
self and create an interest increment in 
the process, and what the politicians will 
do to that fifty billions will be plenty. 
Walter Lippmann recently said: “Out 
of these years of trouble and worry has 
come an intense longing for security, for 
guarantees, for stability, for assurances 
that such worries shall not again affect 
them.” It will be well for life insurance 
salesmen, politicians, statesmen and bus- 
iness executives to ponder these words. 





CONNELL SPEAKER AT BUFFALO 


Clancy D. Connell, president of the 
New York State Association of Life Un- 
derwriters, will speak to the Buffalo 
chapter of the organization at a lunch- 
eon on Nov. 13 in Hotel Statler in that 
city. On the evening of the same day 
Mr. Connell will be speaker at a dinner 
of the Buffalo Life Managers’ Ass’n. 

Carl S. Hemberger, president of the 
Buffalo Life Underwriters, will preside 
at both meetings, it is expected. He to- 
gether with J. L. Lee, and Sidney Werti- 
mer will represent this organization at 
the Utica convention of the state asso- 
ciation next month. 


H. A. WYMAN WAS DIRECTOR 

Henry A. Wyman, director of the Col- 
umbian National Life who died recently 
cn board the Caledonia just before it 
reached Boston, was prominent in New 
England industrial and political life. He 
was attorney-general with Governor Cal- 
vin Coolidge during the Boston police 
strike, which started Coolidge to fame. 








SPEAKS BEFORE WOMEN’S GROUP 

Mrs. Sarah H. Wager, agency mana- 
ger, American Central Life, Indianapolis, 
spoke on insurance pertaining to the 
needs of women before the first fall 
meeting of the National Association of 
Women. 





H. R. HILL GIVES COURSE 
Herbert R. Hill, general agent for the 
State Mutual Life in Richmond, Va., is 
again on the faculty of the University of 
Richmond Evening School of Business 
Administration, giving a course in insur- 
ance. 





EQUITABLE MANAGERS MEET 
The Equitable Society Board of New 
York Managers held a meeting last week 


to discuss current trends in the busi- 
ness. Abraham Rosenstein, president, 
presided. 
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BERKSHIRE LIFE RHODES CLUB AT BERMUDA 





Vice-President Amber On Right 
Mental Attitude As Success Factor 


Always an earnest exponent of the 
high social purposes of life insurance, 
Vice-President Harrison L. Amber in- 
spired members of the Rhodes Club in 
his talk before the group at Bermuda. 
On the subject of the government social 
security plan he said that it is possible 
that it will work for life insurance in 
private companies as the soldiers’ insur- 
ance did, becoming a great stimulus to 
insurance. At best it could provide in 
a limited way for only 25% of the people. 

Mr. Amber said that among the things 
that contributed to success in life insur- 
ance was correct mental attitude, pros- 
pecting, proper organization of time, ef- 
fort and ability, right sales technique and 
sound personal finances. “I believe,” said 
Mr. Amber, “that a person who has vi- 
sion of the benefits which life insurance 
brings to human life will have a fairly 
good attitude upon all questions. Bring 
yourself to see your business from the 
point of view of the good you can ac- 
complish. If we are to have the right 
mental attitude toward our business we 
must be honest with our prospects.” 

Determination as Factor 

Every life insurance representative 
should have a definite method of pros- 
pecting, continued Mr. Amber. This is 
the rock on which many an underwriter’s 
boat goes to smash. Slumps do not come 
to life insurance men and women who 
do a good job at prospecting. “I believe 
that the best plan that I could have to 
make myself prospect-conscious would be 
a determination that I was going to write 


a certain volume of business,” said Mr. 
Amber. 

It is necessary to be familiar with sales 
technique to succeed, continued Mr. Am- 
ber. Next there should be a definite 
plan of action so that the prospect.may 
find it easy for him to consummate the 
contract. Many life underwriters make 
it difficult for the prospect to do what 
he would like to do. 

Continuing, Mr. Amber said: “A man 
who has written $1,000,000 of life insur- 
ance a year for many years has made the 
statement that there is something about 
a million dollar writer which a $100,000 
writer does not have or which a quarter 
of a million dollar writer does not have. 

“First, he’s a man who enjoys his work 
and deeply and earnestly wants to be 
successful. 

“Second, he has a right mental attitude 
and without a right attitude nothing 
much can be accomplished. If you will 
examine the mental attitude of the fel- 
low who writes $100,000 of business you 
will find that it is not right and if he 
can get a right mental attitude he will 
never be a $100,000 producer. 

“Third, is a sound financial program 
for the underwriter himself. You can- 
not preach finances to a prospect if you 
are not fundamentally sound financially 
yourself. 

“Fourth, be determined to write the 
volume of business you hope to write. 
The difference between a $1,000,000 pro- 
ducer and a mediocre producer is just 
the difference in determination.” 





“Can Opener” for Canned 
Talk Needed, Says Mullan 


James Sankey Mullan, who joined the 


Berkshire last summer after retiring 
from the Rochester Board of Education, 
told the convention some of his first year 
experiences and remarked, “From the 
little experience I have had in the insur- 
ance line, I have come to conclusion that 
cach agent must work out his or her own 
salvation. True, we should pay heed to 
salesmanship talks by men of wide ex- 
perience, study different systems and 
profit by good suggestions, but when all 
is said and done our discussion reverts 
back home and must be expressed in our 
own simple vocabulary. A_ borrowed, 


Hadley Story 


(Continued from Page 3) 





G. Remington, Plummer agency; James 

D. King; Rex F. Wickenden, O’Brien 
agency; P. John Petersen, Petersen 
agency; James F. Burns, Clucas agency ; 
Nat S. Barrows, Wolfson agency; Rod- 
erick Pirnie; Arthur E. French and Ern- 
est J. Linberg. 

President’s Dinner 

The president’s dinner was held at the 
Hamilton Hotel and was presided over 
by S. Samuel Wolfson as toastmaster, 
pinch-hitting for William M. Furey. 
Among those at the head table were: 
Fred H. Rhodes, president; Harrison L. 
Amber, vice-president; Dr. Frank Harn- 
den, medical director; Lewis B. Hender- 
shot, manager of agencies; John S. Win- 
Ings, agency secretary; Samuel J. Aron- 
son, president Rhodes Club; Sydney P. 
Eve, deputy mayor, Bermuda; F. Ronald 
Stemp, general manager, Bermuda Rail- 
way, Ltd., and Joseph J. Outerbridge, 
secretary, Bermuda Trade Development 
Board. 

The time spent at Bermuda was large- 
ly devoted to sightseeing and diversion 
With further meetings and discussions 
held on the return trip on the Queen 
of Bermuda. 


canned talk is the quickest way for your 
prospect to can you. We should prepare 
our own canned talk and we should also 
carry with it a pocketful of can openers. 
For there are no two persons whose ap- 
petites are exactly alike. Some prefer 
peaches and others plums.” 

Mr. Mullan told of selling an annuity 
to a widow, being berated by the 
woman’s sister for tying up money that 
way, but selling a similar contract to the 
sister when explaining what the con- 
tract does. 


Samuel J. Aronson, New Club Pres., 
Calls on Field for Record Production 


As the president of the Rhodes Club 
of the Berkshire Life for the ensuing 
club year Samuel J. Aronson of the 
Wolfson Agency, New York, made the 
response to President Rhodes’ address 
of welcome to the club members. He 
said in part: 

“If one is to judge by the record, the 
number in attendance at this convention 
not only bespeaks an excellent accom- 
plishment for the company, but likewise 
for each of us as individuals. There is 
a feeling of satisfaction in the fulfillment 
of a goal on which we embarked at the 
close of the last Rhodes Club year, and 
I also know that every one of us has 
looked forward with keen anticipation to 
the time that would find us sailing on 
this palatial steamer which is the reward 
for work well done. 

“It does strike me as most peculiar, 
and yet I know that it is characteristic 
of men generally, that they will go to 
any lengths to attain leadership in an 
honor month, or work diligently to qual- 
ify for a Bermuda trip, and yet without 
these incentives we find that life insur- 
ance men have no desire to accomplish 
really-worth-while results. There may 
be a few exceptions to the rule, but it is 
usually the exception that proves it. 

“IT consider the presidency of the 
Rhodes Club a distinct honor—yet each 


year I put forth my best efforts and 
work hard, not because I desire to attain 
agency or company leadership, but rather 
in the knowledge that I desire to give 
my famiiy those comforts to which I 
think they are entitled, and for myself 
the satisfaction of knowing that each day 
must provide satisfactory results. 

“I make mention of this because with- 
in a few days we will return to our re- 
spective offices, and with this begins the 
dawn of a new Club year and a new 
work year. 

“As your president I urge you to make 
the 1936 Rhodes Club year one of accom- 
plishment, and one of success. It marks 
the 85th anniversary of our company. 
It marks eighty-five years of uninter- 
rupted service to both policyholders and 
agents. If you will look about you, you 
will find veterans who have served the 
company for as close to fifty years who 
are still in the service of the company. 
That’s an enviable record and one which 
we must guard zealously. 

“I bespeak for the company, its great- 
est year. I bespeak for the field force, 
its best year. And so we must dedicate 
ourselves to the task of making the 
attendance at the next convention at 
least 50% greater than it is today, with 
no Juniors, — every one a qualified 
Senior.” 





MacNair Uses Telegrams 


In Selling Juvenile Forms 


Importance of juvenile insurance to the 
agent was stressed by Leonard E. Mac- 
Nair of Portiand, Me., in discussing the 
Berkshire’s juvenile policies. He _ re- 
marked, “The insurance written in the 
next forty vears will be on those who are 
now in the age 1 to 20 group, plus their 
youngsters who will be coming along. 
The underwriter who expects to be in 
the business all his life ‘has an oppor- 
tunity to build enduring contacts.” Mr. 
MacNair uses an introductory telegram 
sent to father in selling this cover. 





T. J. Shannon, Albany 
E. Leo Spain, Albany 
W. A. Haberbush, Albany 
H. T. O’Brien, Albany 


S. J. Aronson, Wolfson, N. Y. 


F. C. Bennett, Chicago 

Miss M. G. Downs, Pittsfield 
R. Rifkin, Wolfson, N. Y. 

N. S. Barrows, Wolfson, N. Y. 
J. F. Burns, Pittsfield 


C. H. Samuelson, Chicago 


P. E. Carruthers, Boston 

D. Lerman, Boston 

J. B. Cook, Spfd-Prov. 

H. W. Schneider, Albany 

Dr. P. Stratton, Rochester 
W. E. Proctor, Carroll, N. Y. 
C. Davis, Van Alst, N. Y. 

R. Wickenden, Albany 

J. S. Mullan, Rochester 

L. Wilson Willner, Albany 

k. G. Rogers, Pittsburgh 

S. C. Bennett, Chicago ° 

T. L. Fogarty, Jr.. Van Alst, N. Y. 


RHODES CLUB EMBLEMS 


Diamond Rhodes Club Pins awarded for 10 years 
consecutive Senior membership. 


Diamond Rhodes Club Pins awarded for $500,600 or more 
paid business in past Club year. 


Star Pins awarded for production of $250,000 or more 
in past Club year. 


Star Pin awarded for 5 years Senior membership. 


Rhodes Club Pins awarded to First year Senior Members— 
production of $150,000 or more in past Club year. 


J. F. O’Brien, Albany 
C. B. Schaefer, Buffalo 
R. Loebe, Cleveland 

L. L. Riche, Pittsfield 


B. Sweet, Buffalo 


E. F. McGee, Jr., Boston 

F. A. C. Tocque, Chicago 

J. G. Deming, Boston 

G. F. Martin, Jr., Pittsburgh 
Miss E. Perlman, Wolfson, N. Y. 





T. B. Dwyer, Albany 

M. M. Sobel, Philadeiphia 
E. J. Linberg, Spfd-Prov. 

H. H. Waller, Washington 

J. H. Clain, Wolfson, N. Y. 
H. D. Stone, Chicago 

P. W. Burrows, Brattleboro 
J. E. Morris, Spfd-Prov. 

H. G. Remington, Philadelphia 
C. W. Loebus, Chicago 

G. R. Jones, Albany 

K. L. Witt, Chicago 

Mrs. L. S. Laing, Pittsburgh 











Miss M. D. Thorne, Van Alst, N. Y. 


Those Who Qualified 


The following are the Berkshire Life associates 
who made the trip to Bermuda: Samuel J. 
Aronson, Wolfson agency, New York; George 
W. Alexander, Albany; Homer L. Andrews, 
Pittsburgh; Nat S. Barrows, Wolfson agency, 
New York; James F. Burns, Pittsfield, Mass.; 
Norman H. Beaty, Albany; Fred C. Bennett, 
Chicago; Herbert T. Baumgartner, Albany; Pliny 
W. Burrows, Brattleboro, Vt.; Sydney C. Ben- 
nett, Chicago; Findlay W. Brown, Buffalo; Wil- 
liam J. Browne, Des Moines; Paul E. Carruth- 
ers, Boston; J. Brewster Cook, Springfield-Prov- 
idence; Joseph C. Carroll, Carroll agency, New 
York; George S. Cannon, Buffalo; Fred J. Car- 
roll, Carroll agency, New York; J. C. Deming, 
Boston; Miss M, G. Downs, Pittsfield; Channing 
Davis, Van Alst agency, New York; Thomas B. 
Dwyer, Albany; Justin Dwyer, Albany; Ross 
S. Edgar, Pittsburgh; Arthur E. French, Spring- 
field-Providence; Thomas L. Fogarty, Jr., Van 
Alst agency, New York. 

Charles E. Gerhold, Wolfson agency, New 
fork; Louis Grosser, Wolfson agency, New 
York; Otto J. Hebel, Newark; Nathaniel R. 
Herbits, Pittsfield, Mass.; Abraham B. Heaven- 
rich, Detroit; Walter A. Haberbush, Albany; 
George R. Jones, Albany; Joseph A. Koenig, 
Chicago; Frank T. Koons, Washington, D. 0C.; 
Victor S. Larson, Chicago; Fred S. Lewis, 
Rochester; David Lerman, Boston; Ernest J. 
Linberg, Springfield-Providence; Milton Loeb, 
Wolfson agency, New York; Curt W. Loebus, 
Chicago; Robert Loebe, Cleveland; Mrs. Lola S. 
Laing, Pittsburgh; Joseph Morrison, Wolfson 
agency, New York; Edward F. McGee, Jr., Bos- 
ton; George F. Martin, Jr., Pittsburgh; Law- 
rence V. V. Moss, Buffalo; James S. Mullan, 
Rochester; John H. McEneny, Albany; J. Ev- 
erett Morris, Springfield-Providence. 

Miss Phoebe R. Marks, Wolfson agency, New 
York; Miss Margaret R. Milliken, Pittsburgh; 
James L. McClellen, Albany; Leonard E. Mac- 
Nair, Portland, Me.; J. Frank O’Brien, Albany; 
Howard T. O’Brien, Albany; Miss Edna M. 
Perlman, Wolfson agency, New York; Charles 
A. Peirce, Minneapolis; Winston E. Proctor, 
Carroll agency, New York; P. John Petersen, 
Des Moines; LeRoy W. Pollock, Pittsburgh; 
Eli Pollack, Wolfson agency, New York; Reubin 
Rifkin, Wolfson agency, New York; Leon L. 
Riche, Pittsfield, Mass.; Willard J. Reed, Al- 
bany; Mrs. Frences D. Raskins, Wolfson agen- 
cy, New York; Richard G. Rogers, Pittsburgh; 
Harry G. Remington, Philadelphia; O% Dana 
Richardson (life member), Chicago; Jack B. 
Richman, Wolfson agency, New York. 

Bruce Sweet, Buffalo; William C. Smerling, 
Wolfson agency, New York; E. Leo Spain, Al 
bany; Herbert W. Schneider, Albany; Clarence 
B. Schaefer, Buffalo; Dr. Paul Stratton, Roches 
ter; Charles H. Samuelson, Chicago; M. Milton 
Sobel, Philadelphia; Mrs, Agnes Shannon, Al 
bany; Herman D. Stone, Chicago; Thomas J. 
Shannon, Albany. 

Myron C. Stowell (life 
Elmer E. Selby, Pittsburgh; Frederic A. C. 
Tocque, Chicago; Raymond F. Thorne, Carroll 
agency, New York; Miss M. Doris Thorne, Van 
Alst agency, New York; Stanley A. Verminski, 
Albany; Rex F. Wickenden, Albany; Mrs. 
Wilson Willner, Albany; Edward Weingart, Al 
bany; Henry H. Waller, Washington, D. C.; 


(Continued on Page 20) 


member), Detroit; 
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Medical Directors Consider Ways 


To Improve Selection of Examiners 


Papers presented before the annual 
convention of the Association of Life 
Insurance Medical Directors of America 
last Thursday and Friday not only re- 
sulted in the helpful exchange of ideas 
in regard to current problems in life in- 
surance medicine but opened the way for 
discussion which may lead to new de- 
velopments in the medical field. The 
medical directors, always interested in 
physical anthropology, are considering 
study and research which would result 
in tables giving the norm and the sig- 
nificance of natural changes in the hu- 
man body. 

Medical directors representing many 
of the leading life insurance companies 
were present in New York for the two 
day conference at the Waldorf-Astoria. 
It was the forty-sixth annual meeting 
of the association. 

Disability insurance came in for a 
prominent place in the program, the dis- 
cussion being opened with a paper by 
Dr. Daniel W. Hoare, assistant medical 
director, Penn Mutual. He listed eight 
reasons for the companies’ unfavorable 
experience with disability insurance: 
Liberality in life underwriting, over-in- 
surance, low premium rates, depression 
era, claims based only on subjective evi- 
dence, fraudulent practices, court deci- 
sions and moral hazard. Moral hazard 
he called the greatest obstacle to suc- 
cessful disability underwriting. 

After reporting the annual aggregate 
loss on disability insurance for the years 
1925 to 1934 Dr. Hoare made this state- 
ment: “There is some gratification in 
observing that there was approximately 
a 30% decrease in the total loss for 1934 
as compared with 1933, indicating prob- 
ably that the companies are succeeding 
in getting their disability reserves estab- 
lished upon an adequate basis.” 

He also said: “Whether the compan- 
ies which decided after 1931 to carry on 
with a modified disability annuity pro- 
vision will continue to do so remains to 
be seen. There are relatively few appli- 
cants today applying for this feature, 
which undoubtedly is explained by the 
higher cost of the benefit, the restricted 
provisions of the clause and the careful 
underwriting now being practiced. At 
the moment, however, we are not con- 
cerned so much with the disability in- 
surance that is to be underwritten in the 
future as we are with that which has 
already been accepted. Behind us lie 
fifteen years of active disability under- 
writing, and today the life insurance 
companies are confronted with thou- 
sands of active claims and with claim 
potentiality that has yet to express it- 
self. The handling of these claims is 
one of our immediate problems.” 


John M. Laird Considers Outlook 


John M. Laird, vice-president of the 
Connecticut General, followed Dr. Hoare 
with a discussion of his paper. He cited 
the difficulty in determining what con- 
stitutes “permanent” disability and the 
various practices adopted by different 


companies leading to the net result that 
all companies must follow the lead of 
the most liberal. He pointed out ways 
also in which careful underwriting and 
efficient claim work should avoid losses. 

About the outlook for this form of 
coverage Mr, Laird said: 

“After twenty-five years of experiment 
under disability with life insurance the 
situation has become relatively stabilized. 
Disability income is still available in cer- 
tain companies for the man who partic- 
ularly wants it but the total volume now 
being issued is insignificant. The val- 
uable waiver benefit is sold on probably 
60% of the business. 

“Underwriters now distinguish between 
life insurance and disability. Most com- 
panies have made distinct progress in 
the technique of handling claims. 

“Possibly after the business now on 
the books has become more mature and 
the nation has emerged from the de- 
pression, the actual experience of a num- 
ber of companies will be combined and 
tabulated. In the meantime it is to be 
hoped that there will be no radical change 
in type of benefit on premium rates.” 


Sees Importance in Family History 
Dr. David E. W. Wenstrand, assistant 
medical director, Northwestern Mutual, 


presented a paper on “Family History” 
which was supplemented with several 


tables giving the experience in the 
Northwestern Mutual. Allowing for the 
fact that life insurance statistics are 


based upon the statements of the appli- 
cant Dr. Wenstrand said: 

“We are willing to agree that at first 
glance nothing very definite has been 
demonstrated from our recent study to 
prove our assumed postulate that hered- 
ity plays an important part in longevity, 
but, on the other hand, in our investiga- 
tion and discussion of the presented data 
as a whole runs a line of evidence which 
indicates an association between the ages 
of parents, grandparents and offspring. 

“Certain proofs have been given from 
other sources—biological, experimental 
and statistical—which to us carry much 
weight. Our fathers were firm believers 
in heredity. Then followed a_ period, 
after the discovery of the bacterial ori- 
gin of disease, when hereditary factors 
were largely discarded, but now with the 
advent of modern genetics heredity again 
assumes its rightful place among envi- 
ronmental contingencies. We shall con- 
tinue to weigh family histories in the se- 
lection of risks and to code the different 
classes for further study with the hope 
that some day it will be possible to ar- 
rive at the right solution.” 


Group Element in Insurance Medicine 

Some medical relationships of life in- 
surance were discussed by Dr. Walter 
E. Thornton, medical director of the 
Lincoln National Life, who stressed es- 
pecially the need for improved relations 
with the general medical profession and 
a careful selection of examiners. In his 
remarks he advocated the chief exam- 
iner and alternate plan which calls for 
only two examiners in a territory as op- 
posed to the multiple examiner system 
which he believes is more responsible 





EASTERN LIFE 


INSURANCE CO. 
of NEW YORK 
a 

The 

Progressive Company 
with a 

Friendly Atmosphere 


a 


303 Fourth Avenue, N. Y. 
Phone: GRamercy 5-1060-1-2-3-4 








than any other single factor for the low 
ebb of life insurance examining today. — 

Pointing out that the doctor thinks in 
terms of his individual patient while the 


insurance medical department simply 
classifies an individual, dissolving him 
in a group so that he loses his identity, 
Dr. Thornton said: 

“Perfect group homogeneity in prac- 
tical everyday risk appraisal is a statis- 
tical dream. But I believe we can do 
better in this respect if we will bend 
every effort to an improvement in the 
quality and quantity of information up- 
on which we classify our risks. I be- 
lieve this is the most clearly indicated 
single advance for the immediate future, 
and I believe the route lies through im- 
proved relations with the general med- 
ical profession and with a better grade 
of examiner. 

“The examiner is the main source of 
our information concerning the physical 
status of our applicants. Upon the qual- 
ity and quantity of his contribution de- 
pends the homogeneity of our current 
groupings. * * * Modern medico-actu- 
arial selection methods and _ resources 
constitute an intricate and marvelous 
machine for the appraisal of risks but if 
we feed it shoddy material we cannot 
except a quality product. Nor can we 
anticipate sound progress until the de- 
fects are remedied. 

“Corrective measures are more or less 
obvious: Examiners must be chosen 
only from the higher grades of the pro- 
fession. After appointment they must 
be protected from all subversive influ- 
ences. Our professionals and laymen 
alike must see to it that the code of 
medical ethics governs each and every 
medico-insurance relationship. Instruc- 
tion of examiners and the medical public 
as to the what and why of life insurance 
medicine is of paramount importance. 

“To this list I propose two additional 
items, both of which take advantage of 
fundamentals not operating in any of 
the other plans. I urge a special period- 
ical on insurance medicine for examin- 
ers, special examiners and the general 
medical public. My second thought con- 
cerns a mechanism to allow self-selection 
of the born examiner, to encourage a 
wider understanding of insurance medi- 
cine, to stimulate active study of it and 
to recognize and reward proficiency and 
accomplishment in it. It may be that a 
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college of life insurance medicine woul 
accomplish these things.” 


Dr. Louis I. Dublin a Speaker 


Dr. Louis I. Dublin, third vice-pres:- 
dent and statistician of the Metropolitan 
Life, collaborated with two of his asso- 
ciates in that company, Dr. Albert 0 
Jimenis, assistant medical director, ani 
Herbert H. Marks, in preparing a paper 
on the selection of risks with a histon 
of gastric or duodenal ulcer. 

Other speakers at the meeting inclut- 
ed Dr. Francis C. Evers, medical direc- 
tor, New York Life; Dr. William M 
Bradshaw, medical director, Mutual Lif 
of New York; Dr. Daniel M. Shevw- 
brooks, Penn Mutual; Dr. Charles 3 
Piper, Connecticut Mutual; Dr. Willian 
Muhlberg, Union Central Life; Dr. Cecil 
C. Birchard, Sun Life; Dr. John M. Liv 
ingston, Mutual Life of Canada; Dr 
Harold M. Frost, New England Mutual; 
Dr. Donald B. Cragin, Aetna Life, ani 
Robert Dechert, counsel, Penn Mutual. 

Speakers outside the business wert 
Dr. Walter C. Alvarez, the Mayo Clinic 
Dr. Frank H. Lahey, the Lahey Clinic; 
Dr. Herman L. Kretschmer, Rush Met: 
ical College, and Dr. Franz Boas, pro- 
fessor of anthropology, Columbia Uni- 
versity. 














OUR LEADER 
1. Low Cost Preferred Risk 
Ordinary Life—Family Income—Adjustment 
2. Retirement Income Endowments 
Income @ 55, 60, 65 or 70 
3. Juvenile Education Endowments 
4. Attractive General Agent's Contract 


PHILADELPHIA LIFE INSURANCE COMPANY 
111 N. Broad Street, Philadelphia, Pa. 














from birth to 65 next birthday. 


Basil S. Walsh 
President 


INDEPENDENCE SQUARE, 





THE HOME LIFE INSURANCE COMPANY 
OF AMERICA 
PROTECTS THE ENTIRE FAMILY 


Home Life agents are equipped to serve every need for life insurance. 
Modern policies are issued, on both Industrial and Ordinary plans, 


—— 





A POLICY FOR EVERY PURSE AND PURPOSE 


Joseph L. Durkin 
Secretary 


John J. Gallagher 
Treasurer 


PHILADELPHIA, PENNA. 
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W. Klingman, vice-president, Equitable Society, and A. V. Ott, agency 





manager, both members of the Sound View Golf Club, were hosts to the Equitable 
Society Board of New York Managers at the recent annual golf tournament. This 
picture is the first one of the managers‘ group. It includes several home office men. 


First Row: M. Bleetstein, L. Goldfarb, D. Sterrett, H. H. Altman, F. Bain, N. 
A. Harris, A. Worms, A. Bleetstein, T. M. Riehle, W. J. Graham, H. Letcher, 


H. Kranz. 


Second Row (center): R. Kaplan, L. A. Miner, Gene Homans, L. J. Seymour, 


H. Rubinstein, B. Atha. 


Third Row: W. B. Parsons, A. B. Johnson, H. H. Allen, F. Amthor, M. Herz- 
berg, G. Dunlap, J. Davis, A. A. Harris, A. A. Harris, Jr., F. Fern, W. J. Pedrick. 

Top Row: C. Wasser, I. S. Lewis, F. L. Jones, H. S. Gierhart, S. Homans, R. 
Jones, A. Covell, B. Davis, W. W. Klingman, J. M. Riehle, A. E. Tuck, A. V. Ott, 
W. H. Bender, J. Balke and “Mario,” the club manager. 





Medical Directors Elect 
Dr. E. F. Russell President 


Dr. Eugene F. Russell, medical direc- 
tor of the Mutual Life of New York, was 
elected president of the Association of 
Life Insurance Medical Directors of 


America in its annual meeting last week. 
Other officers are Dr. Chester T. Brown, 
medical director, Prudential, first vice- 
president: Dr. Samuel B. Scholz, Jr., 
medical director, Penn Mutual, second 
vice-president; Dr. Edwin G. Dewis, as- 
sociate medical director. Prudential, sec- 
retary; Dr. Albert O. Jimenis, assistant 
medical director, Metropolitan. treasurer, 
and Dr. Harold M. Frost, medical direc- 
tor, New England Mutual, editor of pro- 
ceedings. Dr. Dewis and Dr. Jimenis 
were reelected. 

Members of the executive council elect- 
ed at the meeting were Dr. Ross Huston, 
medical director, Bankers Life: Dr. 
Henry W. Cook, medical director, North- 
western National; Dr. Donald B. Cracin, 
medical director, Aetna Life: Dr. Wil- 
lam Bolt. medical director, New York 
Life, and Dr. Walter E. Thornton. med- 
ical director, Lincoln National Life. 





ALICE LAKEY MEMORIAL TREE 
An Alice Lakey Memorial tree has 
heen planted in MacConnell Park. Cran- 
ford, by the Village Improvement Asso- 
ciation of which Miss Lakey, late pub- 
lisher of Insurance. was president for 
many years and at the time of her death 
vice-president. Mayor George Oster- 
heldt and W. E. Underwood, editor of 
Insurance, were among the speakers and 
at a meeting of the association in Miss 
Lakey’s old home after the ceremonv 
Mrs. Harvey Wiley of Washington, D. 
C., was the speaker. 





PAUL BURNS’ 45TH YEAR 

Paul S. Burns, manager Boston agency 
of the Mutual Life of New York, has 
been with the company for forty-five 
years, since starting as an office boy in 
that agency when fifteen years old. He 
has been manager since 1914. Celebrat- 
Ing last week, he was guest of honor at 
a luncheon of the agency staff and on 
the same day was presented with a foun- 
tain pen desk set by the Life Underwrit- 
_ Association of which he is past presi- 
ent. 


Bankers Life Blue Book 
Compendium of Sales Aids 


The Bankers Life of Des Moines has 
a compilation for agents showing in one 
volume all the sales promotion devices 
of the company, the volume being known 
as the Blue Book. It is a series of il- 
lustrated plates, bound together with a 
spiral binding, prepared under the direc- 
tion of John H. McCarroll, advertising 
manager. 

Included in the contents are descrip- 
tions and illustrations of Onward, the 
company’s weekly agency magazine; 
3ankers Life Light, the policyholders’ 
magazine, both in its annual and monthly 
editions; sales promotion letters of vari- 
ous kinds, folders to go with them; in- 
cluding four-page printed letters and re- 
bus letters (pictures in place of words), 
Giaries, key rings, blotters. 

Also special folders, material for sell- 
ing special plans such as the “Double 
Duty Dollars” sales system; audit books, 
baby record books and policy stickers. 

A scrap book for clippings, with some 
printed material about the company al- 
ready inserted; wallets, birthday cards, 
the new company letter head and agency 
calling card. 

A large section is given to the Bank- 
ers Life national advertising which has 
been running in the Saturday Evening 
Post since last November. In addition 
to reproduction of the ads, the booklets 
and prospect-mailing cards that tied up 
with the ads are given. Many of the 
tie-up schemes were clever, such as send- 
ing a nickel to the prospect to buy a 
copy of the magazine; or an “Admit One 
Ticket” to the dramatic courtroom scene 
ad. Copy used by local agents is also 
shown. 





BOSTON C.L.U. HEADS 

Fitzhugh Traylor, agency manager for 
the Equitable Society in Boston, has 
been reelected president of the C.L.U 
chapter there; and Miss Corinne V. 
Loomis, manager women’s department of 
the Clark agency, John Hancock, has 
been reelected secretary. .M. Luther 
Buchanan of the Massachusetts Mutual 
is the new treasurer succeeding John R. 
Fitzpatrick, Mutual Life. 


















THE AGENT 
“Knows Everything”’ 


The life insurance representative occupies a relationship to his 
client of peculiar confidence and trust. 


He is concerned as are the representatives of few businesses 
with the interests of the whole family. The doctor is familiar with the 
family ills, the lawyer with its disputes, the merchant with its wants, 
the minister with its faults. But the life insurance agent knows some- 
thing of all these. Habits, antecedents, physical condition, moral 
status and financial standing—all come under his scrutiny. Hence he 
often knows the needs of his clients better than they do themselves. 


This fact imposes a peculiar responsibility upon every life insur- 
ance salesman. Where the need of protection is greatest, often 
there is the greatest indifference. Because of his special knowledge 
and varied experience, the representative of life insurance is particu- 
larly qualified to overcome that indifference and point out the sim- 
plest and safest way of meeting the need. 


While serving as a benefactor to his fellow men, he himself 
receives the just recognition of his own industry. 


SUN LIFE ASSURANCE 
COMPANY OF CANADA 


Head Office: Montreal 














AMERICAN 
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COMPANY 


INDIANAPOLIS, INDIANA 








@ Serving in the life insurance field through 
wars, epidemics, panics, and depressions 
since 1899. 




















October 25, 1935 








BERKSHIRE LIFE RHODES CLUB AT BERMUDA 


a_i 





Starting of Sale Takes 
Delicate Timing; Theme 
of H. L. Andrews’ Talk 


Just when a sale is at the starting 
point is something difficult to determine, 
Homer L. Andrews of Pittsburgh told 
the Rhodes Club. It is the point at 
which all circumstances are as favorable 
as we have reason co hope for. It is the 
point where the agent has the prospect’s 
attention, not just his willingness to lis- 
ten. Mr. Andrews remarked, 

“Take the average agency-trained as- 
sociate, and place him at the starting 
point of a sale and he will complete a 
reasonable average and make a comfort- 
able living. 

“Bringing the contact to a starting 
point at which point all circumstances 
are favorable to commence a sale, that 1s 
the problem. How many of us start to 

»sell before that point is reached? 

“Mr. Prospect tells me to come in. He 
has interrupted his time and given me an 
opportunity, but that does not mean he 
is at the starting point. He may not 
know my business. He may have an open 
door policy. Here is where tact, judg- 
ment and personal effectiveness come 
into play. Must not the associate de- 
termine immediately whether he can 
reach a starting point now, or whether 
he must postpone it to a future definite 
time ? 

“How many of our brilliant presenta- 
tions have met with little or no response 
just because we started to sell before 
the prospect was ready to give us his 
attention and his interest? But the dam- 
age is done and repeated call-backs will 
offer us little hope. To him we become 
just another salesman with nothing a‘ all 
different to offer.” 


Winter Carnival to be Held 
At Pittsfield Next January 


The Rhodes Club of the Berkshire Life 
will hold its next meeting at Pittsfield in 
conjunction with the company’s eighty- 
fifth anniversary celebration at the home 
office. The dates are January 24 to 27. 
There will be skating, skiing, snowshoe- 
ing, sleighing, hiking, barn dancing and 
many other activities. 


Tocque on Prospect Program 
In addressing the Rhodes Club on 
“Definite Prospect Program Essential” 
F. A. C. Tocque of the Chicago agency 
told how he got a start in his first few 
months by taking “orphan” policyholders 
for prospects. He keeps careful records 
of all prospecting material. Much of his 
adddress followed along the lines of his 
article of the same name in The Eastern 
Underwriter Gold Book for this year. 


Qusdifiens 


(Continued from Page 15) 


Kenneth L. Witt, Chicago; Pemberton B. West, 
Pittsburgh; Fred D. Ward, Buffalo. 

The following qualified but did not go on the 
trip: . Hyde Clain, Wolfson agency, New 
York; Maurice C. Carroll. Carroll agency, New 
York; Walter I. Churchill, Boston; Floyd R. 
Finch, Pittsfield, Mass.; Dr. Emanuel J. Jack, 
Carroll agency, New York; William H. Kivlin, 
Albany; Jacob Lack, Wolfson agency, New 
York; George T. Mason (life member), Chicago; 
Frederick A. Morrison, Carroll agency, New 
York; Alexander W. Milne. Pittsfield, Mass.; 
George T. Mason (life member), Chicago; Tona- 
than M. Shearer, Minneapolis; Philip Stein, 
Wolfson agency, New York, and Louis B. 
Young, Detroit. 


Morale Not Everything But 
Important, Remington Says 


Discussing “morale” before the Berk- 
shire convention Harry G. Remington of 
Philadelphia said, “Funk & Wagnalls 
Standard Dictionary defines morale as 
follows: ‘State of mind, as of soldiers, 
with reference to confidence, courage, 
and fidelity.’ A great deal has been writ- 
ten on the subject of the qualities neces- 
sary to make an above-average life in- 
surance man. Latent ability, work, 
thought and planning are among the 
requisites. If you possess them without 
the benefit of what I term morale, you 
will probably earn a fair living. But if 
vou possess them and have within you 
the necessary ‘confidence, courage and 
fidelity, you won’t earn a fair living, 
you'll earn a big one. 

“T don’t mean that nothing is impossi- 
ble. No matter how hard T try I cannot 
knock down the Empire State Building 
using only my fist. But it has been 
proved many times that morale can lift 
a man or a group of men several notches 
over normal abilitv to accomplish things 
apparently beyond his control.” 


Helping Strangers Feel At 
Home A Hobby With Waller 


Henry H. Waller of Washington, D.C.. 
told how he made the Rhodes Club in 
ten months. His work schedule is steady 
from 8:30 in the morning to 6 at night 
with several evening calls a week. Also 
during the year he has been able to as- 
sist newcomers to Washington from 
Tennessee and other southern states. In 
Washington, with a large regular pay- 
roll, he finds plenty of prospects on 
whom to call. 





Follow-Through to Closing 


“Green” Topic of Barrows 
Talking about “follow-through” Nat S. 
Barrows of 503 Fifth Avenue, New York 
City, said, “Tf vou present your case to 
a prospect in an honest, intelligent man- 
ner you will have a good chance of land- 


ing on the velvety carpet of successful 
closing; otherwise you will be flounder- 
ing around in the rough sands of despair, 
from which you may never extricate 
yourselves.” 





LIFE 


American business history holds no par- 
allel to the records of life insurance 
companies in weathering depression 
periods with flying colors. 

The stewardship, vision and acumen of 
American life insurance management was 
never better illustrated than during the 
years 1929 to 1933. 


INSURANCE 


The ONE Certain Protection... 
The ONE Safe Investment... 


To how many of your investments can you point as being 
worth the same in dollars and safety as they were in 1929? 
It is heartening to note that Life Insurance is still the same 
safe sanctuary of protection, the same sterling asset that it 


has been for more than one hundred years in America. 


BANKERS LIFE COMPANY 


Des Moines, lowa 
Gerard S. Nollen, President 


A Mutual Life Insurance Company in its 57th Year 


Of all forms of business in this country, 
it safely may be said that none suffered 
so little damage as the institution of Life 
Insurance. 


It is during troubled times that Life In- 
surance proves itself a citadel in which 
all men may take refuge. 











WOODWARD and FONDILLER, Inc. 


@ Consulting Actuaries + 
90 John Street, New York 


Telephone Beekman 43-6799 
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HOME OFFICE 


INTERMEDIATE 





“Opportunity for Men of Ability” 


THE COLONIAL LIFE 
INSURANCE COMPANY ORDINARY 


— of America — 
(Est. 1897) 


Operating in New Jersey—New York—Pennsylvania 
and Connecticut 
SERVING THE PEOPLE 37 YEARS— 
AND CONTINUING TO PLEASE! 


“REPRESENT A GOOD COMPANY” 





JERSEY CITY, N. J. 


GROUP 





Once Cold to Insurance As 


Career; Success First Yea; 

In the life insurance business only a 
year James F. Burns of North Adams 
Mass., qualified for the Rhodes Club and 
the Bermuda trip with 106 applications 
for a total of $318,000. 

Before entering the life insurance bus- 
iness Mr. Burns had been for thirty-foy; 
years with one of the largest textile com. 
panies in the country. When he decid. 
ed to change due to conditions in that 
industry he felt and many times said 
that he would never take up life insur. 
ance for a livelihood as he had a dislike 
for it. But the opportunities in life in- 
surance overcame his feeling toward the 
business and now he is filled with en- 
thusiasm for his work. 

We, as associates of Berkshire Life 
can well feel proud that now we are 
usually greeted by the normal Prospect 
not as a pest but rather as a helpful ad. 
viser, offering a service that blends itself 
soundly with everybody of normal intel- 
ligence and fair-mindedness,” said Mr 
Burns. we 

‘I do not Propose to apologize to any- 
one for asking his or her attention 
toward consideration of signing an ap- 
plication but instead I try and usually 
successfully present the thought that it 
1s an opportunity I am offering my pros- 
pects to make themselves and their de- 
pendents comfortable and free from 
worry. 

‘Policies are issued to meet every con- 
dition we, in the field, meet up with and 
I say without fear of contradiction that 
the associate can, by previous concen- 
tration and study of his prospect, ap- 
proach him in the firm opinion and con- 
fident satisfaction he will either now or 
at a not distant date sell a contract, if 
he presents the case in a truthful and 
not exaggerated way. 

Discouragement and lack of initiative 
have no place in selling life insurance. 
Keep your chin up and smile. You'll 
get results.” 


R. F. Wickenden Heads Estate 
And Advisory Organization 


One of the most interesting personali- 
ties and speakers on the Rhodes Club 


Convention program was Rex F. Wick- 
enden of the James B. O’Brien Agency, 
Albany, who told the club members of 
“Interesting the Big Fellow.” 

For some time Mr. Wickenden was 

associated with the Estate Planning Cor- 
poration and the Fiduciary Counsel, New 
York, of which Clinton Davidson, one 
of the great producers of life insurance, 
is head. Mr. Wickenden has established 
an estate planning service organization 
together with an investment service of 
his own. 
_ The Wickenden organization will be 
interested only in sizable cases requiring 
expert handling in order that owners of 
large estates may be protected along tax 
and investment lines. 











HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 
Kansas City 







Omaha 








Consulting Actuaries 
Woodward, Ryan, 
Sharp & Davis 


90 JOHN STREET, NEW YORK 
Telephone BEekman 3-5656 
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THE INSURANCE INSTITUTE 
WARRANTS FULL SUPPORT 
\t practically every gathering of fire 
and casualty insurance company repre- 
sentatives and/or agents the subjects of 
meeting new requirements of buyers and 
competition of non-stock insurers is dis- 
cussed at length. Most recommendations 
brought forward may be boiled down to 
the following: “Increase your knowledge 
of forms, rates and available coverages; 
add to your technical information and be 
prepared to render as intelligent service 
to clients as any competitor can offer. In 
this way you can go far towards holding 
business on your books and adding new 
accounts.” 
America, 


The Insurance Institute of 


Inc., through its various societies and 


study groups located throughout the 
country and through its correspondence 
courses, offers to the insurance business 
splendid opportunities to acquire infor- 
producers and un- 
The Institute held 
its annual New 
York City and while its educational facil- 


ities are recognized and appreciated by 


mation which many 
derwriters now lack. 
meeting this week in 


thousands of leaders and others in the 
insurance business, there are many morc 
insurance who 


thousands engaged in 


have failed to take advantage of the in- 
telligent and comprehensive programs of 
the Institute. 


Hardy of New York, who 


supervises the work of the Institute and 


Edward R 


for years has been its guiding genius, is 


an outstanding educator in the various 


insurance fields. He and scores of able 


co-workers have contributed years of 
painstaking effort to trying to interest 
their 


persons in insurance to add to 


knowledge of the business. This recom- 
mendable undertaking has been success- 
ful in part; much remains to be done be- 
insurance are slow to 
than by the 
day-to-day experience gained in a com- 
pany or agency office. 

Not alone the Institute but 
schools and colleges in all parts of the 
country offer 
While many may believe that 
only the newcomer has anything to learn 
from these courses, they are mistaken 
When the Society of New 
York has introduced new courses in re- 


cause those in 


educate themselves other 


Insurance 


each year insurance 


courses. 


Insurance 


cent years, such as those on inland ma- 


rine coverage and the brokerage busi- 


ness, the class rooms were crowded with 
able men of many 


years’ experience in 


insurance. They knew enough to realize 
they could still learn more. 

If the 
centers of education are to carry to ful- 
fillment their programs of increasing the 
efficiency of the insurance business, then 


Insurance Institute and other 


both companies and producers must co- 
operate more fully; the former by aiding 
the educational movement financially and 
to employes 
who are ambitious enough to seek ad- 


by giving encouragement 


vancement through taking these courses, 
and the producers by realizing the value, 
if not the necessity, of contacting some 
educational center. The Insurance Insti- 
tute may not be able to solve the com- 
petitive problems of any particular agent 
certainly better equip any 
agent to fight his battles with increased 


but it can 


chances for success. 


Horace T. Major, head of the Los 
Angeles insurance agency bearing his 
name, is celebrating this month the com- 
pletion of twenty-five years of service 
in Southern California, having entered 
the field in 1910 as manager of the in- 
surance department of Blankenhorn- 
Hunter Co. of Pasadena. Later he was 
appointed special agent in this territory 
for the Yorkshire and Northern, subse- 
quently resigning this position to be- 
come vice-president and general mana- 
ger of the National Automobile of Los 
Angeles. Later he returned to the agen- 
cy business as vice-president of A. G. 
Blair & Co. In 1930 he organized the 
Horace T. Major & Co. local agency, 
which represents the Preferred Accident, 
Providence Washington, Occidental, 
Royal Indemnity, Pacific Indemnity, 
General Accident and the Massachusetts 
Mutual Life. He is a member of the 
governing committee of the Insurance 
Exchange of L. A., and chairman of its 
publicity committee, as well as on insur- 
ance committee of the local chamber of 
commerce, 

oe 


Clarence R. James, special agent of the 
Aetna Fire in Wisconsin and a pioneer 
in American fire prevention activities, 
has been appointed a member and the 
chairman of the fire prevention division 
of the Milwaukee Association of Com- 
merce, one of the first to undertake such 
activities. As a member of the division 
Mr. James succeeds Paul E. Rudd, state 
agent of the Aetna, and as chairman he 
fills the vacancy caused by the death of 
Frank R. Daniel, late chief engineer of 
the Wisconsin Fire Insurance Inspec- 
tion & Rating Bureau. Mr. Rudd ac- 
cepted membership at the urgent request 
of Mr. Daniel when he became chairman 
in 1921. Mr. James, who for the last ten 
years has been secretary-treasurer of 
the Wisconsin State Fire Prevention 
Association, joined the Aetna Fire in the 
western department at Chicago in 1915. 


Col. O. Wilson Gott, left, above, being 
congratulated on 75th birthday anniver- 
sary by E. B. Southworth, Jr., right. 


Col. O. Wilson Gott, often called the 
good - will representative of the Aetna 
Affiliated Companies in New York, who 
is a familiar figure in William Street 
bonding circles, was given one of the 
big surprises of his life several days ago 
when his friends gave him a party on 
his seventy-fifth birthday. It was a spon- 
arranged by E. B. 
Southworth, Jr., manager of the Aetna’s 
New York bonding department, and Carl 
R. Boll, assistant manager, 
mittee handled the preliminaries. 
above pictures indicate Col. Gott, 
tering surprise and happiness, 1s being 
congratulated by Manager Southworth. 
These “candid” camera poses, incidental- 
ly, were taken by J. O. Henschel, an 
Aetna agent at 100 William Street, who 
is a semi-professional photographer. 
Without his own camera on the day of 
the party he rushed into a nearby camera 
store and borrowed $500 worth of equip- 
ment. His amateur pictures of champion 
dogs and cats have been so much praised 
that he now “covers” the domestic ani- 
mal shows. Col. Gott on this occasion 
merited all the compliments received. 
Forty years in the surety business have 
given him many intimate acquaintances 
“on the street.” Daily he makes his 
rounds of the various surety offices, scat- 
tering sunshine, radiating friendship. In 
golf, his chief outside interest, he plays 
a steady game in the middle eighties, 
and only a few days before his birthday 
he played twenty-seven holes, which is 
not bad for a “young” man of seventy- 
five. 


taneous occasion, 


whose com- 
As the 
regis- 


* * * 
H. N. Matthesen, special agent for the 
Automobile Insurance Co., received the 
Second Degree at Mosaic Lodge, Ridge- 
field Park, N. J., on October 10. 
x * * 

Walter E. Schiller, special agent for 
the Great American, received the Mason- 
ic Third ~~ in Friendship Lodge, 
Park Ridge, N. J., on October 15. 

* * &* 

James S. Wright, for eight years with 
R. Hampson & Son, Ltd., has joined the 
casualty department of Dale & Co., 
Montreal. He was educated -at Trinity 
College School, Port Hope, and has a 
wide acquairitance with brokers. 

i &. % 

Sir John Wallace, M.P., has been ap- 
pointed to a seat on the board of the 
General Life Assurance Co., London. 





JAMES LEE LOOMIS 


James Lee Loomis, president of the 
Connecticut Mutual Life of Hartford, 
has been elected to the Yale Corpora- 
tion, to serve as a trustee of the college. 
Mr. Loomis, a Yale graduate in the class 
of 1901, comes from a New England 
family whose name has been known in 
Connecticut from its earliest days. A na- 
tive of Granby, he still lives in that com- 
munity. After graduation from college, 
he entered the Yale Law School, was 
one of the editors of the Yale Law Jour- 
nal, and was admitted to the Connecticut 
bar in 1905. He was elected assistant 
secretary of the Connecticut Mutual in 
1909 and became president in 1926. He 
is a director of several companies, and 

a trustee of Loomis Institute at Wind- 


sor. 
* * * 


Raymond T. Marshall, president of Al- 
bert Willcox & Co., New York, which 
acts as secretary-manager for the In- 
land Marine Underwriters’ Association, 
is now “Commodore of the Inland Ma- 
rine” of Kentucky. This is in fitting 
recognition not only of his broad knowl- 
edge of marine insurance but also of his 
skill as a fisherman. Few men in insur- 
ance enjoy this sport more thoroughly 
than Mr. Marshall. His new commis- 
sion as a Kentucky “Commodore’— 
there’s really no distinction in being just 
a Colonel any more—was presented to 
him by George C. Long, Jr., vice-presi- 
dent of the Phoe nix of Hartford and also 
vice- president of the I.M.U.A., who is 
a native of Kentucky. It is reported that 
“Commodore” Marshall will soon leave 
for an extended inspection of Kentucky 
waterways as he feels that he cannot 
accept the honor without due considera- 
tion of his responsibilities as well as his 
privileges. 





a oe 


E. C. Bowen, secretary of the Aetna 

Life in its accident and liability depart- 
oa who is celebrating the fortieth an- 
niversary of service with the company, is 
being honored by the Wilmer M. Ham- 
mond agency at Los Angeles with a drive 
for increased production of new business. 
which began September 25 and will end 
October 26. As a result of this campaign, 
the agency on October 17 had doubled its 
usual monthly production of accident and 
health business as represented by the 
number of policies written. For the year 
to date this agency has maintained its 
standing in second place among com- 
pany leaders. 

* * * 


Arthur H. MacKie, who retired recent- 
ly as lieutenant colonel in the U. 
Army, has resumed his association with 
Kirkland & Yardley, general insurance 
agents, at their Newark, N. J. office. 
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British Peers Join Insurance Boards 
Two well-known British peers have re- 
ently been elected to insurance direc- 
rates. Lord Kennet has joined the 
hoard of the Equity & Law Life Assur- 
ance Society and Lord Alness has been 
appointed to a seat on the head office 
board of the General Accident Fire & 
Lie Assurance Corporation. 
- 2.2 


World’s Rarest Stamp Covered at 
Lloyd’s 
The world’s rarest stamp, which is 
shortly to be offered for sale by auction 
in London, has been insured at Lloyd’s 
for £10,000 ($50,000). Printed in a news- 
yaper office in Georgetown, British 
Guiana, in 1856, the stamp is the only one 
of its kind in the world. 
* 
].J. Hall Mistaken for Gov. Hoffman 
John J. Hall, director, street and high- 
way safety of the National Bureau of 
Casualty & Surety Underwriters, found 
out the other day how it feels to be 
treated like a governor. Returning from 
Chicago by airplane after attending con- 
ventions of the National Safety Council 
and the American Association of Motor 
Vehicle Administrators Mr. Hall’s trav- 
ding companion was Governor Harold G. 
Hoffman of New Jersey. The Governor 
had spoken at the Louisville safety con- 
gress and had been a prominent partici- 
pant in the Chicago gathering of the 
state motor vehicle chiefs. He and John 
J. Hall, one-time Ford dealer in Ida 
Grove, la., are old friends. 
A mixup in tickets as they boarded the 
arline’s Eastern plane at Chicago re- 
sulted in attendants, pilots and even the 
stewardess treating Mr. Hall with all the 
consideration due a governor, so much 
attention in fact that it almost floored 
him until he learned the reason for it. 
The real governor slept peacefuily almost 
all the way in to Newark airport. When 
they landed the airplane people, learn- 
ing of the mixup, were most apologetic 
lor their mistake. But Governor Hoff- 
man just laughed and said: “Swell, I’d 
rather you took care of Hall. He’s a 
great guy and doing a fine job of safety.” 
.<« - 
Clever Advertising 
A really clever bit of advertising that 
la Come to my attention is the job that 
the Addressograph-Multigraph Corp. of 
Ueveland did following the Life Office 
Management Association convention in 
mcinnati the first of this month. Un- 
er date of October 14 that company 
sent out a four-page paper, newspaper 
‘iz, printed on glossy stock and giving 
a full report of the L.O.M.A. meeting. 
‘he paper carries pictures of each of the 
Speakers in action, the new officers, the 
Présentation of the ivory gavel to retir- 
ing President George W. Skilton, the 
anquet and other convention groups. 
he inside pages carry a feature story 
bout the convention display of the Ad- 
Téssograph-Multigraph Corp. with pic- 
lures of management executives from 
hrominent companies inspecting the ex- 




















hibit. Another group of pictures shows 
interior shots of large home offices where 
the company’s product is actually in use. 
Needless to say this piece of direct 
mail is going to command the attention 
of a good many home office managers. 
* * + 


Nine Philadelphia Insurance Compa- 
nies Over 100 Years Old 

The Philadelphia Chamber of Com- 
merce last week held its eleventh cen- 
tenary luncheon as a tribute to the busi- 
ness establishments which have been in 
continuous existence for one hundred 
years or more in that city. Of one hun- 
dred and twenty concerns thus honored 
at this luncheon, nine were insurance or- 
ganizations, their number exceeding that 
of any other classification. Undertakers 
were second in point of number, six such 
firms being listed, the oldest, Kirk & 
Nice, being established in 1800. 

The nine insurance organizations and 
the year of their birth were listed as 
follows: 
1717—Presbyterian Ministers 

Life Insurance. 
1752—The Philadelphia Contributionship 
for the Insurance of Houses from 
Loss by Fire. 
1784—The Mutual Assurance Co. 


Fund for 


1792—Insurance Company of North 
America. 

1794—Insurance Co. of the State of 
Pennsylvania. 

1812—Pa. Co. for Insurances on Lives 


and Granting Annuities. 
1817—Fire Association of Philadelphia. 
1825—Pennsylvania Fire Insurance Co. 
18290—Franklin Fire Insurance Co. of 
Philadelphia. 

The oldest Philadelphia concern in 
continuous existence is the Francis 
Perot’s Sons Malting Company, whose 
year of establishment is given as 1687. 
In listing the one hundred and twenty 
centenarians the Philadelphia Chamber 
of Commerce proudly states that no 
other American city can present such a 
long and imposing array of century-old 
firms. 

* * * 
Keynes Criticizes British Exchange 
Fund Secrecy 

John Maynard Keynes, the noted econ- 
omist and one of Britain’s most distin- 
guished insurance chairmen, raises an 
important matter in an article on the for- 
eign exchanges in Lloyds Bank Review. 
This is the secrecy maintained as to the 
nature and magnitude of the British Ex- 
change Equalization Fund’s transactions. 
Professor Keynes admits that the man- 
agement of the fund has been extremely 
successful, but the secrecy regarding its 
operations he believes to be mistaken. It 
is an unwholesome breach with tradition, 
he asserts, that Britain should conceal 
the magnitude of its gold reserves and 
the movement of gold into and out of 
them. , 

If the British practice were generally 
adopted by Central Banks, the location 
of the world’s gold supply. could only be 
vaguely conjectured. Professor Keynes 


Canada’s Best Known Insurance 
Superintendent Leaves Office 


R. Leighton Foster, K. C., for the past 
years Superintendent of Insur- 
ance for Ontario, has voluntarily 
signed that office to resume private law 
practice. He is succeeded by Hartley 
Dewart McNairn of Toronto, age 30, 
member of the legal firm of Denton & 
Denton. 

Mr. Foster is only thirty-nine. He was 
born in Ontario, attended University of 
Toronto, McMaster University and 
Emanuel College, Cambridge. On return- 
ing from service in the World War he 
practiced law in Toronto becoming head 
of the firm of Foster, Lester & Russell. 
Mr. Foster has done notable work in 
turthering beneficial legislation and in 
connection with the Association of Sup- 
erintendets of Insurance of the Prov- 
inces. He acted as counsel for the Royal 
Commission in Toronto in 1929 and 1930 
which investigated the reasonableness of 
automobile rates which resulted in the 
financial responsibility act. 

Clarence Axman, editor of The East- 
ern Underwriter, who is on the Pacific 
Coast, wired the following comments 
on Mr. Foster’s career as Superintendent 
of Insurance. 


eleven 
re- 





R. LEIGHTON FOSTER, K. C. 


By Clarence Axman 


R. Leighton Foster retires from service 
to the state with the gratifying satisfac- 
tion of having built up one of the finest 
reputations of any public man of his 
gencration. He is the best known insur- 
ance supervisory head on this continent 
and has the satisfaction of knowing that 
while performing his duties with courage, 
ability, skill and understanding he has 
kept the respect and regard of all con- 
tacts including companies, agents, the 
public and the press. 

Mr. Foster took a long range public 
relations view of his job. Everything he 
did was in line with the strengthening 
of amities. He regarded the Canadian 
Provincial Superintendents organization 
almost as a parent views a child. He 
oiled its machinery constantly, played up 
the association in its most attractive 
light, saw that newspapers were provided 
with mimeographed copies of the pro- 
ceedings, personally invited many prom- 
inent in the business to attend, helped 
make the conventions attractive socially, 





points out that gold movements are an 
economic indicator of prime importance. 
If they are to be concealed, the author- 
ities “might as well suppress the trade 
returns or the figures of national income 
and expenditure.” 

The Bank of International Settlements 
declares in its latest report that the sec- 
recy of the British Equalization Fund 
makes hay of the international gold and 
currency figures. Professor Keynes be- 
lieves it has even more unhealthy effects. 

“It leads,” he says, “to world-wide sus- 
picion of our methods. .. The Exchange 
Fund is believed abroad to be our instru- 
ment for all kinds of subtle and self- 
seeking policies.” 

Professor Keynes holds that no sound 
international exchange policy can be 
built up on secrecy and the concealment 
of matters which are of common concern. 


* * * 


Latest British Appointments 


Three new London insurance appoint- 
ments have just been announced. Cyril 
H. Kleinwort and C. J. Scott have been 
appointed directors of the North British 
and Mercantile. C. A. Norris, deputy 
general manager of the National Mutual 
Life Association of Australasia, has been 
appointed general manager and actuary 
in succession to the late E. J. Stock. 


and when he spoke did so with diplom- 
acy and tact. He visited a number of 
American conventions, was always a wel- 
come guest. Canadian insurance execu- 
tives held him in affection and esteem 
and on this side of the border many in- 
surance men made him their confidant 
and also consulted him relative to Can- 
adian personalities. 

It is known that the American Life 
Convention, an organization of more 
than 140 companies, sometime ago seri- 
cusly considered Mr. Foster for an im- 
portant executive post. He preferred, at 
the time, to remain in the Ontario de- 
partment. A very good lawyer, there 
was much pleasure in insurance ranks 
when Foster was made a King’s Counsel 
sometime ago. He got a thrill himself 
when he went to London and appeared 
as counsel in a proceeding which had to 
do with Canada. Then, too, the part he 
played in making possible changes for 
uniformity in insurance statutes has 
been appreciated. 


Great Australian Wool Fire Hits 
British Underwriters 
The disastrous fire at the great wool 
store at Pyrmount, near Sydney, Aus- 
tralia, of Goldsborough Mort & Co., is 
said to have caused damage calculated 
at $3,750,000. As wool is insured in di- 
verse ways, it is thought that the loss 
will be shared by both the marine and 
non-marine markets. Some marine poli- 
cies cover wool from the sheep’s back to 
the final destination, others from the fall 
of the auctioneer’s hammer at. sales, 
while others—for inland transit—cover it 
from the sheep’s back to coastal port. 
One marine contract for $1,250,000 is 
known to have been effected on the 
Australian interest in London, and it is 
probable that London underwriters are 
interested in reinsurances of Australian 
offices which will involve them in further 
liabilities in respect of the fire. The fire 
is described as the worst of its kind for 
many years. 
* * * 
Cargo Rates Double in Burma 

The British tariff companies’ rates for 
insuring cargoes on ships other than 
Italian have been more than doubled at 
Rangoon, Burma. It is stated that the 
local agents of the Bibbv. Henderson, 
and other leading steamship lines have 
not yet been informed of any change of 
route for their ships. 
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FIRE INSURANCE 














Premium Finance Group 
Holds Annual Meeting 


ARBAUGH REMAINS CHAIRMAN 





Resolution Is Adopted Opposing Finance 
Companies Paying Commissions to 
Insurance Agents 





Much interest was taken in the group 
meetings of the insurance premium 
finance division of the National Associa- 
tion of Sales Finance Companies at the 


annual convention at White Sulphur 
Springs. 
C. R. Arbaugh, as chairman of the di- 


vision, reported that some progress had 
been made toward an objective discussed 
at the annual meeting a year ago when 
the division was organized, namely, a 
greater uniformity of methods, practices 
and forms. He stated that three years 
ago insurance companies were critical of 
the wide diversity of methods and prac- 
tices and that obviously insurance pre- 
mium financing will not hold a position 
in its field comparable with automobile 
and other classes of merchandise financ- 
ing until there is greater uniformity. He 
pointed out that such uniformity appears 
far more necessary in this field than in 
other fields of instalment financing. 

In his report Mr. Arbaugh said he 
believed most insurance companies rec- 
ognize that the financing of insurance 
premiums by independent finance com- 
panies affords them and their agents 
somewhat the same potentialities that in- 
stalment financing has afforded to man- 
ufacturers and dealers in other fields. 
He stated that a careful check of the 
time and cost of collections and opera- 
tion of an accounting and follow-up sys- 
tem, plus the loss through cancellations, 
will demonstrate that no single agency 
or insurance company can afford to op- 
erate its own instalment financing sys- 
tem; that it is a fact an independent but 
necessarily ethical and specialized organ- 
ization can collect more effectively than 
the seller and without loss of good-will 
to the seller; and that, under the system 
employed by independent premium f- 
nance companies, the down payment plus 
the contract made by the assured cre- 
ates an equity and obligation that wiil 
pay out in about 99% of the cases, prac- 
tically eliminating cancellations for non- 
payment of premiums. 

A subject of considerable discussion 
was the alleged practice of a few com- 
panies paying commissions to insurance 
agents and brokers out of the finance 
charges paid by the assured. The fol- 
lowing resolution was adopted: 

“Resolved, That the National Associa- 
tion of Sales Finance Companies is op- 
posed to the practice of companies en- 
gaged in the business of financing pay- 
ment of insurance premiums, including 
in their charges any rebate, commission 
or reserve for the producing insurance 
agent or broker or underwriter.” 

Mr. Arbaugh, who is vice-president 
and general manager of the Insurance 
Premium Finance Co., Pittsburgh, was 
reelected as chairman of the division for 
the coming year. 





SIR JOHN PYBUS DEAD 

Sir John Pybus, chairman of the 
Phoenix Assurance and a director of the 
London Guarantee & Accident, died in 
London on Wednesday at the age of 55. 
He was also a director of the Times 
Publishing Co. and formerly Minister of 
Transport. 


HEAD CONNECTICUT ASS’N 

Thomas A. Sturgess of New Haven 
was reelected president of the Connecti- 
cut Association of Insurance Agents at 
the annual convention Tuesday in New 
Haven. Leonard F. Wheeler, Greenwich, 
was elected vice-president and Arthur 
Bradshaw, Bridgeport, secretary. 


National Ass’n Names 
Conference Committee 


KENNETH H. BAIR CHAIRMAN 





Battles, Harrington, Wilson and Wolff 
Other Members; No Date Fixed Yet 
For First Meeting 





In keeping with the spirit of the Roch- 
ester convention of the National Associa- 
tion of Insurance Agents that continued 
negotiations with insurance company of- 
ficials in all branches of the business 
should be furthered, the conference com- 
mittee has been appointed by President 
Kenneth H. Bair, with himself as chair- 
man, as follows: Eugene Battles, Los 
Angeles ; W. Eugene Harrington, Atlan- 
ta; W. Owen Wilson, Richmond; Allan 
I. Wolff, Chicago. 

In selecting this committee it was 
conceded that if progres’ is to be made, 
its personnel should consist of aggressive 
men, in intimate touch with National As- 
sociation affairs and experienced in com- 
pany conference. President Bair, who 
served last year as chairman of the fire 
conference committee agreed to continue 
as chairman of this present general con- 
ference committee. 

All Members Experienced 

Mr. Wilson, as chairman of the execu- 
tive committee, was another obvious 
choice. Messrs. Harrington and Wolff 
are both past presidents of the National 
Association, and Mr. Battles has just re- 
tired-as a member of the executive com- 
mittee. Mr. Wolff served on last year’s 
fire conference committee, and Mr. Har- 
tington as chairman of the workmen’s 
compensation committee, a position in 
which he will continue. 

A vast amount of the National Associ- 
ation’s work of the year will devolve on 
these five men. Each of them is com- 
petent in his own business. They ex- 
press confidence that on the foundation 
built by former officers and former con- 
ference committees, they will be able to 
accomplish definite results during the 
year. 

President Bair and the other officers 
gave deepest thought to the appointment 
of this Committee because of the vital 
matters which it will be called upon to 
handle. The members were literally 
drafted and given no opportunity to de- 
cline to serve. Mr. Bair is frankly op- 
timistic about the future of the Associa- 
tion conference-wise in the hands of the 
new Conference Committee. No date has 
been set for any particular meeting as 
yet, but there is no doubt that the new 
conference committee will swing into ac- 
tion at an early date. 





EXAMINERS HEAR BIELASKI 

A. Bruce Bielaski, head of the arson 
bureau of the National Board of Fire 
Underwriters, last evening addressed the 
members of the Fire Insurance Examin- 
ers’ Association at their dinner meeting 
at Loft’s grill on Cortlandt St. 
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SMART MOVE! 


Alert, energetic Agent 
signs up with sound, 
conservative company. 


PHILADELPHIA 
FIRE and MARINE 
INSURANCE COMPANY 


HEAD OFFICE: 1600 Arch St., Philadelphia, Pa. 
CHICAGO OFFICE: 209 W. Jackson Boulevard 


SAN FRANCISCO OFFICES: 


§ Fire—200 Bush Street 
| Marine—231 Sansome Street 








O’Malley Confers With Co.’s 
On Missouri Fire Rates 


R. Emmet O’Malley, Missouri Superin- 
tendent of Insurance, following a con- 
ference held at Jefferson City, Monday, 
with representatives of various stock fire 
insurance companies, announced that the 
companies had agreed to file a new “fair 
and equitable” schedule of rates when 
the state and federal courts have finally 
approved the 16-2/3% rate case compro- 
mise. Among those in conference with 
Superintendent O’Malley were R. J. Fel- 
onie of Chicago, chief counsel for the 
companies in the rate litigation; Homer 
H. Berger of Kansas City, also of coun- 
sel for the companies, and Paul W. 
Terry of St. Louis, manager of the Mis- 
souri Inspection Bureau. 

At the meeting Superintendent O’Mal- 
ley took the position the companies had 
admitted that they could write fire, hail, 
lightning and windstorm insurance in 
Missouri at rates lower than the rates 
now being charged, which includes the 
contested 16-2/3% increase into effect on 
June 1, 1930. 





The Tokio Marine & Fire 


Insurance Company, Ltd. 
United States Fire Branch: 80 John Street, New York 


J. A. Ketszey, General Agent 


PREMIUM RESERVE 

OTHER LIABILITIES 

SURPLUS TO POLICYHOLDERS 
TOTAL ASSETS 


Grorce Z. Day, Asst. General Agent 


U. S.—Statement December 31st, 1934 


$ 1,663,391.29 
655,916.16 
10,450,430.63 
$12,769,738.08 


Bonds & Stocks valued on New York Insurance Depemmens Basis. Securities carried 
at $623,574.46 in the above statement are dep 











States as required by law. 





(nS SRE a 


Three Commissioners in 
New York on Tax Matters 


Insurance Commissioners Tobin of 
Tennessee, Julian of Alabama ani 
Bowles of Virginia were in New York 
this week to confer with Insurance Su- 
perintendent Louis H. Pink of New York 
and others in connection with the meth- 
ods of over a dozen Southern states in 
using the New York firm of Merkle & 
Martin to examine insurance companies 
for taxation purposes. Commissioner 
Tobin is chairman of a special commit 
tee of the National Convention of Insur- 
ance Commissioners which will report to 
the December meeting in New York oi 
the Commissioners on examination prac- 
tices. It is reported that these tax ex- 
perts have been engaged by Southern 
states to seek the proper allocation 0 
state taxes on floater policies as well a 
on cotton risks. Most Insurance Com 
missioners feel that examinations shoul 
be conducted by State Department 0! 
Convention examiners and not by out 
side concerns. 





British Seek Data On 
Lloyd’s of London, Ohio 


Official inquiries are being made by 
Lloyd’s into the antecedents and activ 
ities of an American insurance firm 
which has recently been soliciting bus 
ness in the United Kingdom under the 
title of “Underwriters at Lloyd's, Lor 
don.” mn 

This firm has no connection wil! 
Lloyd’s, and careful examination of the 
circular has shown that the London tt 
ferred to is London, Ohio, and not Lon 
don, England. 

Lioyd’s committee considered the cir 
cular at a recent meeting and, as a ft 
sult, decided to send to New York for 
information. It does not propose to takt 
any further action until this informatio! 
is received. 
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Work of iain ae Is 
Reviewed At Annual Conference 


Further Progress in Insurance Education Made in Last Year 
Hardy Reports; Parkinson and Pink 


Commend Institute 


More interest, judged by attendance, 
was displayed in the annual conference 


this year of the Insurance Institute of 
America, Inc., than has been for some 
years. At the twenty-seventh annual 


meeting held Tuesday at the Hotel Penn- 
sylvania there were about 100 persons 
present, including such leaders in insur- 
ance as Thomas |, Parkinson, president, 
Equitable Life Assurance Society ; Louis 
- Pink, Insurance Superintendent of 
New York; Bernard M. Culver, presi- 
dent, America Fore companies; James A. 
Beha, general manager, National Bureau 
of Casualty & Surety Underwriters ; 
James W. Henry, prominent Pittsburgh, 
agent; William D. Winter, president, At- 
lantic Mutual; Douglas F. Cox, presi- 
dent, Appleton & Cox, Inc.; Henry Moir, 
president, United States Life; Sheldon 
Catlin, vice-president, Insurance Co. of 
North America; James Victor Barry; 
Cc. A. Ludlum, former vice-president, 
Home; C. R. Pitcher, former deputy 
U. S. fire manager, Royal, and others. 
A. Rendtorff, managing director of Ster- 
ling Offices, Ltd., London, was present 
to represent the C hartered. Insurance In- 
stitute of Great Britain. 
Officers Are Re-Elected 


The present officers were re-elected to 
serve for another year. They are William 
J. Graham, Equitable Life Assurance 
Society, president; William D. Winter, 
Atlantic Mutual, and Laurence E. Falls, 
American of Newark, vice-presidents, 
and Edward R. Hardy, secretary-treasur- 
er. Three new members were elected to 
the board of governors. They are R. H. 
Coleock, manager, Liverpool & London 
& Globe at New Orleans; C. W. Hall, 
vice-president, Northwestern Fire & Ma- 
rine, and W. R. Prescott, general agent, 
Hartford Fire, at Atlanta. Four mem- 
bers of the board were re-elected. They 
are P. M. Fell, Philadelphia; T. J. 
Grahame, New York; J. W. Henry, 
Pittsburgh, and C. R. Pitcher, New York. 

Mr. Parkinson and Superintendent 
Pink were the principal speakers. Both 
paid sincere tribute to the work of the 
Institute and told of the need for im- 
provement in insurance education if high 
standards are to be continued. Calling for 
the support of insurance companies 
President Parkinson said that executives 
cannot afford to have other than an ac- 
tive interest in the Institute, which has a 
right to call upon leaders to bear a larger 
share of responsibility for practical edu- 
cation in insurance. 

Putting the question “What do we 
need to know to be successful?” Mr. 
Parkinson warned insurance men against 
assuming they know everything now. He 
asked them to approach new subjects 
with an open mind and willingness to 
acknowledge that educational training 
really never ends. To make a contribu- 
tion to insurance development he said a 
man must know present facts and be able 
to interpret them in terms of future hu- 
man needs. 

In addition to commending the Insti- 
tute, saying that it brings breadth of 
vision, knowledge and inspiration to 
those who accept its offerings, Superin- 
tendent Pink also paid tribute to the re- 
tiring Insurance Superintendent of On- 
tario, R. Leighton Foster. He said his 
resignation was as great a loss to insur- 
ance in this country as in Canada. Mr. 
oe extended the greeting of the 


President Graham awarded prizes to 
students winning honors in the various 
courses. FE. A. G. Manton, American In- 
ternational Underwriters, and E. D. 

recht, Inter-Ocean Re. of Cedar Rap- 


ids, joint winners of the Edward Rochie 
Hardy prize, were present. 
New High in N. Y. Registration 


W. A. Riordan, New York manager of 
the Automobile, said that the New York 
Insurance Society this year has the larg- 
est registration of students in its history, 
with a present total of over 1,200. He 
announced that applicants for the new 
brokers’ qualification course, who applied 
after the course had started, will be per- 
mitted to begin this fall with any one of 
the three main divisions and finish when 
the course is given for the second time, 
thus saving a long wait. 

John Adams reported that the Hart- 
ford Institute has an enrollment of 500 
this year and Hartford executives are 
showing keen personal interest in educa- 
tional work. He praised the work of 
John Ashmead, Phoenix of Hartford, 
who is conducting the inland marine 
course in a novel manner. Reports were 
received Tuesday from divisions of the 
Institute in Atlanta, Boston, Philadel- 
phia, Winnipeg, Seattle, Vancouver, Chi- 
cago, Indianapolis, Manchester, N. H., 
San Francisco, Springfield, Mass., and 
Cedar Rapids, Iowa. 

The feature of the meeting was the 
report of Secretary Hardy on the work 
of the Institute this last year. Extracts 
from his report follow: 

Problem of Membership 


“The membership shows a slight gain 
for the year. It still leaves us with the 
problem unsolved of how to retain the 
interest and membership of the Asso- 
ciates. All the attempts to quicken a 
steady, live interest among the gradu- 
ates in the Institute only serve to ac- 
centuate the problem. Perhaps it can be 
stated with truth that the increasing in- 
terest in the educational movement will 
of itself have the effect of making the 
Associates more desirous of retaining 
their contact with the Institute. 

“It may prove in time to be possible 
to divide the country into districts with 
suitable machinery to carry on certain 


functions of the Institute for that terri- 
tory and at the same time to maintain 
an active interest in the Institute move- 
ment as a whole. One problem of the 
Institute here grows out of the vastness 
of the country and the tendency of cer- 
tain sections to be keenly interested in 
a movement as it affects their own terri- 
tory, but not in the movement as a 
whole. In England the practice has 
been adopted of limiting the number of 
major institutes, as they are called, and 
of establishing in outlying sections aux- 
iliary bodies which are guided and helped 
by the major institute for that territory. 
Such a plan may in time prove to be 
feasible here. The problem has been 
steadily worked upon and eventually it 
is hoped a solution will be found. 

“Tf the aim of the founders of: the 
Institute, which is to develop a more 
professional attitude toward the business 
among its members, is attained, there 
probably will be but little difficulty in re- 
taining the membership of the Associates 
and also obtaining what is more valuable 
—their active cooperation in carrying 
forward the work. 

Statistics 

“The present membership of the In- 
stitute is as follows: associates, 850 (gain 
of 67); corporates, 114 (loss of 1); cor- 
responding. 1; fellows, 226 (loss of 17); 
honorary, 18; organizations, 22. 

More Take Examinations 


“The number of registrations for ex- 
aminations this year was 2,102, which is 
an increase of almost 600 over 1933 and 
of 500 over 1934. It can be stated with- 
cut danger of dispute and keeping well 
within the truth that this increased reg- 
istration for the examinations was very 
largely due to the growing belief among 
the juniors in the insurance business that 
the work of the Institute is decidedly 
worth while and that its final certificate 
is of value. These registrants are influ- 
enced partly by the stimulus given to the 
work by local groups of executives and 
also by the fact that in all parts of the 
country promotion to an extent at least 
does take into consideration the posses- 
sion or non-possession of the Institute 
certificate. 

“It is well to remember that the In- 
stitute, comparatively speakins, is young 
and there has not been time for its cer- 
tificate holders to win positions of large 
responsibility, but they are coming along 
and it can be appreciated that when a 
young man learns that someone in his 
office who has studied has been appoint- 
ed, let us say, a special agent, his ambi- 





Opening of Fort Tryon Park 


Recalls Burning of Mansion 


The opening of Fort Tryon Park in 
New York City is not the first time the 
eyes of the public have been on this out- 
standing prominence on the banks of the 
Hudson. There in 1776 Washington made 
his stubborn stand at the Battle of 
Washington Heights. One hundred and 
fifty years later, on March 6, 1926, great 
crowds gathered on both sides of the 
Hudson, from the Palisades in New Jer- 
sey to the hills above the Harlem, to wit- 
ness the spectacle of the Billings fifty- 
two room million dollar mansion going 
up in flames. Here on the highest pin- 
nacle in Manhattan the flames consum- 
ing this home were visible for miles 
around. 

Spectacular Fire 

The fire, as reported, started in the 
middle of the afternoon, supposedly from 
a defective chimney, and because of the 
height and distance from the city fire 
hydrants water from some thirty hose 
streams was inadequate to quench the 
fire. which by twilight had become a 
seething furnace and _ necessitated a 
fourth alarm. The high altitude of the 
house was such that the’ flames could be 
seen for miles around, especially when 
the eastern turret fell through three 
floors, causing flames to belch forth like 


a volcano, making an exciting spectacle 
for throngs of watchers. As a climax 
the roof fell through, sending out a 
broad field of sparks against the darken- 
ing sky. 

The mansion, erected thirty-five years 
ago at a cost of more than a million dol- 
lars, was occupied at the time of the fire 
by Nicholas C. Partos and his family, 
who fortunately escaped injury. 

The fire supposedly was due to a de- 
fective chimney—a cause, as classified by 
the National Board of Fire Underwrit- 
ers, responsible for the destruction by 
fire that year of property valued at $2&,- 
889,522, and second only to the cause 
listed as matches—smoking. Defective 
chimneys and flues, according to the Na- 
tional Board, were responsible for the 
greatest loss from fire in eleven states 
that year and always rank high among 
the causes of fire in this country. 

Chimneys, improperly constructed and 
too often totally neglected, are a bad fire 
hazard and often involve neighboring 
property. Every chimney which is ex- 
pected to serve a heating system provid- 
ing warmth and comfort to a home de- 
serves, first, attention to proper con- 
struction, and, second, to a regular an- 
nual cleaning out of all accumulated soot 


tion and purpose are stirred to put him- 
self in line for a responsible position in- 
sofar as study can do it. 

“It is too early to forecast the registra- 
tion, which does not close until Febru- 
ary 1, 1936, for the examinations which 
begin April 13 of that year, but judged 
by the general interest all over the coun- 
try in insurance studies and by the size 
of the classes already started in several 
centers, it is not too much to expect that 
there may be an increase in registrations 
even over the large number this year 

“The number of registrations for ex- 
aminations for this year and the two 
preceding years is as follows: 1933, 1,513; 
1934, 1,609; 1935, 2,102. 

“The 1935 registrations were divided 
among the different branches and parts 
as follows: casualty, 479; fire, 1,107; life, 


254; marine, 43; surety, 101; inland ma- 
rine, 115; special make-ups, 3; total, 
2,102. 


“Students were registered from thirty- 
three states, the District of Columbia, 
Hawaii, the Philippine Islands. Cuba and 
seven Provinces of Canada. Of the num- 
ber who registered for the examinations 
83% actually sat. This percentage is 
slightly higher than last year, when 
80.6% of those registering sat for the 
examinations. 


Graduates 


“To graduate a large body of students 
is not so much the concern of the In- 
stitute as to graduate persons capable of 
filling larger opportunities than they 
would have been able to do without the 
aid of the Institute work. However, it 
is pleasing that the number continues to 
increase each year. This year 276 stu- 
dents received their final certificates. The 
fire branch continues to have the largest 
number of graduates, followed this year 
by the casualty, then the life, surety and 
marine, in that order. The notable thing 
about the 276 certificates granted this 
year was the fact that almost one-fourth 
were granted with the degree of ‘Magna 
cum laude’ and more than one-third were 
granted with the degree of ‘Cum laude’ 

“The distribution among the various 
societies and study groups is as follows: 

“Insurance Library Association of At- 
lanta, 10; Insurance Society of Balti- 
more, 3; Insurance Library Association 
of Boston, 7; Chicago Study Club, 
Neale-Phypers Study Group, 4; Security 
Insurance Club, 1; Insurance Society of 
New York, 124; Insurance Society of 
Philadelphia, 6; Fire Underwriters’ Asso- 
ciation of the Pacific, 4; Insurance So- 
ciety of the Northwestern, 4; Insurance 
Society of Washington, 3; New Orleans 
Branch, 15; Inter-Ocean Study Club, 17; 
Insurance Institute of Vancouver, 25; 
Insurance Institute of Winnipeg, 13; 
United States Correspondence Students, 
13; Canadian Correspondence Students, 
15: Individuals, 5. 


Correspondence Courses 


“In conjunction with Canada the In- 
stitute started to give courses by cor- 
respondence in 1930. The thought was 
to furnish an opportunity for study to 
students in the smaller centers, where 
no classes were held and where there 
was no local body that was giving the 
courses. The number taking the courses 
in this way has never been very large, 
amounting to about 150 a year, and the 
indications are that about the same num- 
ber will register for the current year. A 
good many who take the correspondence 
courses are not apparently interested in 


receiving a final certificate; they are 
merely anxious to learn a little more 
about the business and find this the 


simplest and quickest way to do it. 
“The wide range geographically from 
which these students registered, being 
twenty-eight states and three territories, 
shows that, scattered throughovt the 
country, there are persons who do wish 
to improve their knowledge of the busi- 
ness of imsurance. Many of them do 
carry through, but the percentage is 
small compared with those students wh: 
are taking the courses in regular classes 
The experience of the Institute in this 
respect probably does not differ from the 
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Practical Idealism 
As Seen by K. H. Bair 


CALLS FOR MORE COOPERATION 





National Ass’n President Says Signs 
Point to Clearer Understanding of 
Controversial Questions 





Suppression of developments in insur- 
ance for fear of the effect upon others 
is not supported by Kenneth H. 
president of the National Association of 
Insurance Agents. While not in favor 
of washing all dirty linen in public he 
does believe that stock company agents 
have a right to criticize their companies, 
if they feel such criticism is justified, 
and the companies in turn may exercise 
the same privileges. He expressed these 
views when speaking Wednesday at 
Peoria before the convention of the IIli- 
nois Association. 

“The National Association has long 
been committed to the theory that per- 
sonal attacks are wholly unnecessary and 
unwise,” said Mr. Bair, “but has just as 
strongly been committed to the platform 


Bair, 


that publicity is necessary within our 
own ranks to bring about needed re- 
forms. 


“I liked the temper of the Rochester 
convention when a financial institution 
agency appointment came up and shouts 
were heard to name the company. The 
convention would have none of it; it was 
not willing to put.a company on the spot 
until a complete investigation had been 
made. oA we proceed in all of our un- 
dertakings on such a_ fair-mindedness 
basis we may get somewhere. 


Lack of Understanding 


“What, then, are the reasons that lead 
to the differences in our business and 
the necessity for giving public utterance 
to them? Simply the lack of under- 
standing that in almost every instance 
has resulted in our facing the public and 
the lawmakers as a house divided. 

“Our primary relationship is individ- 
ual; our dependence on the companies 
to provide us with honest protection to 
sell, solvency, ability and the will to pay 
losses promptly and to provide us with 
forms of coverage in keeping with the 
demands of our clients; their dependence 
on us to sell their policies honestly and 
with their well-being in the forefront 
and to safeguard their interest as if it 
were our own, as in reality it is. These 
things are fundamental, and if either 
party to the partnership fails to measure 
up to full responsibility he has no right 
to continue in it. 

“It is to our organization, agency and 
companies that I would direct attention 
now,” continued President Bair. “On 
the one hand, they need our help in 
rating matters, not to undertake to pro- 
ject ourselves into their function of rate 
making, but to convince the people and 
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state that they must have the assistance 
of our organization if they are to make 
progress in an undertaking to meet mu- 
tual competition on the big, desirable 
risks. Most of all, they need the help 
of our members in legislation where con- 
fiscatory taxation is threatened and 
where monopolistic state fund and divers 
unfavorable measures are introduced. 
“We need them to come to our aid in 
the matter of admittedly unfair branch 
office competition, which, with their help, 
could be placed on a parity with local 
agencies through conformity with local 
board rules. We need their considera- 
tion of their own interests and ours in 
the matter of ‘pup’ companies and un- 


derwriters’ agencies which have sprung 
up amongst us. We need their coopera- 
tion in blotting out many of the incon- 


sistencies in company operation which 
they deplore individually but hold them- 
selves powerless to overcome. We need 
their help in our efforts to obtain fair 
agency licensing laws in the states. 

“All of these undertakings should be 
joint enterprises, but unfortunately they 
have not been so considered. In the 
matter of legislation the differences in 
our program are marked. Where we 
feel the necessity for offensive cam- 
paigns the organized companies confine 
themselves to defensive tactics. 

United Front Necessary 

Call it a horse-trading proposition, if 
you will, but if we continue to uphold 
the companies in staving off burdensome 
legislation, have we not a right to ex- 


the authorities of the justice of their pect that they in turn will assist us in 
rate making procedure. They frankly securing passage of some of the meas- 
— - —— 
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ures that we and our supervising offi- 
cials so sadly need, or in any event with- 
draw opposition to them? Until we can 
study proposed legislation together and 
appear as a united institution, even 
though we will have to make concessions 
all along the line, we cannot hope for a 
more favorable attitude on the part of 
the public or the lawmakers. 

“I think the first change must come 
in the conduct of the publicity and legal 
departments of some of the great under- 


writing institutions; publicity depart- 
ments whose main function is to sup- 
press news; legal departments whose 


prime purpose is to retard legislation. 
“Insurance is not a business that has 
reason to apologize. It is standing in its 
own light and hampering our efforts to 
keep it in good public repute through 
the shroud of mystery with which it has 
surrounded itself these many years.” 





SQUARE CLUB MEETS 





First Meeting of the Fall Season Held 
at the Downtown Club in Newark; 
Entertainment Features 
Square Club of New 
held its first fall meeting at the 
Club in Newark, last Mon- 
day. A dinner preceded the meeting and 
was followed by entertainment supplied 
by outside talent and also by members of 

the Square Club. 

The officers of the Square Club con- 
sist of Edgar A. McCaskie, president; 
Leon Watson and Loftus Hengeveld, 
vice-presidents; Vernon E. Beavers, 
treasurer and R. F. Moore, secretary. 


The Insurance 
Jersey 
Downtown 


A GOVERNOR ACTS QUICKLy 





Float in Connecticut Celebration Show; 
What Phoenix Director Did to Calm 
Public After Chicago Fire 
Saturday, October 12, saw the culmina- 
tion of Connecticut’s tercentenary cele. 
bration. The grand finale consisted oj 
a parade which took over four hours to 
pass the reviewing stands, and included, 
among other beautiful floats, those of 
many of Connecticut’s insurance compa- 

nies. 

Not the least of these was the float of 
the Phoenix Co. of Hartford. This floai 
depicted in tableau a colorful incident 
in the history of the company in con- 
nection with the Chicago fire of 187]. 
It so happened that the Governor of 
Connecticut, Marshall Jewell, was also 
a director of the Phoenix. At the time 
of the fire Mr. Jewell was in Detroit 
and hastened to Chicago to do what he 
could to take care of the company’s in- 
terests. On arrival in Chicago, the Goy- 
ernor proceeded to inspect the still smok- 
ing ruins. He noted that the public was 
depressed, and had the idea the insurance 
companies were bankrupt by the loss 
To tell the public this was not so seemed 
important to the Governor, and impul- 
sively mounting a box in the midst of 
the despondent crowd, he proudly an- 
nounced the Phoenix was ready to pay 
all its losses. The Governor's action 
made insurance, as well as company his- 
tory, for the Phoenix was the first in- 
surance company to pay a loss as the 
result of this fire. 

The incident was portrayed on the float 
used in the tercentenary parade. The 
actors who participated in depicting the 
scene are as follows: Charles H. Latham, 


Jr.. Charles M. Burton, Ethel L. Stan- 
nard, Maurice P. Griffin, Beatrice C. 
Pivko, John H. Bartman, Lawrence W. 


Donlin, Marian E. Woodin and Lester 


F. Higgins. 





COMMISSIONERS CONFER 


Insurance Commissioners John C. 
Blackall of Connecticut and Joseph Cum- 
mings of Rhode Island, together with 
Deputy Commissioner Oscar Heltzen of 
the latter state, conferred last week in 
Hartford on several subjects, including 
Connecticut methods of examinations of 
agents and valuation of securities. 





J. SCOTT KING A DIRECTOR 

Ernest Sturm, chairman of the board 
ci the Maryland of Delaware, following 
a meeting of the board, announced the 
election as a member of the board of 
J. Scott King, secretary of the company 


and of the other fire insurance com- 
panies comprising the America Fore 
group. 


R. E. HALL NOW AN ADMIRAL 
Robert E. Hall, associate counsel, 
Aetna Life & Affiliated Companies, has 
just been appointed an aide on the staff 
ef Governor Ruby Laffoon of Kentucky 
with the rank of Admiral of Sebec Lake. 
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Blackall to Insist 
On Balance Payments 


TALKS TO CONNECTICUT AGENTS 


Commissioner Also Speaks of Part-Time 
Producers and Agencies Adding 
Life Insurance Depts. 


John C. 


Insurance Commissioner 
Blackall of 
annual meeting of the Connecticut Asso- 
New 
Haven on Tuesday and placed emphasis 


Connecticut addressed the 


ciation of Insurance Agents at 
strive 
along 
the ‘line on a high plane in his state. 
With reference to matters of particular 


upon the statement that he will 


to have insurance conducted all 


interest to agents, such as unpaid bal- 
ances and continuation of licenses he 
said in part: 

“As to the Connecticut Department’s 
custom of requiring the companies to re- 
port unpaid balances ninety days in ar- 
rears every quarter I have been watch- 
ing the result of that regulation and will 
do so until some time in the month of 
December when the Department will 
definitely decide if the practice is to be 
continued or is to be dropped. 

“Agents examinations will be continued 
along the present lines and as you know 
in view of the fact that the life insurance 
business has in the past several years 
added new classes of policies to their 
lines we have adopted the rule that any- 
one who has been an agent but who has 
not been active in life insurance selling 
for a period of five years must take a 
new examination. The cards that we 
recently sent out to every agent in the 
State of Connecticut for a checkup are 
beginning to return to the office. One 
of the reasons why they were sent out 
was because on a rather informal matter 
we had to write to three different ad- 
dresses before reaching an agent. 

“We find in 2,000 of the cards that 
have so far been returned five addressees 
were dead (one for two years and his 
company still paying for his license), 
eighty-five addressees were not known at 
that address, seventeen addressees were 
out of business, and two hundred seven- 
ty-seven had changed the address un- 
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known to us. Only half the six thousand 
cards are returned so far. 
Balances Must Be Paid On Time 

“There is one feature of the agents’ 
business to which | am giving particular 
attention and that is I shall not stand 
for the continuation of the licenses of 
those agents who accept money from the 
insuring public and delay in transmis- 
sion of it so long that the insured wakes 
up some morning with a notice of can- 
cellation in his mailbox from the home 
office for non-payment of his premium. 

“Arguments over technicalities which 
have to do only with agents themselves 
or that arise between a company and an 
agent are quite easy of disposition but 
when that argument overflows to a point 
where it adversely affects the insuring 
public or when an agent’s conduct of his 
business is so loose that the insuring 
public is prejudiced or his rights actually 
jeopardized the Insurance Department 
expects to take a stringent hand. If an 
agent’s overhead is too high he should 
have the courage to cut it down. 

“It seems to me also that the question 
of the part-time agent will more and 
more be discussed until it is properly 
settled. There is no law against the 
part-time agent in Connecticut. The 
availability of service has been consid- 
ered an important test, before such li- 
censes have been granted in the past and 
will be continued as an important test in 
the future.” 





Recovery Is Refused To 
Assured Acquitted of Arson 


A jury in Federal District Court for 
Southern New York this week refused 
recovery under an insurance policy to an 
assured who had previously been tried 
and acquited for arson in connection 
with the same loss. The jury also refused 
to give any recovery to a co-plaintiff, 
who was an innocent chattel mortgagee 
claiming the right to recover under a 
loss payable clause. Judge A. C. Coxe 
held that a loss payable clause to a 
chattel mortgagee did not give him the 
same protection as the standard form of 
mortgage clause gives to a mortgagee 
upon real property. The defendant in- 
surance company was the London & 
Lancashire, which had for counsel Abra- 
ham Kaplan of Powers, Kaplan & 
Serger. 


L. & L. EXECUTIVE IN U. S. 


Arthur S. Rogers, deputy general man- 
ager of the London & Lancashire, ar- 
rived in Chicago on Wednesday from 
Canada. He is going to the Pacific 
Coast, accompanied by Gilbert Kingan, 
United States manager. On returning to 
Chicago he will meet Sir Frederick Pas- 
coe Rutter, governor of the company, 
who will arrive in this country next week. 





COMMISSION SCALE PROPOSAL 

A scale of agency commissions based 
upon the loss ratio of a producer is rec- 
ommended by Arthur J. Rouillard of 
Claremont, N. H., past-president of the 
New Hampshire Association of Insurance 
Agents. He proposes this plan in order 
to compel agents to use some discretion 
in the selection of risks and thereby be- 
come better underwriters. 





TO TALK ON AUTO FINANCE 

Walter Meiss, general agent of the 
London Assurance group, will speak on 
recapturing automobile finance business 
at the monthly luncheon meeting at noon 
today of the Richmond County Asso- 
ciation of Local Agents. The meeting 
will be held at The Meurot in Saint 
George, Staten Island. 





Institute Meeting 
(Continued from Page 25) 


general experience with correspondence 
courses. 

“The only branches which furnish a 
sufficient number of students to warrant 
courses being given are the casualty and 
fire. Some years ago the life course was 
offered it there were a suitable number 
of registrants, but they were not secured. 
This year we offered provisionally the 
inland marine and surety courses, but 
the number of registrations was alto- 
gether too small to warrant the expense 
of preparing and sending out the lec- 
tures. The Institute’s best sellers appear 
to be casualty and fire. 

“Some two years ago the work at 
Chicago was revived and at the sugges- 
tion of the president and due to his very 
active support, a special meeting was 
arranged in Chicago on September 9 and 
was attended by both the president and 
the secretary. Some fifty of the leading 
insurance men of the city were invited 
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to the luncheon mecting and there is ny; 
a shadow of doubt that this meeting \,jj 
have a very stimulating effect on {hy 
work in Chicago. Too much appreciatig, 
cannot be given to the Chicago Board oj 
Fire Underwriters which for many yea), 
has borne all the expense of maintainip, 
a library in that city. The object of th 
meeting was to broaden the interest jj 
the work of the Institute and I think jj 
may be affirmed that that purpose wa 
accomplished. It was suggested to thos 
at the meeting that their vision must } 
enlarged to include not merely Chicago 
but a fair share of the surrounding coun: 
try, and their support should be given t 
a great library which would be availabk 
ic resident and non-resident members ;: 
this large territory. I can venture to sa 
that I believe both the president an( 
secretary felt after the meeting tha 
something at least had been accomplishe/ 
towards putting this vision into form. 

“The number of societies and stud 
groups is the same as one year agu: 
there have been neither gains nor losses 
in this respect. Three new developments 
are under way, one in the home office of 
the Dubuque Fire & Marine, Dubuque 
Iowa; the second at Syracuse, New York 
and the third in Austin, Texas. The firs: 
is the furthest advanced, but the pre- 
liminary work at Syracuse will undoubt- 
edly lead to the organization being ¢éf- 
fected. In Austin the matter is still in 
the correspondence stage, but indications 
are that it will go forward. 

: Examination Standards 

_“The passing mark on each examina- 
tion is 65 and the student must pass each 
examination in order to secure his fina 
certificate. He cannot fail in one paper 
and have that failure wiped out because 
of a high mark in another paper. It is 
necessary to adhere to this rigid standard 
because the papers represent differen! 
subjects and a student should not be 
given a certificate until he has show 
evidence of having knowledge in all th 
subjects. 

“The reading and marking of the pap: 
ers is perhaps as satisfactory as any sim: 
ilar piece of work done by anybody. 0i 
the total number of papers read this 
year, approximately 3,500, questions wert 
raised in regard to the marking by no 
more than ten persons. A few of these, 
at least three, did not question the mark- 
ing, but wished to know wherein the 
had failed. It is the established practice 
of the Institute now — the rule having 
been adopted by the educational com 
mittee and approved by the annual meet: 
ing—that the examination papers are nd 
returned. 

“It is well known that two of the Car 
adian Institutes, Winnipeg and Vancot- 
ver, are and have been affiliated with this 
Institute from the time they were fount: 
ed. This is true also of the Canadian In- 
stitute of Insurance which conducts the 
correspondence courses for Canada. In 
the eastern part of Canada the tenden¢ 
is to affiliate with the Chartered Insur 
ance Institute. We have welcomed thes 
Canadian bodies and value their member: 
ship very highly indeed. 

Attitude of the Insurance Companies 

“The fact that every insurance cof: 
pany which is a subscriber to the Instr 
tute work, with the exception of om 
which is in a transition state and anothe! 
where the matter is being considereé 
has paid its subscription to the Institute 
this past year, it seems to me is sufficietl! 
indication of their attitude.” 
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Few actual photographs of the Chicago Fire have 
ever been published. Here are two, published for 
the first time! Shown below the Currier & Ives 
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“Jim” Costello Over 24 Years 


With Pennsylvania Department 
By E. Simon Banks 


Administrations come and administra- 
tions go but “Jim” Costello remains as 
a permanent institution of Philadelphia’s 
insurance world. His full name is Albert 
Glenn Costello and he is deputy insur- 
ance commissioner of Pennsylvania in 
charge of the Philadelphia and eastern 
Pennsylvania office. Of the hundreds 
who know him and like him, most of 
them know him as “Jim.” A few know 
that his initials are A. G. But it is doubt- 
ful if many know his full name. 

Although Costello has been in the 
Pennsylvania Insurance Department for 
twenty-four years—next September will 
mark his twenty-fifth anniversary, he is 
not the old man that one might expect. 
Instead, he is a young man, looking some 
ten years younger than his forty-six 
vears. He is hard-working, conscientious, 
honest and knows his business. In the 
decade that this writer has been ming- 
ling with Philadelphia and Pennsylvania 
insurance men, he still has to hear any- 
one say aught but nice things about Cos- 
tello. 

Retained by Democrats 


As a matter of fact, Costello is so-well 
thought of, respected and liked, that 
when the Democrats upset tradition by 
electing a governor last year and fear 
was expressed that Costello might lose 
out in the “new deal,” they were all set 
(and this included company officials as 
well as agents) to sign a petition to Gov- 
ernor Earle urging the retention of 
Deputy Commissioner Jim Costello. As 
it turned out, the incoming administra- 
tion, too, had heard of Costello and of 
his work. And no petition was necessary. 

Perhaps a great deal of the respect 
that insurance men have for Costello 
may be due to the fact that he believes 
that when insurance companies pay taxes 
and charges for examinations, that they 
are entitled to service. And he sees that 
they get it. He dislikes intensely having 
unfinished work piled up on his desk. 
He has worked nights, days, Saturdays, 
Sundays and holidays in order that work 
might not accumulate. In twenty-four 
years he has had but one extended vaca- 
tion. So far this year he has had five 
days vacation, days taken on week-ends. 

He was especially anxious to take a 
real vacation this year. He had promised 
to take his children fishing. So on the 
three days he put aside for the fishing, 
it rained. He started to take a vacation 
at Atlantic City, was at the shore for a 
day and then called back to the office. 


Never Has Had Time to Quit His Job 
His only permanent job has been in 


the Pennsylvania Insurance Department. 
In his younger days, when textbooks and 
classes ruled his fall, winter and spring 
days, he worked during his summer vaca- 
tions for his father and brothers in the 
contracting business. As a youth his 
ambition was to go into the contracting 
and real estate business—his father was 
a big railroad contractor. So he wound 
up in the Insurance Department. There 
have been times when he has been of- 
fered good posts with large contracting 
firms. But he always put off accepting 
them. Generally, there would be a re- 
organization of the department going on. 
Or else some important matter had to 
be settled. And Jim Costello didn’t feel 
it was right to quit at such a time. He 
was needed in the Department and he 
had to stay until things were settled. 

A. G. Costello received his nickname 
of “Jim” from his mother. He was a tot 
then. Perhaps five years old. Or younger, 
he doesn’t remember. He doesn’t know 


why, but the name has stuck to him all 
through the years. 

After graduating from high school, he 
enrolled in the Wharton School of the 
University of Pennsylvania. Among his 
subjects was insurance and accounting. 
After three years, and with but one more 
to go for his sheepskin, he was forced 
to leave the university by illness. He 
was captain of the University of Penn- 
sylvania soccer team at the time. 

So in September, 1911, at the age of 
21, he went to work. His first job was 
as an examiner in the Insurance Depart- 
ment. In 1915, he was promoted to as- 
sistant chief examiner. Nineteen-eigh- 
teen found him chief examiner of the en- 
tire department, a job he held until 1923 
when the Department was subdivided 
into fire, life, casualty and fraternal divi- 
sions. Costello was made chief of the 
casualty and fraternal divisions. On June 
15, 1927, he was made Deputy Commis- 
sioner, in charge of the Philadelphia 
office. 

Philadelphia is really the field force 
for the Pennsylvania department. Ap- 
proximately 1,100 companies are subject 
to examination by the group of men Cos- 
tello supervises. 

Served With 10 Commissioners 


Costello now is serving under his elev- 


cnth insurance commissioner. Here are 
the men he has served under: Samuel W. 
McCulloch (twice), Charles Johnson, 


Dennis O’Neil, Charles Ambler, Thomas 
B. Donaldson, Einar Barfod, Matthew 
H. Taggart, Charles Armstrong, Acting 
Commissioner Charles H. Graf, and 
Owen B. Hunt. 

Costello is proud of the Pennsylvania 
Insurance Department. He believes sin- 
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form at equitable rates. 





cerely that with the size of its staff and 
the amount of its appropriation, it is one 
of the best managed and best conducted 
departments in the country. 

He is married and has three children, 


all of them girls. “All liabilities,” he puts 
it. “I am always dealing with liabilities 
so I am familiar with them.” They are 
Anna Marie, 13; Mary Elaine, 9, and 
Adele Glenna, 8. Glenna was named after 
“her old man.” She was supposed to be 
a boy. And she is a “tomboy.” 

His hobbies are hunting and fishing, 
when he has time. Only he doesn’t get 
much time off. He would like nothing 
better than a gun and a fishing rod, no 
worries and an income of about $200 a 
month. Some day he may have his wish 
realized through life insurance. Mean- 
while, he keeps on doing his job, to give 
the insurance business real service and 
hoping, that when he is through, those 
with whom he was in contact will 
have commendation rather than condem- 
nation for him. 





of them. 
world. 


the 


is happening. 





NOW IS THE TIME 
FOR ACTION 


Now is the time for all underwriters to 
put troubles behind them and action in front 
We are going forward, probably 
in one of the most interesting periods of 
We are priviliged to be alive 


today and in a position to observe all that 


Every life underwriter who enters the field 


of action in this spirit will be a winner. 


LiFe INSURANCE COMPANY 


OF BOSTON. MASSACHUSETTS 











Now is the time to insure your earned profits and be 
guaranteed against loss at the end of the year. 


We are prepared to place such risks under an approved 


MARSH & McLENNAN 


164 W. JACKSON BOULEVARD, Chicago 


NEW YORK BOSTON DETROIT CLEVELAND DULUTH 

LONDON TULSA ST. LOUIS MONTREAL BUFFALO 

WINNIPEG MINNEAPOLIS VANCOUVER COLUMBUS PORTLAND 

PITTSBURGH PHOENIX SAN FRANCISCO MILWAUKEE INDIANAPOLIS 
SEATTLE LOS ANGELES 





COMMISSIONS 





NORTH CAROLINA AGENTS MEET 





Condemn Practice of Some Groups jn 
Using One Company for 
Overhead Writing 
The mid-year conference of the North 
Carolina Association of Insurance 
Agents held in Greensboro, October 1f 
and 17 was a success with delegates from 
every principal town in the state in at- 

tendance. 

The conference decided to make mw 
change in the requirements concerning 
agency appointments in financial institu. 
tions, believing that the present elimina- 
tion of this type of agent still advisable 
without modification. 

The following resolution affecting the 
operations of one company in a group or 
fleet restricting its agency plant in prin- 
cipal cities so that controlled lines might 
be written through the state without 
coming into conflict with overhead writ- 
ing was adopted unanimously. It has 
been found in isolated cases that certain 
groups of companies are engaged in this 
practice and the association frowned on 
the practice in no unmistakable terms: 

“Resolved that it is the sense of this 
meeting that the practice of company 
groups or fleets utilizing one of their af- 
filiated companies to write certain con- 
trolled lines of insurance, whereby the 
selected company can operate as a free- 
lance without provoking overhead writ- 
ing, is a subterfuge to evade local agency 
territorial rights and reflects a spirit of 
non-support of association principles by 
that group or fleet.” 





TO HONOR G. E. STECHER 


The New Jersey Field Club will honor 
Gilbert FE. Stecher, special agent for the 
Commercial Union group, at its dinner 
meeting next Monday night at the Hotel 
Stacy Trent, Trenton. Mr. Stecher will 
hear expressions of appreciation for his 
untiring efforts in conducting the field 
club’s speaking class which successfully 
exemplified his teachings during Fire 
Prevention Week. All those who went 
on the soap box that week to preach 
the message of fire prevention will be 
asked to relate their “experiences.” Her- 
bert Guempel will act as toastmaster. 





WORCESTER AGENT’S BIRTHDAY 


N. A. Harrington of Worcester, Mass, 
veteran New England local agent, on 
tober 10 passed his eighty- fifth birthday. 
He has been in insurance for sixty-two 
vears and is still active. The Security 
of New Haven has been in his office for 
nearly sixty years and the London & 
Lancashire has been represented close t0 
half a century. 





ELECTRICAL CODE PUBLISHED i 
The 1935 “National Electrical Code, 
effective November 1, has been publishe 
by the National Board of Fire Under- 
writers. The code contains regulations 
for electrical wiring and apparatus 4 





recommended by the National Fire Pro 
tection Association. 
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COMMON ENEMIES 
TO GUARO AGAINST 
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«OPC ap ies e aw 
In these days of crowded highways and fast motor cars it takes but a SPLIT SECOND 
of carelessness or poor judgment to cause accidents so tragic as to mar all the rest of life. 
Suffering, disfigurement, death are but a few of the DEMONS hidden in the split second 
that divides safety from calamity. 
Insurance can guard against financial loss but nothing can alleviate the endless regret 
at some needless disaster caused by carelessness. 
Firemen’s Insurance Company of Newark. N.J i855 Milwaukee Mechanics Insurance Company 1852. 
The Girard Fire & Marine Insurance Co. 1653 National Ben Franklin Fire Insurance Co 1866 
The Mechanics Insurance Co. of Philadelphia 1854 The Concordia Fire Insurance Co. of Milwaukee 1670 
Superior Fire Insurance Company 1671 The Capital Fire Insurance Company 1866 
The Metropolitan Casualty Insurance Co of NY. 1874 Commercial Casualty Insurance Company 1909 


WESTERN DEPARTMENT 


644 RUSH STREET. CHICAGO, ILLINOIS 


CANADIAN DEPARTMENT 


461 BAY STREET. TORONTO. CANADA 








EASTERN DEPARTMENT 


10 Park Place 
Newark, New Jersey 


PACIFIC DEPARTMENT 


220 BUSH STREET. SAN FRANCISCO, CAL 


SOUTH-WESTERN DEPT. 


912 COMMERCE STREET. DALLAS, TEXAS 
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L. A. Wallace Named 
To Receive Gold Medal 


FOR SERVICES TO BUSINESS 
Held by General Brokers’ Ass’n to Have 
Done Most for Brokerage Business 
During Last Twelve Months 








The General Brokers’ Association at 
its tenth annual dinner, which will be 
held in the grand ballroom of the Hotel 
Astor on October 30, will present the 
General Brokers’ gold medal for merito- 
rious insurance service during the pre- 
ceding twelve months. The recipient of 
the medal has been chosen by unanimous 
vote by a committee composed of the 
association’s executive committee and 
several insurance editors. 

L. A. Wallace, managing director of 
Johnson & Higgins, chairman of the ex- 
ecutive committee of the Insurance Fed- 
eration of the State of New York and 
a member of the Insurance Brokers’ As- 
sociation of New York, is the man chosen 
by the joint committee for this honor. 
He will be the first individual so hon- 
ored as this is the first year that the 
medal is being awarded. His name, as 
well as others who have taken an active 
interest on behalf of the insurance brok- 
erage fraternity, was discussed fully by 
the committee and when a vote was tak- 
en by secret ballot, Mr. Wallace was 
found to have received the unanimous 
vote of the entire committee. 

A beautifully engraved gold medal will 
be presented to him on the evening of 
the association’s dinner, at which George 
S. Van Schaick will act as toastmaster 
and Superintendent Louis H. Pink and 
Elmer F. Andrews, State Industrial Com- 
missioner, will deliver addresses. 

Mr. Wallace has long been active in 
brokerage affairs and as a member of 
the Federation has been among the lead- 
ers in opposing insurance legislation at 
Albany hostile to the insurance business. 
While not one seeking the limelight, he 
has rendered tremendous aid to the 
brokerage business over a period of years 
as well as in the last twelve months and 
presentation of this medal comes as an 
expression of appreciation from his as- 
sociates in insurance. 


Brooklyn Agents to Meet 
Monday on Exch. Problem 


The Brooklyn Fire Agents Association 
will hold a special meeting on Monday, 
October 28, at the Hotel Pierrepont in 
Brooklyn at 12.30 P.M. This meeting is 
for the purpose of discussing ways and 
means to secure for Brooklyn agents a 
voice in the making of Exchange rules 
and to eliminate the present discrimina- 
tion in the rules between Manhattan and 
Brooklyn agents as regards underwriting 
powers. 

The association has again contacted 
the Exchange for action on these ques- 
tions, which, it will be recalled. were the 
subject of considerable discussion early 
this year. The feeling in Brooklyn is 
that enouch time has elapsed since the 
conferences with the executive and spe- 
cial committees of the Exchange, and 
that Brooklyn agents are entitled to a 
hearing and consideration of their re- 
quest for equality under the rules to 


which they are required to subscribe. 








News 


Keller Now Local Fire 
Manager for Potomac 


OFFICE AT 116 JOHN STREET 




















Has Been Rendering Company Manage- 
ment Service in Connection with In- 
land Marine Since 1933 





Frederick A. Kelier, who in December, 
1933, opened an inland marine office at 
116 John Street in the capacity of inland 
marine manager of the Potomac, was re- 
cently entrusted with the management, 
also, of that company’s metropolitan fire 
plant which has been moved to his quar- 
ters at the address named. 

Mr. Keller came to New York from 
Philadelphia about five years ago, and 
for the three years prior to the opening 
of his own office was vice-president of 
Wm. H. McGee & Co., Inc., and in 
charge of its inland marine business. He 
started his career in a local agency in 
Camden, N. J., and went from there to 
the Philadelphia office of the Insurance 
Co. of North America, where, during six- 
teen years’ service he rose to occupy a 
dual position that embraced the handling 
of its ocean and inland marine business 
for Pennsylvania, southern New Jersey 
and Delaware and being assistant inland 
marine manager for the entire United 
States. 





Commissions Big Subject at 
Brooklyn Brokers’ Meeting 


At the regular monthly luncheon meet- 
ing of the Brooklyn Insurance Brokers’ 
Association Wednesday at the Hotel 
Bossert, it was decided to contact the 
other brokerage associations with a view 
to naming a joint committee to petition 
the New York Fire Insurance Exchange 
to increase the rate of commission on 
risks in the lower Manhattan area from 
10% to the regular 15% scale. Other mat- 
ters discussed at this meeting included 
the workmen’s compensation commission 
situation, which was the subject of a re- 
port by M. L. Nathanson; and the need 
for a satisfactory program to forestall 
the threatened compulsory automobile 
law. President H. L. Heistad presided. 

Vice-president Bernhard Stern report- 
ed on the recent meeting called by the 
Life Underwriters Association, at which 
a plan to encourage brokers to sell more 
life insurance was outlined. Alex Gold- 
berger, chairman of the grievance com- 
mittee, reported that the casualty com- 
pany which had been under censure at 
the previous meeting for having refused 
to recognize brokers in connection with 
malpractice insurance, had agreed to pay 
a commission of 714% under certain cir- 
cumstances. This report appeared to 
meet with approval. 

A nominating committee to present a 
slate for the 1936 election of officers was 
elected as follows: Charles Reppa, Fred 
Schmidt, Harry G. Ellis, Jr., Alex Gold- 
berger and Jacob Schneider. 


OGDEN WITH NORWICH UNION 
William B. Oeden, for years associated 
with the New York agency of Ogden & 
Fay, is now connected with the iocal de- 
partment of the Norwich Union Fire. 
Before its dissolution the Ogden & Fay 
was one of the oldest in the citv and 
Mr. Ogden has many broker friends. 





CRUM & FORSTER GOLF MEET 





President’s Trophy Won by Foursome 
Composed of Dunn, Grimson, Turner 
and Ross 

The Crum & Forster organization held 
its third annual golf tournament at Fors- 
gate last Saturday. About a hundred, 
including all the officers, participated. 

As on the two previous occasions, the 
high spot of the tournament was the 
match between Wilbur R. Crane, city de- 
partment executive, and Eugene A. Dunn, 
head of the brokerage and service de- 
partment. The latter scored his first 
victory, 3 up and 2 to play. It was an 
unexpected reverse, as Mr. Crane with 
the two previous contests to his credit 
was favored to win easily. 

The president’s trophy was won by the 
agency underwriting department four- 
some, composed of Eugene A. Dunn, T. 
T. Grimson, A. B. Turner and A. L. Ross. 
They were the winners of the president's 
trophy last year and now have the first 
leg on the present cup. 

Ten prizes in the kickers’ handicap, 
all donated by officials, were taken by 
the following: J. H. Snowden, A. Ris, 
J. Neumann, E. Owren, Sam Sibbs, N. 
V. W. Colyer, A. O'Neill, H. H. Sanford, 
C. H. Williams and G. H. Gerken. 

A foursome composed of B. L. Thorn- 
hill, Sam Sibbs, A. De Wilde and Vin- 
cent Reppa was awarded a miniature cup 
for having qualified as the world’s worst 
golfers. They created much of the day’s 
amusement. 

Prizes were also awarded for croquet, 
horse-shoes and putting. 





New York Department 
Revokes Producers’ Licenses 


Superintendent of Insurance Louis H. 
Pink has revoked the licenses of Louis 
H. Preiss, 1853 Broadway, New York 
City ; of Howard R. Wood, Merrick Road 
and South Fifth Street, Lindenhurst, N. 
Y.; of Dewey D. Adams, 73 Riverside 
Drive, Riverhead, N. Y.; of Clarence C. 
Robinson & Co., 140 William Street, New 
York City, and of Clarence C. Robinson, 
Hotel Ansonia, New York City. 

Preiss, licensed as a general insurance 
broker and as an agent of three life 
insurance companies, was charged with 
incompetency and untrustworthiness 
within the contemplation of the insur- 
ance law to transact business as an in- 
surance broker or agent. 

Wood, licensed as an agent of a life 
and a casualty insurance company, was 
«lso charged with incompetency and un- 
trustworthiness within the contemplation 
of the insurance law to transact business 
as an insurance agent. Adams, licensed 
as a general insurance broker, was simi- 
iarly charged. 

Clarence C. Robinson & Co., licensed 
as a general insurance broker, and Clar- 
ence C. Robinson, licensed individually 
as an agent of two life insurance compa- 
nies, were charged with incompetency 
and untrustworthiness within the con- 
templation of the insurance law to trans- 
act the insurance business. 


P. A. Coghlan With Local 
Office of Hartford Fire 


George W. Graham, manager of the 
local department of the Hartford Fire, 
has announced the addition to his staff 
of Philip A. Coghlan, who will handle 
production. 

Mr. Coghlan was for many years with 
the old Gauvin Agency as solicitor. and 
while in that connection established 
close acquaintance with numerous brok- 
ers. He has recently been connected 
with the Home of New York in a pro- 
duction capacity. prior to which he 
served for a number of years in the in- 
surance department of one of the local 
commercial banks. . 


B. W. VAN KLEECK DIES 
Barent W. Van Kleeck, 67 years old, 
Philadelphia insurance broker. was 

killed Monday evening when he fell or 
jumped from an upper floor of the Hotel 
Shelton in New York City. 
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Mainly Personal 





Fred. Schmidt, manager, Brooklyn 9j. 
fice of Minner & Barnett, Inc., surprised 
his insurance friends this week when he 
announced his having become a benedict 
last Friday. Robert P. Hamilton of the 
agency’s New York office acted as bes 
man. The bridegroom, who is active in 
the affairs of the Brooklyn Insurance 
Brokers’ Association, was the target for 
much good natured joshing at that or. 
ganization’s luncheon meeting on Wed. 
nesday. For years Mr. Schmidt has de. 
voted all of his week-ends to yachting 
he is a member of the City Island Yacht 
Club—and the quips evolved largely 
around the question of whether or not 
he would be forced to find a new pastime. 

. *-» @ 

Charles D. and Thos. J. Fraser of the 
Brooklyn agency of Chas. D. Fraser & 
Co., Inc.; and Wm. D. Fraser, secretary 
and manager of Thomas E. Rogers, Ine. 
Brooklyn insurance brokers, are taking 
a keen interest in the coming election. 
Their brother, Duncan A. Fraser, is the 
Republican and Fusion candidate fo; 
county clerk of Kings County. He is aq 
member of the law firm of Cahill & 
Fraser, of Brooklyn. 

* * ok 

Charles H. Hoffman, cashier at the 
Hartford Fire’s New York office, round- 
ed out a quarter of a century of service 
with that organization yesterday. His 
co-workers did not allow the anniver- 
sary to pass unnoticed. They presented 
him with a gold watch, suitably in- 
scribed, a gift from every member of the 
local staff. It expresses the high regard 
in which he is held by all of them. 

Mr. Hoffman joined the local office of 
the Hartford Fire as assistant cashier 
on October 24, 1910, and was subsequent- 
iy made cashier. He started his career 
with the old Phenix of Brooklyn, where 
he remained for ten years and _ thea 
joined A. Sondheim & Son, brokers. A 
year later came his connection with the 
Hartford Fire. 

* * * 

C. M. Gallagher, secretary of the Atlas 
Assurance, and Mrs. Gallagher returned 
Monday on the Normandie from their 
seven weeks’ honeymoon trip through 
Europe. 

* * * 

Robert W. (“Billy”) Ring of the Lon- 
don & Lancashire’s New York office, was 
feted by his co-workers last Saturday, 
the occasion being his twentieth anniver- 
sary with the company, which fell on Oc- 
tober 20. As a testimonial of their es- 
teem the staff presented Mr. Ring witha 
fishing outfit and case. In making the 
presentation William T. Willson, mana- 
ger of the suburban department, gave 
some valuable hints on how to catch fish, 
advice which he contended was badly 
needed in view of the fact that while 
Mr. Ring goes fishing almost every week- 
end, members of the staff seldom see any 
actual evidence of fish having been 
caught. 

* * * 

gruce F. E. Harvey, a young English- 
man who is an associate broker with the 
insurance brokerage firm of Baxter & 
Harstedt, Inc., of New York, is getting 
married on October 29 to Miss Amy 
Vantine Astegren, daughter of the late 
John Astegren, one-time president of the 
New York Produce Exchange. The cere- 
mony will be performed in St. James 
Church, Madison Avenue, New York: 
Mr. Harvey, who has only been with 
Baxter & Harstedt, Inc. for a few 
months, is off to a good start in build- 
ing up a clientele. 


NAMES WM. GOODMAN AGENCY 

The William Goodman Agency, Inc, 
90 John Street, has been appointed New 
York head suburban agent for the Phila- 
delphia National. It is the second mem- 
ber of the Fire Association group to en- 
ter the Goodman office, the Lumbermen $ 
of Philadelphia being in the agency for 
New York City business. 
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Offers 14 Point Plan 
To Improve Business 


BENNETT TALKS AT NEW HAVEN 





Lists Subjects, Which If Agreed Upon, 
Would Bring Companies and Agents 
Into Closer Relationship 


When speaking in Oklahoma last week 
Secretary-Counsel Walter H. Bennett of 
the Nationa! Association of Insurance 
Agents said that he believed that nearly 
all the controversial subjects in insur- 
ance could be adjusted satisfactorily if 
the several interests involved would 
resolve to do just that. Speaking on 
Tuesday of this week at the Hotel Taft 
in New Haven at the annual meeting ot 
the Connecticut Association of Insurance 
Avents Mr. Bennett proposed what he 
considers a fair and reasonable operat- 
ing platform and which he hopes may 
gain the sustained attention of company 
management and agency leadership. Like 
another and more generally known pro- 
posal Mr. Bennett’s contained fourteen 
points. He offered them in the follow- 
ing order: 

“(1) Because all insurance rates must 
be reasonable, adequate and _ non-dis- 
criminatory, and a fair measure of the 
hazard which the public should pay as 
a premium for the protection furnished, 
rate cutting and rebating should have no 
place in the business. 


Would Bar Differential Commissions 


“(2) Because no ‘most favored nation’ 
policy is necessary in the insurance busi- 
ness, agents should not receive nor com- 
panies pay differential commissions in 
the same agency on the same class of 
business. 

“(3) Because legitimate agents are 
oppressed with needless and useless comi- 
petition from thousands of incompetent 
agents, companies should recognize the 
value of first class service and eliminate 





the unworthy, with a differential in com- 
pensation to the remainder, based on 
classification of service rendered; to the 
policy-writing agent maintaining his of- 
fice plant, the going commission without 
arbitrary deductions for size or classifi- 
cation, or for failure of companies to 
obtain rate increases to all other pro- 
ducers only that scale which can reason- 
ably be paid by a policy-writing agent 
to such class, with a fair margin of safe- 
ty for his overhead and supervision. 

“(4) Because insurance in the United 
States cannot legitimately lend itself to 
the English system, no person should re- 
ceive any commission who is not ac’ing 
in good faith as producer; nor unless 
premiums on risks outside of his owner- 
ship or control, or that of his employer 
or relatives, or that of a single person or 
corporation, are in excess of premiums 
on such specified risks. 


Control of Branch Office Expenses 


“(5) Because unrestrained branch of- 
fice or home office counter competition 
is unfair to other producers, the parity 
of operating costs becomes a prime fac- 
tor. For the total cost of such opera- 
tions in a given city or contiguous ter- 
ritory to exceed the total allowable 
agency cost in the same territory on 
the same lines of business, is destructive 
of the best interests of agency compa- 
nies and their representatives. 

“(6) Because the agency system has 
made insurance in America what it is 
today, a company should choose whether 
it desires to operate through it, or be- 
come a direct producer without agency 
service. It is an inconsistent policy to 
undertake to do both. 

“(7) Because multiple agency repre- 
sentation of the same company in a given 
territory, whether through the parent 
company, affiliated companies or under- 
writing agencies, is a bad practice, un- 
fair and against the best interests of com- 
panies, agents and the public, all such 
representations should be resolved in 


harmony with the rules of local asso 
ciations. 

“(8) Because the stability of insur- 
ance is so necessary as a public service, 
the conduct of the business in a given 
territory should be in accord with the 
established rules of local boards. The 
practices thus subscribed to by the great 
majority of companies and agents are 
very apt to be the right ones. 

Abandon Overhead Writing 

“(9) Because competent and estab- 
lished agents do so much for insurance 
companies and the good of the business 
beyond the terms of their contracts, a 
universal abandonment of overhead writ- 
ing is only a reasonable recognition of 
territorial reciprocity. 

“(10) Because resident agency laws 
are a necessary stabilizing factor in the 
insurance business any evasion of them 
is destructive of good faith and inimical 
to the public welfare. 

“(11) Because expiration information 
is a confidential agency asset, it should 
be held inviclate by companies or other 
persons having knowledge thereof. 

“(12) Because it is detrimental to the 
best interests of the insurance business 
for companies to be represented by finan- 
cial institutions or individuals connected 
therewith who are in a position to influ- 
ence premiums by exerting the power oi 
credit, such representation should be 
avoided by all companies and their oper- 
ations in this behalf reconciled with local 
board rules. 

“(13) Because insurance companies 
must maintain a great reservoir of liquid 
assets, agents should not extend undue 
credit to assureds nor fail to remit bal- 
ances promptly. 

“(14) Because loyalty to principle is 
the lode star in all human relations, in- 
surance agents owe their allegiance to 
those companies whose adherence to the 
principles of the National Association for 
the preservation of the agency system 
is unquestioned. It is inconsistent and 
undesirable for any member to repre- 


sent any company when the practice of 
such company is intentionally and con 
tinuously in violation of those principles 

“If it is conceded that an operating 
platform for the good of the business is 
something to which we ought to give 
attention, and that an agreed platform 
could be written down as a basis of op- 
eration, the question would then arise- 
how could one proceed to attract the 
attention of the insurance business to 
it! 

“Here might be utilized the long estab- 
lished policy of the organized agents of 
the United States with reference to ap- 
proaching problems by conference and 
cooperation. On a few occasions this 
policy has proven successful. On many 
occasions it has established cordial feel- 
ings of friendship and good will between 
the great capitalistic company structure 
on the one hand and the American 
Agency System on the other.” 





Britain’s Fire Losses Up 
Due to Great London Blaze 


_ Fire losses in Britain and Ireland dur- 
ing September were dominated by the 
disastrous outbreak at a Thames-side 
warehouse, London, on September 25, 
which continued to burn for four days. 
The damage to the building is estimated 
at £42,000, and the loss of commodities 
at £258,000, making a total of £300,000 
The principal damage was to rubber, 
while tea, spelter, copper and wines have 
also been mentioned among the commod- 
ities involved. Insurances on the com- 
inodities are known to have been ef- 
fected by floaters. The entire loss is 
believed to have fallen chiefly in fire 
offices and underwriting syndicates. 

As the other losses of the month only 
amount to £265,000, the total of the prin- 
cipal losses may be estimated at £565,- 
000 ($2,825,000). This estimate only takes 
into account fires in which the damage 
amounted to £1,000 or more. 
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Bonds are valued on amortized basis; stocks at June 30, 1935 market quotations. The value of bonds at June 30, 1935 market quotations exceeds the 
amortized value by the amount of $20,941.55. e Securities carried at $31,210.72 in the above statement are deposited for purposes required by law. 

































i have received so many “reactions” 
to the story | wrote about Col. Halle 
from Western and Eastern’ insurance 


men that | feel emboldened to recite an- 
other tale about him which, perhaps, por- 
trays another side o1 his interesting 
make-up. tie had tor years been an 
overwhelming factor in the councils of 
the Western Bureau. Mr. Scholbe, form- 
crly one of his employes, became man- 
ager of the bureau, and even though he 
was no longer serving Mr. Halle, his 
employer for many years, Mr. Halle was 
prone to embrace the psychology of 
“once my servant, always my servant,” 
which is more European than American, 
of course. I was told on very good au- 
thority by a Western manager who at- 
tended a particular meeting that, when 
conversation and controversy “waxed 
hot,” Mr. Halle stopped Mr. Scholbe, 
when the latter interrupted a long drawn 
out argument on Mr. Halle’s part (or 
nearly so), in the following forceful 
way: “Aw, Scholbe, shut up!” 

* * + 

Col. Halle and James Caswell 

It is not generally known that Mr. 
Halle was a graduate pharmacist and 
started in business in some Western 
town and as a side-line accepted the 
agency of the N. Y. Underwriters Agen- 
cy, and from that drifted into the local 
insurance business. He became special 
agent and finally manager and director 
of the Germania. Associated with him 
in the drug business was Louis Lord, 
who became a very successful special 
agent under Mr. Halle later. 

James Caswell, general adjuster of the 
company at the Western department of- 
fice, one of the oldest employes of the 
Western department and later general 
adjuster of the company at the home 
office in New York after the San Fran- 
cisco fire (note I say “fire,” not earth- 
quake,” in deference to the ae he of 
San Francisco customers), hailed from 
Chatham, Columbia County, New York. 
re went West early in his youth and 
ran a general nadenedios store, and 
large percentage of his trade was from 
the Indians. It is said that he acquired 
many of his sterling qualities as diplo- 
mat and conciliator and adjuster through 
having had this trading post experience. 
Later he became special agent and grad- 


ually specialized on loss adjustments. 
With Bament of the Home of New York 
and one or two others he was held in 


very high esteem by the metropolitan in- 
surance fraternity. I had the good for- 
tune to work with him from 1907 until 
his death about 1915. He was a fine 
gentleman and, besides, a~very capable 
insurance man. Tom Gallagher knew all 
these personalities well. 
x * ” 
Fieldmen’s Pranks 
One of my special agent friends years 


ago—and I forgot his name—who had a 
very great sense of humor, showed me a 
badge that he had made and which he 


which read, 
This is paralleled 
late adjuster for 
Pennsylvania who, 


wore occasionally as a joke, 
“Chicken Inspector.” 
by the “stunt” of a 
companies in western 
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lot of 
stamp, 


one night on a rampage with a 
insurance men, used his rubber 
“Approved, X. Y. Z.,” on every article 
he came into contact with—table linen, 
plates, doors, wearing apparel, both of 
male and female, etc., and so down the 
line of his wanderings throughout the 
night. 
* * * 


Use of Words 


I mentioned the love some writers dis- 
play for certain words like “picaresque,” 
defined in this column recently. The lat- 
est is “baroque,” meaning “in bad taste,” 
“grotesque,” “odd.” Some writers have 
an absolute mania for picking out words 
like this and nauseating their public. 
Why not use a good Anglo-Saxon ex- 
pression rather than some high-sounding 
bizarre word. And when the “sissy” ra- 
dio speakers use these words they usual- 
ly mispronounce the word anyway and 
the “moron” listeners gasp in awe and 
say. “Don’t he speak English ‘awfully’ 
well? Isn’t he just too darling for any- 
thing ?” 

* * * 
Nothing Ever Happened Here 

Driving through a beautiful section of 
New York State recently, the section 
around Hoosick Falls, N. Y., we stopped 
for a moment to talk to a native to ask 
directions to an old covered bridge. I 
commented on the fact how beautiful 
and peaceful the country was, and he 
remarked, “Yes, nothing much ever hap- 
pened here,’ whereupon, in the shadow 
of the hill on which the battle of Wal- 


lomsac-Bennington was fought, I said: 
“W ell, enough happened here the fame 
of which still persists.” “Well, nothing 


ever happened since.” Then ruminating, 
and giving the matter further thought, 


he said: “Oh, yes; we had a landslide 
here about 1895.” Quite a comparison, 
I thought. 

* * * 


Beware of Thin Walls of Hotel Rooms 

In the summer of 1916 the Underwrit- 
ers Association of New York State, of 
which I was then vice-president, Harry 
Vreeland, now manager of the Scottish 
Union and National being president, had 
its meeting and outing at the Whiteface 


Inn at Lake Placid, N. Y. One evening, 
retiring rather early, I heard myself dis- 
cussed by two occupants in the next 


room, and the partition wall being wood 
and of light construction I could not help 
overhearing. They were two young em- 
ployes of the Association then doing in- 
spection work in the Adirondack summer 
resort section, using the only two Fords 
we maintained at that time. and prob- 
ably having a ood time, which I, as a 
member of the executive committee and 
in charge of certain matters, did not be- 
grudge them. But they damned me be- 
cause Secretary Ralph Potter, unbeknown 
to me, had told them I had forbidden 
the use of the Ford to them (which I 
never had), probably because he wanted 
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to use it himself or because he thought 
that it would be easy to pass the buck 
to me. 

These facts I learned years after. One 
oi the young men was Mr. Erskine, now 
assistant to Paul Haid of the Insurance 
Executives’ Association, and if I remem- 
ber, he told me the story long after it 
happened one evening returning to 
3rooklyn after a meeting of the New 
York ex-Fieldmen’s Association. These 
two young men, of course, had no idea 
that it just so happened that I was in 
the adjoining room, and did therefore not 
censor their speech in the least and I[ 
certainly felt that I had been duly and 
fully reprimanded for curtailing their use 
of the Ford, being called that “Dutch- 
man.” 

I don’t know who the other one was 
now, it has passed out of his memory, 
but if he reads this, the incident will 
come back to him, and I wish he would 
write me. I will tell him he has been 
forgiven long, long ago. In fact, I have 
had many a good laugh about it. But 
the incident proves that there is truth in 
the old saying, “Even the walls have 
ears.” 

, 2 © 

The Pleasure of Meeting Old Friends 

on William Street 

The above came back to my mind, 
when recently on my vacation, making 
the rounds among my old friends in home 
offices on the Street. I called on LeRoy 
T. Brown, former special agent and now 
an executive of the Continental, and one 
of his assistants remembered the facts 
well. He was also in the employ of the 
association at that time. 

Walking on John Street near William 
that same day, I was hailed by Stanley 
Jarvis, with whom I traveled for many 
years upstate; special agent of the Han- 
over, then secretary, and now in metro- 
politan agency business, and several 
times golf champion in Louis Dameron’s 
golf brotherhood who commented on Bill 


Hadley’s “shorts” which have become 
historic after the last meeting of the 
Underwriters’ Golf Association. We were 


talking a while, and along came Freddie 
Kentner of the Travelers looking as 
young and handsome as ever. It almost 
seemed like a committee meeting of the 
association long ago. I look forward to 
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these yearly wanderings among my 
friends in the insurance district with 
great pleasure, and hope they are as 
glad to see me, as I am to see them. 


We exchange a lot of reminiscences 
from years back dear to us oldsters. | 


met Burke, Darlington, Van Vranken, 
Jarvis, Turk, Maxson, Brown, Kentner, 
Jenkins, Ed Heins, Sumner Rhoades, 


Selden Sly, Dameron, all names to con- 
jure wi.h. There must be something very 
fine in the insurance business to cause 
the fine friendships that have grown up 
between men like these. 





1 EXAS RULING ON MARINE 

The Texas State Board of Insurance 
Commissioners has approved amendment 
of the rules permitting the writing of 
neon signs as a marine cover. The order 
reads: 

“The inland marine and/or transporta- 
tion rules and definitions as adopted by 
the Board of Insurance Commissioners, 
effective September 18, 1934, are hereby 
amended to permit the writing of a ma- 
rine or inland marine policy, to include 
the hazards of fire and lightning and 
windstorm and hail, covering on neon 
signs, street clocks, and automatic elec- 
tric signs for publishing the news, while 
in use as such.” 





PEARL OFFICERS RETURN 

George C. Stevens, Stewart B. Hopps 
and Mr. and Mrs. Alfred L. Merritt 
arrived in New York on Monday on the 
Normandie from a visit to the home of- 
fice of the Pearl in London. For Mr. 
Merritt, Pacific Coast manager of thé 
company, this trip also served as hs 
honeymoon. 
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Henry A. Breithaupt, head of the 
Henry A. Breithaupt agency of Phila- 
delphia, has been an agent of the Han- 
over Fire for more than thirty-four 
years and has directly and indirectly 
served the company for close to fifty- 
fve years. The fifty-fifth anniversary 
will be celebrated on February 14 next. 
The Hanover, which is now distributing 
certificates Of appreciation to its veteran 
producers, a few days ago presented a 
certificate to this agency through Spe- 
cal Agent Edward W. Kelly. Associated 
with Mr. Breithaupt, highly respected in 
company and agency ranks in Philadel- 
phia, are tv.o sons, William G. and 
Harry J. 

Joined the Agency in 1881 


It was on February 14, 1881, that Mr 
Breithaupt accepted a position as office 
boy with Christian William Welzel, Sr.. 
& Son in Philadelphia, then agents of 
Hanover, and he has been with thai 
asency down to the present time. Nine 
years previously, in 1872, Mr. Breit- 
haupt’s oldest brother John obtained a 
position in the office of Mr. Welzel and 
continued with the agency for several 
years. Now let Mr. Breithaupt continuc 
with the story: 
“Naturaily my father insured his 
household furniture with the Welzel 
agency and after my brother resigned 
from his position my father continued to 
renew his insurance in the agency. In 
February, 1881, my father’s policy ex- 
pired and he requested my brother to 
call at the Welzel agency to renew the 
same. When he did this Mr. Welzel 
informed him that he was in need of an 
ofice boy and my brother suggested that 
I seek the job. After a conference with 
my father I went the following morning 
to see Mr. Welzel. I was very much 
opposed to accepting the position as | 
thought that office work was too confin- 
ing, but you know in those days a boy 
was obliged to obey his father’s wishes. 

“After a few weeks I informed my 
father that I was not satisfied with my 
position, but he insisted that I remain 
there, which I did. Mr. Welzel also no- 
ticed that I was dissatisfied and asked 
me the cause. I told him why, and a 
few wecks later he put me on the street 
apart of each day to deliver expiration 
notices and collect small premiums. This 
pleased me very much and I took a new 
mterest in my work. From then on I 
was perfectly satished and have been 


J. V. Wightman Writes On 


Connecticut as Ins. State 


A well-written article about the insur- 
ance prominence of the state of Con- 
necticut is a feature in the Tercentenary 
edition gotten out October 8 by the 
Hartford Times. Its author was John 
V. Wightman, financial editor of the pa- 
per, who is the thirty-one year old son 
ot A. H. Wightman of the American 
Reserve Insurance Co. of New York. 
Mr. Wightman has been on the Hart- 
lord Times for half a dozen years or 
more and before that was on the Hart- 
lord Courant. His father was formerly 
with the Hartford Fire for thirty-five 
years, and his first boss was James G. 
Batterson, founder of the Travelers, 
whose picture illustrates his son’s article. 
Nightman recalls that the late Mr. 
zatterson conducted a granite works in 
addition to vast insurance duties, and 
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irom his quarries in Concord, N. H., 
tame the material with which the Con- 
sréssional Library at Washington, D.C., 
Was built. 


EQUITABLE F. & M. DIRECTOR 
Henry C. Field, treasurer of Brown 
‘versity, has been elected a member 
Fi; the board of directors of the Equitable 
re & Marine of Providence, R. I. 
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Agent, With the Hanover 54 Years 


continually associated with the agency 
to the present moment. I consider my- 
self a member of the Hanover family and 
always try to look after its interests.” 
Mr. Breithaupt himself was appointed 
agent of the Hanover on June 24, 1901. 





W. A. Waters Recovering 


From Automobile Injuries 

W. A. Waters, 
job as Eastern manager of the Pacific 
National Fire and who travels a good 
deal by airplane, experienced an automo- 
bile accident while driving with Mrs. 
Waters on the Lancaster Pike, near 
Philadelphia, a fortnight ago. Swerving 
to avoid a truck which pulled in front 
of him, Mr. Waters’ car skidded and 


who is doing a fine 








hit another truck parked on the opposite 
side of the four-track highway. Mrs. 
Waters was the more seriously injured 
of the two. Mr. Waters’ injuries were 
confined to his right leg—strained liga- 
ments, some bad bruises and a gash that 
required stitching. 

James Cairns, special agent on the Pa- 
cific Coast for the Hartford Accident & 
Indemnity, was the speaker at the meet- 
ing recently of the Casualty Associa- 
tion of Los Angeles. 





_— 


rf 








~ 


Great AMERICAN INSURANCE Co. 
AMERICAN ALLIANCE INSURANCE Co. 
Detroit Fine & Marine INsurANCE Co. 


County Fire Insurance Co, 
OF PHILADELPHIA 


NortH Carotina Home Insurance Co. 


\ a 


Marine 


Fire 
NEW YORK - 














«+4 =a ; _ 
MANUFACTURER | 


CHICAGO - 


eS rey 


HOME OWNER 





The Agent is a Pessimist 
for the good of others 


His progress c'epenc's on his ability to make people realize that losses 
do come—most unexpectedly—and sometimes from the most unex- 
pected causes. To protect them adequately, is his problem, and he is 


aided greatly by having at his disposal the full facilities of the 


GREAT AMERICAN GROUP 


which writes practically all forms of insurance except life. 


reat American 


Group of 
Insurance Companies 


New Dork 


MONTREAL « 
AGENTS EVERYWHERE 


SAN FRANCISCO 


MERCHANT 








7 /, 


Great AMERICAN INDEMNITY Co. 
ROCHESTER AMERICAN INSURANCE Co. 


MASSACHUSETTS FirE & MARINE 
INSURANCE Co. 


AMERICAN NATIONAL Fire INsuRANCE Co. 


Casualty Surety 











Page 36 


Missouri State Court 
Rejects Rate Proposal 
FEDERAL COURT YET TO ACT 


While Decision Is Disappointing, Insur- 
ance Companies Hope U. S. Court 
Sustains Compromise 

The Missouri Supreme Court en banc 
at Jefferson City having declined to ac- 
cept the peace pact reached last May 
by State Superintendent of Insurance R. 

Emmet O’Malley and the stock fire in- 
surance companies operating in the state 
as a proper basis of settlement in the 
16 2/3% rate increase litigation pending 
in the state courts and involving seven- 
ty-three companies collectively and $1,- 
786,481 in excess premiums impounded by 
the Cole County Circuit Court, also in 
Jefferson City, since June 1, 1930, when 
the higher rates were put into effect by 
the companies over the protest of the 
then State Superintendent of Insurance 
Joseph B. Thompson, the eyes of the 
Missouri insurance world are now 
turned toward Kansas City, where a spe- 
cial Federal three-judge tribunal has un- 
der consideration individual injunction 
suits affecting much the same issues and 
in which the same compromise proposal 
has been made. 

The compromise plan was submitted 
to the Federal court at a hearing con- 
ducted by it on the rate cases on June 
22 last. The Federal judges have re- 
turned from their summer vacations and 
are now presumed to be preparing their 
opinion as to whether the compromise 
shall be accepted and also probably on 
the basic issues involved in the dispute. 

Case Goes Back to Same Court 

While the action of the Missouri Su- 
preme Court in declining to accept the 
compromise was a disappointment to the 
companies, their agents and attorneys, 
the oral ruling of that court merely 
means that the case goes back on the 
regular docket of the court where it will 
advance with other cases for a final rul- 
ing by the high court on the issues that 
were raised at the trial of the proceed- 
ings in the Cole County Circuit Court 
where Circuit Judge Nike G. Sevier on 
May 23 rejected the proposed compro- 
mise and then ruled against the compan- 
ies on all of the issues raised, ordering 
the immediate distribution to the policy- 
holders of all of the excess premiums 
impounded under the custody of his 
court. The companies took an appeal 
from that ruling of the Cole County Cir- 
cuit Court and that is the case that now 
goes on the regular docket of the Su- 
preme Court. When that court will rule 
on the appeal is not certain. 

In its decision not to accept the com- 
promise on October 18 the Missouri Su- 
preme Court denied the following: 

The stipulation of counsel for the 
Missouri Insurance Department and the 
seventy-three companies, which embod- 
ied the proposed compromise, and some 
parts of the general peace pact between 
O’Malley and the companies for the fin- 
al settlement of the long drawn out, bit- 
ter and costly litigation which dated back 
to early 1921. 

A motion by the same counsel for a 
judgment in accordance with the terms 
of the compromise, and to set aside the 
judgment of the Cole County Circuit 
Court. 

The petition filed on behalf of several 
small policyholders seeking to intervene. 
This was rejected on the grounds that 
they had not been parties to the litiga- 
tion in the Cole County Circuit Court. 

Superintendent O’Malley has not an- 
nounced his next step in the rate cases. 
At Jefferson City he stated that inas- 
much as the Supreme Court had not 
handed down a written or memorandum 
opinion he was at a loss to understand 
on what basis the higher court rejected 
the compromise. He planned to confer 
with counsel about his future course o 
action. He repeated that he believed 
the compromise a fair and equitable set- 
tlement of the rate disputes 
In a preliminary report filed with the 
Cole County Circuit Court, Missouri, L. 
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H. Cook and H. P. Leuf, special con 
missioners appointed by Circuit Judge 
Nike G. Sevier to supervise the accouny. 
ing of refunds due to Missouri stock 
fire insurance policyholders under the 
Hyde 10% rate reduction case of 19) 
revealed that the 147 defendant Com. 
panies still must pay back $478,738 yp. 
der the terms of the judgment for $13. 
086,619 entered by Judge Sevier on May 
26, 1933. Judge Sevier appointed re 

2 ee : > ed the 
commissioners on December 14, 1934 4. 
recting them to check the accounts and 
records of the insurance companies to 
ascertain the excess premiums collected 
by them before November 15, 1922, ang 
August 1, 1929, in violation of the Hyde 
reduction order sustained by the courts 

O’Malley to Seek Lower Rates 

Missouri Superintendent of Insurance 
Rk. Emmet O’Malley has announced tha 
he plans to ask the stock fire insurance 
companies to put a “fair and equitable 
rate” into effect in Missouri at once, }, 
made this statement in commenting op 
the action of the Missouri Supreme 
Court en banc on October 18 in rejecting 
his compromise of the fire insurance rat; 
litigation. Just how he hopes to accom. 
plish the lowering of the rates in view of 
the court’s action is not clear. He de. 
clared that the insurance business in the 
state is in a chaotic condition. 

He blamed the chaotic condition on the 
long drawn-out fire insurance rate litiga- 
tion. He expressed the hope that he 
would obtain the cooperation of the 
companies in effecting a just and reason- 
able rate. His statement in part was as 
follows: 

“{ hope for their acquiescence, but 
whether or not I get’ it, it is my inten- 
tion to use every means at my command 
to put this new rate into effect through- 
out the State of Missouri as early as 
possible. It has been and always will be 
my primary purposes to protect the citi- 
zens of Missouri from unfair fire insur- 
ance rates. Today our citizens by reason 
of the fire insurance litigation are actu- 
ally paying higher rates for their insur- 
ance than are citizens of any of the ad- 
joining states.” 





PAY $200,000 ON FLA. LOSSES 
Fire Companies’ Adjustment Bureau Re- 
port Also Stresses Satisfactory Deal- 

ings With the H.O.L.C. 

Insurance companies will pay about 
$200,000 on losses occasioned by the 
Florida hurricane of September 3, ac- 
cording to a report to the Fire Compa- 
nies’ Adjustment Bureau, Inc., submit- 
ted by B. K. Clapp of Atlanta, general 
manager of the Southeastern depart- 
ment. Windstorm policies in Florida are 
written with a $100 deductible clause and 
on about a third of the damaged risks 
there was nothing to pay as the claims 
were individually less than $100. 

Dealings with the Home Owners’ Loan 
Corporation were entirely satisfactory, 
with the H.O.L.C. cooperating with the 
adjusters and the latter rendering excel- 
lent service. With respect to this fea- 
ture Mr. Clapp says in his report: 

“Home Owners’ Loan Corporation— 
This corporation is mortgagee on ap- 
proximately two-thirds of the losses ad- 
justed by our bureau. We had a con- 
ference with the executives of the 
H.O.L.C. before beginning on adjustment 
work and agreed with them that on 
losses in which they are interested our 
adjusters would deal directly with the 
assured, adjust on the same basis as 
other losses—we to furnish the H.O.L-C. 
with a copy of statement of loss and 
transmittal letter, and with the under- 
standing that the H.O.L.C. reserved the 
right to reopen any loss where adjust- 
ment was not satisfactory to them. We 
found it necessary to discuss only three 
or four losses with them, and in no case 
has it been necessary to reopen a loss. 
The corporation gave us whole-hearted 
cooperation.” 


CONN. DEPT HEAD EXAMINER 

Frederick A. Norton has been appoint- 
ed chief examiner of the Connecticut 
Insurance Department. He has serve 
with the Department since 1917. 
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Attempted Oral Renewal By Agent 
Months In Advance Ineffective 


In an action by the trustees of the 
Christian Church of Somerset, Ky., 
against the St. Paul Fire & Marine and 
the Alliance for damages under alleged 
oral contracts to renew certain fire in- 
surance, the Kentucky Court of Appeals 
held 82 S. W. (2d) 315, that an insur- 
ance agent was not authorized to make 
an oral contract for renewal which would 
be binding on the companies which was 
made nine months before the old policies 

cpired. 
The person delegated by the board of 
the church to look after insurance 
claimed that he told the agent to renew 
all policies written by him at their ex- 
piration in the same companies and that 
he agreed to do so. The agent denied 
making this agreement. The court held 
that, assuming the agreemnt was made, 
the agent had no authority to make it 
for his principals. , 

The court did not mean to hold that 
the ordinary agent has not power orally 
to agree to renew an expiring policy or 
to agree to issue a policy in a reasonable 
time. It meant to hold that the mere 
fact that one is an insurance agent does 








Fire Extinguishers Are 


Advised for Car Owners 





Two fieldmen driving one day last 
week along a highway in New Jerse) 
noticed smoke coming from under th« 


hood of a passing automobile. Then sud- 
denly the car burst into flames. Both 
cars stopped and the ficldmen ran to the 
burning automobile but could be of no 
immediate assistance. There were nm 
buildings in sight nor any water or sand 
available. One of the fieldmen started 
off for help just as a bakery compan) 
truck pulled up. The driver jumped out 


with a chemical extinguisher and soon 
kad the fire out, with comparatively 
small damage being done to the auto- 
mobile. 

Here is a case of a “fleet owner,” 


noted for the attention and care given 
their automobile equipment, placing an 
extinguisher on each truck, thereby not 
nly minimizing the fire hazard to its 
own machines but also providing protec- 
tion for other car owners. The burned 
car bore the license tags of a _ mid- 
western state. The driver was lucky that 
another car whose owner was thoughtful 
about fire hazards came along just at the 
tight time, or the former would have 
been stranded hundreds of miles from 
home. Had the owner of the _ high- 
priced automobile which burned expend- 
ed a few more dollars for a fire extin- 
guisher he could have put the fire out 
immediately and suffered only a short 
delay for repairs. As it was the car was 
detained at a garage for several days. 
Moral—a fire extinguisher, like insur- 
ance, costs little but can be of tremen- 
lous service. 


MILWAUKEE BOARD OFFICERS 
L. Chester Hilgemann, vice-president 
t the Leedom, O’Connor & Noyes Co., 
Was re-elected president of the Milwau- 
kee Board of Fire Underwriters at the 
annual meeting held October 16. Re-elec- 
tion also was accorded Val. Gottschalk, 
head of the Gottschalk Agency, Inc., 
vice-president; Emil P. Hunkel, of G 
Ph. Hunkel & Son, secretary, and Wil- 
lam F, Lynch, of Blatz-Kasten Co.. 
lreasurer. Reappointment of Joseph G 
Grundle as assistant secretary and treas- 
rer also was announced. 
CANADIAN FIRE LOSSES 

Fire losses in Canada for September 
are estimated at $1,700,000 compared with 
$1,676,000 for the same month last verr. 
For the first nine and one-half months 
of the year losses are ficured at $9,373,- 
“4) as avainst $1 for the same 


Period of 1934, 


not show that he has implied power to 
make an oral agreement on behalf of his 
principal to renew at a remote time in 
the future. “One is a reasonable time 
within the probabilities of the insurance 
business as ordinarily transacted, and 
within the normal practices of the in- 
surance business, known or expected by 
insurance companies in dealing through 
agents and in determining their risks; 
while the other is an unreasonable time, 
reducing the insurance business to a 
mere gamble and substituting uncertain 
and interested memories in the place of 
written memorials.” 


E.U.A. HOLDS MEETING HERE 

\ memorial on the late Robert H. Wil- 
liams, vice-president and secretary of the 
Travelers Fire, was adopted by the East- 
ern Underwriters’ Association at _ its 
meeting held last Thursday in New York. 
Tribute was paid to his personality and 
his services to insurance. Other mat- 
ters considered were reports of the ex- 
ccutive, standing and special committees. 
The E.U.A. now meets only once every 
three months and the executive commit- 
tee handles numerous questions which 
previously came before the entire asso- 
ciation. 

MARKS 25TH ANNIVERSARY 

Robert McIlwaine Friend, manager of 
the Richmond office of the Fire Compa- 
nies’ Adjustment Bureau, celebrated on 
October 15 the completion of twenty- 
five years of service with the organiza- 


tion as manager. He became manager 
of the Richmond office of the Southern 
Adjustment Bureau October 15, 1910, the 
name of the bureau being later changed 
to the Fire Companies’ Adjustment Bu- 
reau. He is a nephew of the late Archer 
G. McIlwaine, former United States 
manager for the London & Lancashire. 


HEADS RICHMOND EXCHANGE 

James T. Alsop has been elected presi- 
dent of the Insurance Exchange of Rich- 
mond, Va., succeeding Walter B. Clai 
borne who becomes vice-president. Mr. 
Alsop is a member of the Richmond 
agency of McCue & Alsop. Archer L 
Richardson was re-elected secretary and 
treasurer. New members of the execu- 
tive committee are: Frank D. Epps, Stu- 
art Ragland, William R. Walker and 
Theo. W. Kelley. 


DEPENDABLE INSURANCE SINCE 1863 
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The agent who represents a company 
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of the Fireman’s Fund Group can offer 


nationwide facilities for writing prac- 


tically every form of insurance except 


life. He can sell with unbounded confi- 


dence and assurance, knowing that the 


policies of these companies are — 
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Aviation Report 


(Continued from Page 1) 


are applied by all the underwriting 
groups. The rules and rates adopted by 
the Board must of necessity remain flex- 
ible until the volume of aviation business 
has considerably increased.” 

Statistics are used by the Board as a 
euide and not as a basis for rate mak- 
ing. At the present time the experience 
is too limited and conditions in the avia- 
tion industry are changing too rapidly to 
enable the Board to predicate rates upon 
an actuarial basis, the report states. As 
of December 31 last there were only 6,327 
planes licensed by the Department ol 
Commerce of which it is estimated that 
not more than 30% to 40% are insured. 
These planes range in value from $1,500 
to $250,000 and are used in different op- 
erations and territories. Numerous other 
differences make it difficult to establish 
classifications with like hazards and suf- 
ficient experience upon which to bas« 
rates. 


Regarding fire losses the losses paid 


in 429 fires from 1929 to 1933 inclusive 
amounted to $2,090,476. While hangar 
fires constituted only 22% of these 


claims, nearly 39% of the amount paid 
resulted from these losses. Fires on the 
ground from external causes, motor not 
running, made up 34% of the losses but 
called for only 17.8% of the insurance 
paid. 

Loss Experience for 1932 and ’33 


The report gives premiums and losses 
for 1932 and 1933 policy year contracis 
with net written premiums and incurred 
losses classified by types of operations 
For huils this experience is summarized 
as follows: 


1932 
Premiums Losses 
NE a a os nw mace $190,197 
Ferils of air......... 484,376 457,833 
Land Damage ...... 36,809 7,497 
Windstorm ......... 57,923 45,940 
MEME xecaGesdateakas 11,648 4,544 


All Lines Combined.$975,038 $706,012 
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MECHANICS AND TRADERS 
INSURANCE COMPANY 
HARTFORD 
CAPITAL $ 1,000,000 





SURPLUS AVAILABLE 
From 


NATIONAL FIRE 





FOR PROTECTION OF 


Annual Statements, 


FRANKLIN NATIONAL 


MECHANICS AND TRADERS 
TRANSCONTINENTAL 


POLICYHOLDERS 


December 31, 1934 

$ 20,697,494.34 
2,411,451.51 
3,017,186.03 
2,676,750.63 








-_ 1933— 


Casualty Coverage 


Premiums Losses 
Passenger liability ..$346,918 $266,310 
Public liability ..... 132,979 22,830 
Property damage 106,808 16,024 
All lines combined. .$586,706 $305,165 


The Board of Aviation Underwriters 
came into existence on June 22, 1932, in 
order to: 


and in 
aviation 


scientific 
forms of 


(a) Develop and facilitate 
telligent underwriting of all 
insurance, 

(b) Study and promote simplification and ac- 
curacy of rating methods and rate presentation. 

(c) Investigate class or general hazards and to 
devise, advocate and promote reasonable and 
proper means of reducing the hazards insured 
against. 

(d) Harmonize specific 


rates, rating formulae 


Le SS ] LOSS 
Ratio Premiunis Losses Ratio 
49.50 $229,285 $78,875 34.40 
94.52 215,371 &2,928 38.51 
20.37 13,034 1,056 12.71 
79.31 36,053 11,816 32.78 
39.01 8,912 320 3.60 
7241 $502,658 $175,598 34.93 
-1932——__ — ———— — 1933 — 
Loss Loss 
Ratio Premiums Losses Ratio 
76.76 $311,995 $108,750 34.85 
17.16 132,077 20,071 15.19 
15.00 92,820 14,137 15.23 
52.01 $536,892 $142,959 26.62 
or other methods of rating. 
(e) Prevent rebating and unfair discrimina- 


tion and to promote, regulate and advance good 
underwriting practices. 

(f) Regulate agency commissions (including 
contingent commissions) and all other methods 
of remuneration to agents and brokers. 


(zg) Serve as a medium for exchange of in- 
formation. 
All three underwriting offices issue 


policies, collect premiums, adjust claims 
and pay losses. Individual company pol- 
icies are issued but each company in each 





| 83 YEARS OF HONORABLE OPERATION 


That’s what our policies guarantee to both of you 


group participates in each policy only to 
the extent of the company’s participation 
in the group, casualty companies in the 
casualty coverages and fire companies in 
the hull coverages. Loss adjustment ma- 
chinery is slightly different for each 
group. 

The present chairman of the executive 
committee is O. C. Torney, A.A.U. 

Extracts from the report follow: 


Rating Committee Meets Daily 

The New York rating committee is 
composed of one representative from 
each of the three underwriting groups. 
The Travelers has no representative on 
the rating committee. Each representa- 
tive has an alternate, and at the present 
time the alternates for each group actu- 
ally attend the daily meetings. The rep- 
resentatives and their alternates together 
with the group they represent are given 
herewith: 

Representatives—L. M. Stewart, Aero 
Insurance Und.; R. B. Cameron, Associ- 
ated Aviation Und.; J. Nelson, U. S. 
\viation Und. 

Alternates—D. Stewart, 
ance Und.; W. E. Lowe, 


Aero Insur- 
Associated 





SOUND SECURITY 


That’s what your Assured wants 
That’s what you want 


Mr. Agent 








———=S= 
Aviation Und.; R. Anderson, U. §, Ayj 
tion Und. _ 

The New York rating committee meet 
daily and names new rates or approve, 
renewal rates for all schedule airline 
and all other aircraft risks located a 
of the Rocky Mountains. All risks ha 
of the Rocky Mountains other than 
schedule airlines are rated by the Wey 


; ° were est 
Coast rating committee. This committee 
is under the supervision of the New York 


rating committee. All rates named by 
the West Coast committee are filed with 
and reviewed by the New York comm. 
tee. 

Jurisdiction 

All aviation insurance (except as jp. 
dicated hereinafter) comes under the 
jurisdiction of the board. In this respect 
the board by agreement between its 
members has complete jurisdiction fo; 
the establishment of rates, conditions and 
underwriting practices as regards such 
aviation risks written by its members, jr. 
iespective of the location of the risk. Th 
board is recognized by the New York Ip. 
surance Department as the official rating 
organization for the establishment oj 
aviation rates on New York state risks, 

The board has jurisdiction over hull in- 
surance, providing coverage against phy- 
sical loss or damage to assembled air. 
craft and/or airships caused by or re. 
sulting from fire, theft, accidental dam. 
age, tornado, land damage or loss of use 
The board does not exercise jurisdiction 
over several hull risks. 

The board has jurisdiction over third 
party liability of aircraft or airship o,- 
ers and operators. The board members 
write airport liability insurance covering 
the legal liability of airport owners and 
operators for death of or injuries 
members of the public or damage | 
property of others. Airmeet liability in- 
surance covers third party liability ir 
connection with airmeets irrespective oi 
whether such insurance is effected o 
behalf of the airport owners or operator 
or on behalf of others conduciing suc! 
airmeets. 

Under personal accident insurance th 
board agrees to write “All policies coy 
ering death and dismemberment, includ: 
ing or excluding weekly indemnitics 
which cover the aviation hazard, irre: 
spective of whether such policies are is- 
sued on an annual short term or trij 
basis, and irrespective of whether such 
policies are limited to the aviation hazarl 
or not. 

“The board has by agreeemnt between 
its members, complete jurisdiction over 
the establishing of rates, conditions and 
general underwriting practices in respec. 
to all policies limited to the aviation haz- 
ard, and for the establishing of additional 
rates, conditions and underwriting prat- 
tices, when the standard form of ace: 
dent policy issued through the Acciden 
and Health Departments of the Member 
companies is extended by endorsement! 
to include the aviation hazard.” 

The board also has jurisdiction ove! 
the following classes of coverage when 
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$4,000,000 CAPITAL JAN. 1, 1935 


$8,764,733 POLICYHOLDERS’ SURPLUS 





$14,392,064 ASSETS 


LOSSES PAID SINCE ORGANIZATION $81,097,097 


The HANOVER FIRE INSURANCE COMPANY of New York Charles W. Higley, Pres. 
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= 
connected with aviation: a. hangar own- 
ors liability ; b. products and defective 
varts insurance; c. aircraft and aircraft 
oan parts transportation insurance. 
Acquisition Cost Agreement 

Until superseded by a_ permanent 
agreement the members of the board 
have adopted the following uniform scale 
A . . . 
of commissions for all classes of aviation 


insurance : 
All classes 


excluding 
Comp. Comp. 
(1) All licensed 
producers ......-. 10% 10% 
(2) Overwriting Pay- 
able to General 
ee ee 5% 24% 


“The general agency overwriting as 
suggested above is to be payable only to 
bona fide general agents of individual 
companies subscribing to this agreement, 
or to active companies, members of asso- 
cations or groups subscribing to this 
agreement. 

“It is understood and agreed that priv- 
lege is given to any member of this 
agreement to pay a total commission of 
the maximum percentage as specified in 
line (2) above to producers on policies 
where such producers have bona fide sub- 
brokers or sub-agents, such sub-broker 
or sub-agent to be specified in writing 
at the time of acceptance of any policy. 

“Privilege is also granted to any mem- 
ber of this agreement to continue pay- 
ing such contingent profits commission 
as may have been in force until such 
time as a permanent commission agree- 
ment is arrived at.” 

Rate Making Activities of the Board 

Each aviation risk is rated on its in- 
dividual merits. Certain broad classifica- 
tions in which the majority of risks fail 
have been set up by the board and aver- 
age advisory rates established. 

The advisory rates as established by 
the board of each classification serve as 
a basis for rating the individual risks 
They are in general the minimum rates 
for each class. With the exception of 
windstorm, there is no territorial dif- 
ferential in the rates as an aeroplane is 
not confined to the vicinity of its home 
airport. 

Basic Hull Rates 

Basic premium rates for hull coverages 
are quoted as a percentage of the value 
of the aircraft. Base rates when applied 
io a new aircraft insured for its full 
value contemplate the payment of partial 
losses in full. When applied to a used 
aircraft the base rates provide for the 
payment of partial losses only in the 
proportion that the amount of insurance 
bears to the retail sales price. 

_Advisory base rates have been estab- 
lished for aircraft used for private pleas- 
ue, industrial aid or commercial pur- 
poses. These rates are predicated upon 
an average condition, that is, that the 
aircraft is not unduly depreciated, that 
the pilot is good and there are no ab- 
normal fire or tornado exposures. All 
hull rates contemplate 100% co-insur- 
ance, 

Fire coverage is considered the basic 
hull coverage and all rates quoted for the 
perils of the air, wind, etc., are subject 
to one or more of these coverages being 
written in connection with fire. If fire is 
not insured against, a premium equiva- 
lent to 2% of the insured value of the 
arcraft is charged in addition to the 
vn he promulgated for the other 

coverages. 
Windstorm rates exclude coverage on 
ine domiciled in the state of Florida 

Ting the period from August 15 to 
October 15. The additional premium for 
tes tf this hurricane period is five 
a Agr ned premium and is not pro 
am : e deductible under windstorm 
ee ge may be reduced from 5% to 
“2% of the insured value provided the 
ee rene by .15%. For all light 

in the category of Aeroncas, 
4 Buhl Bull Pups, the wind- 
s 1% minimum. 


Hull Premiums 


cagemiums for hull insurance on air- 
are obtained in direct proportion 


sh 





Rei 





to the amount of insurance on the air- 
craft. If the aircraft is new and insured 
for its list price the hull premium there- 
on permits the replacement of some ot 
all parts of the ship with new parts of a 
like kind. If on the other hand the ship 
is used and is insured for its depreciated 
value, the base rates when applied te 
the insured value produce a premium suf- 
ficient to replace damaged parts not in 
full but only in the same proportion that 
the amount of insurance bears to the re- 
tail sales price. For this reason loading 
rates are applied to give full coverage 
The loading rates are not 100% of the 
base rates as the reduction in the amount 
of insurance reduces the insurers liability 
in event of total loss. 

Depreciation is calculated at pro rata 
of 25% per year based upon the amount 
of insurance at the beginning of each 
policy year. Thus the depreciation is 
greatest on a new ship and decreases as 
the value of the ship and the amount of 
insurance thereon decreases. Losses are 
paid less depreciation and deductibles, if 
any. There is no depreciation on partial 
losses. 

Rates are promulgated by the Board of 
Aviation Underwriters for public liability, 
property damage liability and passenger 
liability on all aircraft. 


Rating of Schedule Airlines 


The hazard in connection with any 
aviation risk is directly related to the 
amount of flying which is done. In the 
case of scheduled airlines reports -of 
aeroplane miles flown, passenger miles 
flown and number of hours flown arc 
more readily available than is the case 
for individual risks. 

On May 21, 1934, the execntive com- 
mittee of the board adopted a resolution 
instructing the rating committee “to con- 
fine all quotations on new scheduled air- 
lines to a rate per flying mile for public 
liability and property damage and a rate 
per passenger mile for passenger liability 
and that in respect to the renewal of 
existing schedule air lines each board 
member would confine its renewal quota- 
tions for Public Liability, Property dam- 
age and passenger liability to the forego- 
ing basis.” 

Rates for all hull covers except perils 
of the air offer no particular difficulty 
and are approximately the same as the 
advisory hull rates for the commercial 
classification. Rates for perils of the air 
are on a flat or a flying hour basis with 
various deductible plans. 


Renewal Business 


There are no scheduled airlines oper- 
ating out of New York state. All the 
scheduled airlines have been at risk for 
at least a year and therefore‘the rates 
are made by the carrier on the risk 
More than 50% of the premium volume 
for aviation insurance is derived from 
scheduled airlines. 

It is recommended that in connection 
with the rating of renewal business the 
board promulgate advisory rates and re- 
quired that any rate not in conformity 


therewith shall be filed by the carrier 
with the board prior to release to any 
broker or agent. The burden shall be 
upon the carrier to justify departures. 
Experimental Risks 

Experimental risks are those risks 
wherein coverage for perils of the air or 
crash is afforded during the first few 
hours flying of new or experimental air- 
craft built by reputable manufacturers 
In this class of business the values are 
high, the probability of accident is high 
and the volume of business is compara- 
tively small. Each risk is rated on its 
individual merits. The perils of the air 
rates are quoted at a percentage of the 
value of the insured aircraft to cover for 
a specified number of hours flying. In 
general normal flying tests are rated at 
approximately 3% or 4% of the insured 
value for ten hours of flying. This rate 
contemplates a 5% deductible. Heavy 
performance testing is rated at approxi- 
mately 14% of the insured value for ten 
hours of flying. This rate also contem- 
plates a 5% deductible. Additional hours 
of flying are covered at somewhat lower 
rate. 

Airports 

The board has revised the rating plan 
for airport liability several times in an 
effort to find a plan which would accur- 
ately measure the hazard involved. It 1s 
felt that the present plan produces ex- 
cessive premiums and further reductions 
up to 33-1/3% are allowed at the discre- 
tion of the rating committee. 

Only a small number of airports are 
insured so that the development of cred- 
ible statistics upon which to base rates 
has not yet been possible. It is hoped 
that a more accurate and equitable rat- 
ing plan will be developed in the neat 
future. 

An _ additional premium of 10% is 
charged to extend airport liability pol- 

(Continued on Page 45) 





Specials Have Fine Outing 
With Local Agent Rumsey 


S. D. Rumsey, local agent at Pater- 
son, N. J., annually entertains the field- 
men of his companies at his camp up in 
the hills. The 1935 outing was held last 
week and one of the special agents pres- 
ent expresses the appreciation of all who 
attended as follows: 

“At Lake Iosco up in the Ramapos 
special agents represented in the Garri- 
son Rumsey Agency of Paterson frol- 
icked in the rocky glens and the shady 
nooks at Judge Rumsey’s camp. A bar- 
becue fit for a king was served and after 
that, fishing, quoits and what have you. 
At dusk cars from Hudson, Essex and 
Union counties passed down the long, 
long mountain trail to Haskell, then on 
to their various destinations. 

“A great host—a fine day and an ex- 
cellent time, thanks to our friend, the 
Judge. -Mr. Rumsey was ably assisted 
by a neighbor, Edward A. Johns, who 
represents a fleet of companies at Haw- 
thorne.” 








NATIONAL UNION 
FIRE INSURANCE 
COMPANY 


Pittsburgh, Pa. 


“The way we do things, not just 
the way we say things, is always 
the measure of our sincerity.” 


Anon. 
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Court Decision On Liability 
Of Floater and Specific Risks 


Samuel Wexler, a manufacturer of 
dresses, sent certain dress materials to 
his brother Benjamin, a cutter and fin- 
isher, for manufacture into dresses. 
While in Benjamin’s possession some of 
the materials were totally destroyed and 
some damaged by fire. Benjamin had a 
$2,000 policy with the National Ben 
Franklin and a $1,000 policy with the 
Great American, both covering property 
held by the insured “in trust or on com- 
mission.” The total loss was $857, the 
partial loss $243, in all $1,000. — 

Samuel Wexler, at the time of the fire, 
carried insurance with the Camden Fire 
which covered property of the insured 
while in or on the premises of con- 
tractors aud in the course of manu- 
facture. The Camden paid him $1,100, 
which he receipted for as a loan repay- 
able out of any net recovery to be made 
by reason of any claim for loss or dam- 
age to the property. He was permitted 
by the Camden’s representatives to re- 
move the partially damaged dresses. He 
then sued the National Ben Franklin and 
Great American on their policies, claim- 
ing $313 from the former and $156 from 
the latter, the amounts stated in the ap- 
portionment schedule of the proof of 
loss, totaling $420. 

Defendants Claim There Was No Cause 
for Action 

The defendants argued that neither of 
their policies covered the plaintiff's prop- 
erty, and that he had no right to main- 
tain the action. The New York City 
Municipal Court, Borough of Manhattan, 
221 N. Y. S. 949, held that Benjamin 
Wexler held the plaintiff’s property as 
bailee for hire, and it followed the de- 
cision of the New York Court of Ap- 
peals in Eaton Co. v. Home Fire & Ma- 
rine, 249 N. Y. 258, 164 N. E. 43, an action 
by a bailor on a policy containing a 





Mutual War Insurance 
Club Formed in Norway 


Delivering the annual address to the 
Norwegian Shipowners’ Association in 
Oslo recently, President Fr. Odfjell said 
that the low freight rates and difficult 
conditions prevailing in the tramp mar- 
kets had to an increasing extent forced 
Norwegians to seek new fields of activ- 
ity. 

Among the more important events of 
this year’s Norwegian “shipping week,” 
he stated, was the adoption of a proposal 
for the establishment of a mutual war 
insurance club for Norwegian ships. In- 
vitations to join the club were issued, 
and owners were asked for authority to 
start the club at the shortest possible 
notice. 


Dutch Plan Deep-Sea 
Campaign For Salvage 


A fresh salvage campaign for the 
treasures of the sea bottom that have 
been made available by the recent vast 
improvement in diving equipment is to 





be started by a syndicate in Holland. 
This step follows the invention of a 
giant salvage apparatus by W. Van 


Wienen, well-known Dutch engineer. 

The apparatus consists of an immense 
tube giving entrance to a wide diving- 
bell. This is illuminated and has com- 
munication by telephone with the staff 
above water. Great results ave expected 
of the invention and discussions are al- 
ready going on concerning plans to raise 
the bullion valued at many millions of 
pounds from the ships of the Spanish 
Armada in the Bay of Tobermory (Scot- 
land). 


clause almost identical with that in the 
Great American’s policy, which covered 
“the property of the assured, or held in 
trust or on commission,” and held that 


the coverage extended to the bailor’s 
property. 
The court found the National Ben 


Franklin policy clause somewhat more 
difficult of construction. It covered “in- 
sured’s interest in and legal liability for 
such property held in trust or on com- 
mission.” But it held that here alse 
the plaintiff had a right of action, his 
success depending on proof of insured’s 
legal liability for the property held in 
trust or on commission. And since the 
defendant did not prove that the fire 
was neglect, nor offer proof to show 
the circumstances of the loss, or the pre- 
cautions taken by them to avoid loss by 
fire or to remove, if possible, the plain- 
tiff’s property from the premises, the 
plaintiff had made out a prima facie case 
of liability on the insured’s part and con- 
sequently on the part of the National 
Ben Franklin. 

The defendants also contended that 
their policies did not cover the plaintiff's 
dresses because of his policy with the 
Camden Fire, their own policies contain- 
ing clauses providing that the coverage 
did not extend to property “specifically 
insured.” The Camden policy, which 
was headed “inland transit floater pol- 
icy,” likewise contained a clause provid- 
ing that the coverage thereof did not 
extend to property “covered by specific 
insurance in this or any other office,” 
except in so far as there should be an 
excess of value over and above the 
amount of such specific insurance. The 
Great American policy provided that “ex- 
cess and/or floating policies” were not 
to be considered as contributing insur- 
ance. 

The court held that the Great Amer- 
ican and National Ben Franklin policies 
were specific insurance, since they cov- 
ered property placed or located in the 
premises of the insured. The Camden 
policy, on the other hand, which did not 
cover merchandise in storage or in the 
premises of the insured, was held by its 
express terms designed to afford cover- 
age to property in transit or in the pos- 
session of contractors for the purpose of 
manufacture, and was a floater or excess 
value policy, intended to afford cover- 
age over and above the amount of spe- 
cific insurance covering premises located 
at a specific place or covering a specific 
piece of property. 

Judgement was rendered for plaintiff 
for the amounts claimed. 


AMERICA FORE SUPERVISION 





Griffith, Barthelmes and Belcher Now 
Report to Culver, Christensen and 
Dooley Respectively 

The America Fore Companies are not 
now naming anyone to succeed Vincent 
L. Gallagher, who resigned recently to 
become Western manager for the Pearl 
of London. Instead the three depart- 
ment heads who formerly reported to 
Mr. Gallagher will report direct to other 
officers of the group. 

Walton H. G. Griffith, who has had direct 
supervision of the automobile department 
for some years, is reporting now to 
President Bernard M. Culver. A. W. 
Barthelmes, head of the inland marine 
department, reports to Vice-President 
Christensen and the general cover de- 
partment, supervised by DeMott Belcher, 
is reporting to Vice-President Dooley. 
Messrs. Griffith, Barthelmes and Belcher 
for years have supervised the depart- 
ments of which they are in charge so 
that the only change in their status is in 
reporting to the three officers mentioned 
rather than to Mr. Gallagher. 





Persian Doctor Loses Suit 


For Theft Under Arts Risk 


Dr. Abraham D. Yuseff, a Persian, last 
week lost his suit for $28,000 against the 
Camden Fire for the alleged theft in 
November, 1932, from the Plainfield Pub- 
lic Library of valuable works of art. 
A jury in the Federal court in Newark 
held that the plaintiff had no cause for 
action because the art objects were re- 
covered in a warehouse in New York in 
October, 1933. While Dr. Yuseff claimed 
he was entitled to recover from the in- 
surance company because of damage 
done to the art objects the company 
questioned the honesty of the claim. The 
articles forming the basis of the suit 
were on exhibition in Plainfield at the 
time the theft was reported. 


TYSON JOINS THE COLONELS 


Anthony Tyson, well known marine 
underwriter and manager of the marine 
department of Hoey & Ellison, has been 
appointed a Kentucky colonel by Gov- 
ernor Ruby Laffoon. He is going to 
insist upon heading the marines. 


Remodeled Attic Becomes 


War Risks Position Means 
More Ships for Cape Rout 


The recent announcement that shi 
ments by the North German Lloyd sa 
Hamburg Amerika lines to the Far Ex 
would in future be subject to war vi 
conditions is expected to stimulate th 
general demand for war risk insurane 
by exporters. This has lately been ab 
stantial, and has specially applied to mer. 
chandise passing through the Suez Canal 
and the Mediterranean. Undoubtedly it 
is in part due to the consideration that 
when financial advances are made {yj 
cover is required, and insurance which 
leaves out of account war risks, howeye; 
small they may be, would be incomplete 
Comprehensive cover was required }, 
merchants and banks in past years, wher 
there appeared to be no disturbance of 
the international situation. 

In certain instances the desirability oj 
effecting war risk covers, though the cost 
is low, has encouraged shippers to sug. 
gest that ships should be directed yjg 
the Cape instead of via Suez. Compli 
ance with such a_ request should fy 
agreeable to those shipowners in a posi. 
tion to comply with it, for they would 
save the Suez Canal dues, these more 
than compensating for the higher cost: 
of fuel during the longer voyage. In the 
past vessels have frequently been oy. 
dered to take the Suez route in order 4 
meet the requirements of merchants has 
shown that with some commodities , 
slight lengthening of the voyage is im. 
material. 

JAPANESE CUT WAR RATES 

Increasing confidence that the Italo- 
Ethiopian issue will be settled without 
a European war caused Japanese marine 
insurance companies this week to make 
severe cuts in their war risk rates. The 
rates on ships proceeding to Mediter. 
ranean and Black Sea ports via the Sue: 
Canal were reduced 50%. The Japanes 
war risk rate for Red Sea and Mediter- 
ranean ports is slightly lower than Lon 
don’s at present. 


BACK FROM TRIP TO SOUTH 

Miss Belle Helmlinger, chief form ex- 
aminer of the Schedule Rating Office of 
Newark, N. J., just returned from vaca 
tion trip to Texas and Carlsbad, N. M 


Ship’s 








Cabin In Home of E. D. Lawson 


Edward D. Lawson, manager of the 
Western marine department of the Fire- 
man’s Fund, and “Admiral of the Great 
Lakes” on the staff of Governor Laffoon 
of Kentucky, does not confine his ma- 
rine activities to insurance alone. He has 
brought the ship into his home, much to 
the delight of his two sons. The Fire- 
man’s Fund Record in its current issues 
describes the ship’s cabin in the Lawson 
home in Park Ridge, Ill. as follows: 

When more room was needed in the 
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Atlanta: 1 Pryor Street 

Boston: 141 Milk Street 

Chicago: Insurance Exchange Bldg. 
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APPLETON & COX, INC. 
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ALL FORMS OF MARINE 
AND INLAND INSURANCE 


Branch Offices and General Agents: 


Detroit: First National Bank Bldg. 


New Orleans: George S. Kausler, Ltd. 
Hibernia Bank Building 
San Francisco: Pacific Marine Ins. Agency 
114 Sansome Street 
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Lawson home attention naturally turned 
to the attic—an unfinished floor area oi 
11x32 feet. 

An architect was called in to carry ou 
Mr. Lawson’s ideas, and the result is ont 
of the slickest ship’s interiors ever seen 
on sea or land. 

The rooms are approached by a nat 
row Stairway with heavy non-skid treads 
and ship’s rope for handrails. 

The wheelhouse has a real 4-ft. ship’ 


wheel and compass, with wide built-nf 


seats. A regular ship’s skylight and port: 
holes admit plenty of light and aif. 
Floors are sound-proofed and_ covert 
with battleship linoleum; walls of %-ineh 
pine plywood; and joints covered with 
screen mold. The ceiling is white, wit! 
erange shellac on the walls. 

Built-in bunks, with lights for reading 
accommodate the two Lawson boy: 
Built-in fixtures give the necessary spact 
for the boys’ work, play and_ study 
equipment—bookcases, radio case, stu) 
desk, lockers, large closets and _ storage 
shelves. At the extreme end is a com 
pact and modern lavatory and closet. 


When a visitor sees the portholes, lif 


preservers and laced canvas, and hear 
the real ship’s bell, the illusion is 9 
great that he instinctively looks 1 
sparkling sea spray and flying seagulls. 

This is a real boys’ room, perfect for 
all kinds of weather and all seasons @ 
the year; a grand place for study and 4 
most thrilling place for the boys to © 
ceive their envious visitors. 








October 


=— 


C | 
Lloyd 
Tr 


YEAR’S 


Involves 
ers’ 
Spiri 


After 
surance 
underwri 
can sure 
brokers’ 
about c¢ 
work wé 
mail and 
sides we 
tablishm: 
difficultie 
ences ir 
the last 
America! 
writers | 
spect fo! 

Chief < 
were Ed 
Indemnit 
America 
Deposit ; 
ty Corp. 
Surety ; 
ualty; W 
& Suret: 
States F 
New Yor 
& Hous 
many a 
formerly 
on his ov 
ed off | 
stages W 
John Po 
Son of 
with the 
ably in 


Phr 


Chang 
agreed | 
are now 
tures of 
paratory 
States. 
mous ag 
the und 
decide fe 

It is s; 
lay in br 
was tha’ 
spect to 
liabilitie: 
those pr 
reinsura! 
ance on 
covered 
So the « 
to be di: 
changed 
ing was 
could po 

Now © 
both Lo 
sureties 
that eacl 
betterme 
has beer 
spirit an 
the othe 


LARG 

A cap 
employe 
tended 
Aetna C 
surance 
In its 16 
Promine 
men to 
2 lesso 
nings, 


Georg, 
Guaranti 
Pacific ( 









* 25, 1935 
=—_—: 
leans 


e Rout 
that ship 
loyd ang 

e Far Eas, 
O war risk 
mulate the 
 insurane, 
€en sub. 
ied to mer. 
Suez Canal 
oubtedly It 
ration thay 
made fy 
ince which 
‘S, however 
incomplete 
quired py 
ears, when 
urbance of 


irability oj 
oh the Cost 
rs to Sug- 
irected yig 
Compl 
Should be 
in a posi- 
hey would 
hese more 
izher costs 
ge. In the 

been or. 
in order { 
chants has 
modities a 
age is im- 


RATES 

the Italo- 
2d without 
ese marine 
k to make 
‘ates. The 
> Mediter- 
a the Suez 
e Japanes: 
1 Mediter- 
than Lon 


}OUTH 

f form ex- 
x Office oi 
‘rom. vaca 


vad, N. M 


wson 


lly turned 
or area 0 


) carry out 
sult is one 
ever seen 


by a nar- 
kid treads 


4-ft. ship's 
le built-in 
and port: 
and ait 
d coveret 
of %-inch 
‘ered with 
vhite, with 


or reading 
son boys 
sary space 
ind study 
ase, stud) 
id storage 
is a Com 





closet. fF 
holes, life h 
and _ heats 
ion is % 
looks fot 
seagulls. 
erfect for 
seasons 0 
udy andé 
bys to fe 












October 25, 1935 


ete os Vas Sas 











———— 
=> 














| CASUALTY AND SURETY | 








Lloyd’s Reinsurance 
Treaty Ready to Sign 


NEGOTIATIONS END 


YEAR’S 





Involves Writing of Brokers’ and Bank- 
ers’ Blanket Bonds; Cooperative 
Spirit Uppermost on Both Sides 





After a year’s negotiations the rein- 
surance treaty between London Lloyd’s 
underwriters and the individual Ameri- 
can surety companies on bankers’ and 
brokers’ blanket bond business is just 
about completed. Virtually all of the 
work was carried on by trans-Atlantic 
mail and by cable. From the start both 
sides worked toward one end—the es- 
tablishment of a new relationship. Many 
dificulties have been overcome, differ- 
ences ironed out satisfactorily, and as 
the last chapter is being written both 
American negotiators and Lloyd’s under- 
writers have acquired an increased re- 
spect for each other’s viewpoint. 

Chief among the American negotiators 
were Edward M. Biddle, general counsel, 
Indemnity Insurance Co. of North 
America; Charles R. Miller, Fidelity & 


Deposit; Vincent Cullen, National Sure- 
ty Corp.; Arthur F. Lafrentz, American 
Surety; Hale Anderson, Fidelity & Cas- 
ualty ; Wilmot M. Smith, Aetna Casualty 
& Surety, and Hartley Marshall, United 
States F. & G. Counsel has been the 
New York firm of Bigham, Englar, Jones 
& Houston, who have smoothed out 
many a legal wrinkle. Donald Gray, 


formerly of this firm and now practicing 
on his own, is credited with having start- 
ed off the negotiations. As the final 
stages were reached a month or so ago 
John Politt of Matthews Wrightson & 
Son of London arrived here to “sit in” 
with the Americans, helping immeasur- 
ably in speeding up the work. 


Phraseology Now Satisfactory 


Changes in phraseology having been 
agreed to, the reinsurance agreements 
are now being prepared for the signa- 
tures of the Lloyd’s underwriters, pre- 
paratory to dispatch to the United 
States. It was necessary to have unani- 
mous agreement in London as no one of 
the underwriters has the authority to 
decide for all. 

It is said that a principal cause of de- 
lay in bringing about a meeting of minds 
was that the custom of Lloyd’s in re- 
spect to the determination of reinsurance 
liabilities differed in some cases from 
those prevailing here, particularly where 
reinsurance supersedes previous reinsur- 
ance on the same risk and a loss is dis- 
covered which involves both of them. 
So the clause involving this matter had 
to be drawn and redrawn, phraseology 
changed again and again until its mean- 
ing was perfectly clear and no question 
could possibly arise in event of loss. 

Now with the last obstacle removed 
both London Lloyd’s and the American 
sureties have discovered many things 
that each may adopt in the future to the 
betterment of the business. And each 
has been impressed with the cooperative 
spirit and fair-minded attitude shown by 
the other. 





LARGE AETNA C. & S. CLASS 


A capacity enrollment of 125, mostly 
employes of N. Y. brokers’ offices, at- 
tended the opening 1935-36 class of the 
Aetna Casualty & Surety in advanced in- 
surance and bonding, held a week ago 
in its 100 William Street offices. Forty 
Prominent brokers pledged one or more 
men to complete the course, which has 

lessons on successive Thursday eve- 
nings, 





George H. Reaney, president, U. S 
Guarantee, left Wednesday for a month’s 
Pacific Coast trip. 








Fight on to Defeat a 
N. Y. Compulsory Law 


AGENTS MEETING 


Sup’t. Pink Says N. Y. Department Still 
Studying Subject; H. S. Ives Busy 
“Viewing With Alarm” 


UPSTATE 





Stock casualty company people in —— 
York State lined up aggressively this 
week in opposition to the threatened 
compulsory automobile liability law. The 
chief interest was in the series of upstate 
meetings, sponsored by the Association 
of Casualty & Surety Executives as a 
progressive step in its public relations 
campaign, held in conjunction with local 
agents. These meetings held at Elmira, 
Hornell, Olean, Jamestown and Niagara 
Falls, were conducted under the auspices 
of the New York State Association of 
Local Agents and were organized by 
J. W. Rose of Buffalo, its secretary. The 
executives’ association was represented 
by Henry Swift Ives, its special counsel. 
Similar meetings, it is learned, will be 
held early in November in Albany, Glov- 
ersville, Utica, Watertown and Glens 
Falls. 

In the thick of the compulsory fight 
Mr. Ives on October 17 appeared before 
a meeting of the Associated Insurors of 
Wayne, Ontario, Yates and Seneca coun- 
ties at Penn Yan, driving home in his 
speech that he was opposed to compul- 
sory auto liability insurance “because I 
firmly believe it to be an anti-social 
measure, complying with none of the 
fundamental requirements of a real social 
need.” He held the fundamental social 
need in this matter to be the reduction 
of highway accidents and said that any 
plan which not only ignores it but actu- 
ally promotes accidents “should be im- 
mediately discarded as socially undesir- 
able and objectionable.” 

Sup’t Pink Enters Picture 

Without committing the New York In- 
surance Department to any definite con- 
clusion as to compulsory automobile in- 
surance Superintendent of ‘Insurance 
Louis H. Pink entered the picture last 
week when he talked frankly before the 
Rotary Club of Brooklyn. He said the 
Department is interested in the proposed 
bill because it is obligated under the stat- 
ute to pass on the rates charged for the 
insurance of automobiles. But he empha- 
sized that he was not upholding nor op- 
posing such a law at this time; that he 
was still in a judicial frame of mind 
“studying the situation, trying to deter- 
mine what is best.” 

Theoretically, he said, there i is no argu- 
ment against compulsory insurance but 
“the experience in Massachusetts has 
shown that there are many practical dif- 
ficulties.’ He then gave some accident 
figures which conclusively backed up this 
statement. The greatest indictment of 
the law, the Superintendent declared, is 
that it has made the fixing of automobile 
rates a political issue. 

One of his closing statements which 
carried weight was this: “The advan- 
tages of compulsory insurance are great 
and obvious. We now have compulsory 
taxicab insurance and while the industry 
is in a disorganized state, not exempting 
the insurance end of it, no one would 
seriously suggest going backwards. Com- 
pulsory taxicab insurance has come to 
stay. It may be the logic. of events that 
compulsory automobile insurance will 
come also. I do not believe that the 
Insurance Department or the people of 
the state are yet ready to decide that 
issue.” . 


Ill. Code Coming Up 


A special session of the Illinois legis- 
lature convenes next Monday, October 
28, to consider an 18- point program in- 
cluding the much debated insurance code. 
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Insurance Figures in 
Tri-State Credit Meet 


J. A. BEHA LED GROUP MEETING 





See Need for Educating Nation’s Indus- 
tries and Commerce as to Necessity for 
Maintaining Adequate Coverage 





An insurance group meeting figured 
prominently in last week’s tri-state con- 
ference of the National Association of 
Credit Men in the Hotel Commodore, 
New York, presided over by Discussion 
Leader James A. Beha of the National 
Bureau of C. & S. Underwriters. Insur- 
ance men representing varied interests 
of the business, such as agency, sales, 
advertising and underwriting, were pres- 
ent. The discussion centered around the 
position of insurance in the credit struc- 
ture of American business which, in fact, 
was Mr. Beha’s keynote. He was intro- 
duced by Edgar Rorke. 

Mr. Beha told how insurance backs up 
the credit of other business; how it is 
almost the foundation of credit in this 
country; that insurance is extended pri- 
marily on the basis of the honesty and 
integrity of the individual, and _ that 
where insurance protection is refused, 
credit, also, is likely to be refused. Con- 
versely, where a man can’t get credit, he 
is almost certain to be without insurance 

Mr. Beha pointed out that while fire 
coverage has now come to be regarded 
by credit authorities as a pre-requisite 
to the extension of credit, other forms 
of insurance protection have been slow 
in achieving similar appreciation. This 
condition, he said, existed in spite of the 
fact that financial losses from accidents 
often exceed those caused by fire and 
emphasize the necessity for credit men 
to educate themselves and their fellows 
to the importance of considering all 
kinds of insurance in judging an applica- 
tion for credit. 


Not Public Appreciation 


Mr. Rorke opened the meeting to gen- 
eral discussion and the group as a whole 
considered that the general public did 
not appreciate how vital insurance is in 
establishing a credit basis. It was 
brought out that when an order is ac- 
cepted by a credit man and the merchan- 
dise shipped on terms of perhaps sixty 
to ninety days, in most cases title to the 
goods has passed to the purchaser. If 
the purchaser should suffer a calamity 
such as a fire, a large suit for automo- 
bile accident, or the result of workmen’s 
injuries or public liability, the purchaser 
would have to pay his obligation, prob- 
ably becoming seriously impaired if he 
lacked the fuil protection of all lines of 
insurance. 

The inability of the average accountant 
in auditing books to not only analyze the 
financial set-up of the company but also 
its insurance coverage was discussed. Of 
equal importance with the financial state- 
ment of firms is the necessity to know 
whether or not the firm’s business was 


Burglary Innovations 
Refreshing to Business 


SO BELIEVES JOHN J. IAGO 





F. & D. Vice-President in Tennessee 
Talk Cites Depression Success of 
Storekeepers and Securities Policies 

Iago, vice-president, Fidelity 
one of the best posted of 

burglary insurance underwriters, pre- 
dicted at the Knoxville, Tenn. agents’ 
convention a week ago that the next few 
will witness important 
changes and innovations in the burglary 
insurance field. He urged that agents, 
therefore, should keep themselves fully 
informed of all such innovations and, 
when possible should go a step further 
and propose innovations themselves. Mr. 
Iago felt that the general effect of occa- 
sional innovation upon the business is 
refreshing and beneficial and he said: 
“Old policy forms, like old automobiles 
tend to accumulate carbon deposits and 
leaky valves. A new policy is almost in- 
variably concise and compact, and the 
rating procedure incidental to it is sim- 
ple and understandable.” 


John (a 
& Deposit, 


years policy 


Success of Storekeepers’ Policy Amazing 


Discussing innovations of the past few 
years the speaker hailed the success of 
the storekeepers’ burglary-robbery pol- 
icy as amazing when it is considered that 
this policy was put on the market at 
practically the lowest point of the de- 
pression and attained its full growth dur- 
ing 1933, notwithstanding the paralysis 
caused by the banking holiday. 

The securities insurance policy, intro- 
duced this January, was also discussed 
and the prediction made that it should 
develop into something much bigger and 
better than the storekeepers’ policy “be-, 
cause there is an already established 
market for it aside from any new mar- 
kets that may later be developed.” Mr. 
Iago said it supplies all the deficiencies 
and remedies all the defects of the lim- 
ited form of individual safe deposit box 
burglary coverage; naturally rates are 
equitably higher. 

Then, as a running mate to the secur- 
ities policy, the speaker said a messenger 
policy has recently become available 
which is “very much broader than the 
familiar messenger robbery insurancc¢ 
policy” although the rate is only 10% 
higher. Still another new policy is the 
safe depository liability policy which, 
however, has a somewhat limited field. 





protected with adequate insurance in 
force, 

It was conceded that there was a broad 
field for educating the nation’s industries 
and commerce toward the necessity of 
having all types of insurance and ade- 
quate amounts, through the medium of 


the New York Credit Men’s Association 








Late Mare Hubbert 
IN EMPLOYERS’ LIABILITY GROUP 


New Assistant Sup’t of Bonding Dep’t 
Brings Fine Record from Chicago; R. 
G. Whear and J. H. Johnson Advanced 
Elmer C. Anderson, bonding manager 

in the Chicago office of the Employers’ 
Group for the past ten years, has been 
promoted to the Boston home office as 
assistant superintendent of the bonding 
department succeeding the late Marc 
Hubbert, who passed away recently in 
his seventieth year. Roger G. Whear, 
with a record of nineteen years in the 
home office bonding department, was also 
advanced to the post of assistant super- 
intendent and Joseph H. Johnson, whose 
length of service in the department has 
been eight years, to the post of under- 
writer. 

Mr. Anderson is expected to prove a 
worthy successor to the late Marc Hub- 
bert, whose career in suretyship was out- 
standing. He is past president of the 
Surety Underwriters’ Association of Chi- 
cago and a member of its executive com- 
mittee. He is director of the Insurance 
Federation of Illinois and in that ca- 
pacity has been active in legislative work. 
While in Chicago he was a lecturer at 
the University of Illinois on bonding 
subjects. He is a member of the Amer- 
ican Bar Association, Illinois State Bar 
Association, Chicago Bar Association and 
the Phi Alpha Delta law fraternity. 

High Points in Hubbert Career 

The death of Mare Hubbert is deeply 
mourned in the Employers’ Group. He 
succumbed to pneumonia after a brief 
illness. He was one of the authorities 
in the field of suretyship and saw service 
with the National Surety and Royal In- 
demnity before joining the Employers’ 
Liability in 1923 as assistant superintend- 
ent of its bonding department. He was 
a prolific writer of articles on surety sub- 
jects, regularly contributing to The Em- 
ployers’ Pioneer, company house organ, 
and the insurance weekly trade papers. 
He was a past president of the Surety 
Underwriters’ Association of Boston. 
Upon his death the Employers’ Group 
paid the following tribute to his good 
deeds: 

“In his seventieth year, Marc Hubbert 
was one of the most active and keen- 
minded executives in the Employers’ 
Group. Previous to his becoming a mem- 
ber of this organization he saw service 
with some of the leading surety and 
bonding companies in the U. S. His de- 
cisions and advice were accepted by his 
business associates as the words of au- 
thority. In his business dealings he was 
strong and serious. In his personal and 
social matters he was gentle and affable. 
The world in general and the Employers’ 
Group in particular can feel nothing but 
the deepest regret in the loss of a man 
among men.” 


A. & H. BEEFSTEAK PARTY 








N. Y. Club Holds First Fall Dinner 
Meeting; Observing 10th Anniver- 
sary; Active Season Ahead 
The Accident & Health Club of New 
York staged the first meeting of the fall 
season a week ago at Willy’s restaurant 
on William Street, New York, with Fred 
G. Burgoyne, Maryland Casualty, in 
charge of arrangements. It was a real 
old-fashioned beefsteak dinner with hats, 
butchers’ aprons, songs and entertain- 

ment. 

The club is now ten years old and has 
materially increased its membership dur- 
ing the past few years. An active pro- 
gram of educational and social activities 
is planned for the coming months. 


MAJOR ON HOFFMAN’S STAFF 

W. S. Borden, Maryland Casualty rep- 
resentative at Trenton, N. J., is a major 
on Governor Hoffman’s official staff. He 
had charge of a safety booth at the re- 
cent New Jersey Safety Conference 





sponsored by the Governor in Trenton. 
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Pacific Indemnity Growth 

The Pacific Indemnity of Los An- 
geles on October 15 reported net pre- 
nium income for the September 
quarter totaling $1,321,640, represent- 
ing an increase of $148,107, or 12.6% 
over the third quarter of 193, ac- 
cording to M. R. Johnson, president 
of the company. The premium in- 
come in the third quarter showed a 
material increase over both the first 
and second quarters. Underwriting 
earnings on an earned premium basis 
amounted to $53,193. Interest and 
dividends for the period totaled $58,- 
684, and in addition thereto there was 
a net profit from the sale of securities 
totaling $69,492. This latter item must 
properly be considered a non-recur- 
ring profit, Mr. Johnson said. 

The company enjoyed a favorable 
ratio during the third quarter, 
considerably better than the same 
quarter in 1934; also an improvement 
upon the loss ratio for the first and 
second quarters of this year. 


loss 











D. A. R. CAMPBELL DEAD 





Retail Credit Loses Manager of Its Met- 
ropolitan Division; Sixteen Years With 
Company; Capable Executive 


D. A. 


for the metropolitan territory of the Re- 


R. Campbell, division manager 


tail Credit Co. who was regarded as one 
of the most capable field executives in 
the organization, died last Thursday fol- 
lowing a serious operation. Mr. Camp- 
bell, a Canadian, had been with the Re- 
tail Credit for nearly sixteen years. After 
four years’ service with the Canadian 
Expeditionary Forces in France during 
the World War he returned to Montreal 
where he managed the Retail Credit’s 
branch office. He then came to New 
York as a supervisor and a few years 
ago was promoted to metropolitan divi- 
sion manager in charge of branches in 
New York area, Philadelphia and Bos- 
ton. 

Mr. Campbell is survived by his wife, 
Dorothy Campbell, an author of several 
historical novels. 





BOY SCOUT SAFETY MEETING 

“The Bad Master,” fire prevention film 
of the Aetna Fire, and “Saving Sec- 
onds,” Aetna Casualty & Surety’s film 
on accident prevention, were features of 
the safety meeting sponsored by Boy 
Scout Troop No. 11 in Plainfield, N. J., 
recently. More than seventy scouts were 
present. An officer from the Plainfield 
police department was a speaker at the 
meeting. He told the boys that there is 
a movement under way to organize 
scouts into a junior safety council to 
cut down on the number of accidents in 
that city. Troops 14 and 27 were guests 
at the meeting. R. D. Lichterman, Keane 
agency, Massachusetts Mutual Life, New 
York, is chairman of the Troop 14 com- 
mittee. 





H. E. McCLELLAN VISITS EAST 

H. E. McClellan, resident vice-presi- 
dent of the Maryland Casualty on the 
Pacific Coast with headquarters in San 
Francisco, has been on his first Eastern 
visit in the past three years, returning 
home several days ago. He spent some 
time in Baltimore at the home office, then 
Philadelphia and New York City. “Busi- 
ness is definitely picking up on the 
coast,” he says. Mr. McClellan is in 
charge of eight states, Alaska and the 
Hawaiian Islands. 





BROOKLYN FIRM JOINS DRIVE 
Frank Goldberger & Son, Inc., insur- 
ance brokers of 215 Montague Street, are 
doing their bit in the drive to reduce 
automobile accidents by distributing 
among their clients reprints of “—And 
Sudden Death,” the now famous article 
by Furnas which appeared originally in 
Reader’s Digest. 


Accurate 


INSURANCE SERVICE BUREAU 
80 John St., N. Y., BEekman 3-4467 





Speed and accuracy are two in- 
spection requisites which bear con- 
stant repetition. They are re- 
sponsible for whatever progress we 
have made. 


ARTHUR G. FITZGERALD 


President 











Pink Makes First Report 
On Greater City Surety 


Superintendent of Insurance Louis H. 
Pink as liquidator of the Greater City 
Surety & Indemnity, has made his first 
report on the condition of the company 
which shows cash and other assets on 
hand of $356,881 of which $168,372 is held 
in cash for policyholders’ benefits. In 
his order confirming the report Supreme 
Court Justice Hofstadter appointed J. N. 
Schultz as referee to hear and report on 
claim disputes. 

Of the 1,128 claims filed against the 
corporation, the liquidator recommended 
for allowance or partial allowance claims 
totaling $114,304. Objections were re- 
ceived from creditors involving claims 
amounting to $767,455. Included among 
the objectors, and claiming a preference 
is the United States Government whose 
500 claims amount to approximately 
$750,000. 

The Greater City began business on 
August 5, 1928, and its activities were 
largely confined to the writing of bail 
bonds in Federal and state courts. It 
was placed in liquidation on January 22, 
1933. In the conduct of the liquidation, 
Superintendent Pink has been assisted 
by Milton O. Loysen, assistant special 
deputy superintendent, and Alfred C. 
Bennett, attorney. 





PREPARES STAMP DIRECTORY 





J. H. Barr, Reading, Pa., General Agent 
of Automobile, to Place Check List 
of U. S. Stamps on Market 


An innovation that bids fair to meet 
with demand by collectors of postage 
stamps has been prepared by Jere H. 
Barr of the firm of Essick & Barr, gen- 
eral agents in Reading, Pa., for the Auto- 
mobile of Hartford, in collaboration with 
Woodrow Maloney, a stamp dealer of 
Reading. 

Messrs. Barr and Maloney have issued 
an inventory and check list of United 
States postage stamps. The inventory 
consists of eighty-three pages size 334 
in. x 634 in. punched to fit a pocket-size 
standard loose-leaf binder such as is ob- 
tainable at any stationery or ten-cent 
store at a small outlay. These sheets 
come in a convenient envelope. 

Spaces are provided for checking every 
postage stamp that has been issued by 
the United States. The numbers of 
Scott’s Standard Postage Stamp Cata- 
logue are used with the publishers’ per- 
mission. The arrangement is such that 
it is possible for the collector if he has 
in his collection unused and used singles, 
unused and used blocks, covers, or entire 
sheets of each stamp. Space is also 
available for special notations and for 
listing the value of each item. 

Mr. Barr is an enthusiastic collector 
and possesses a fine collection of United 
States stamps. His United States reve- 
nues, nearly complete, include many 
rare specimens. It is logical as an insur- 
ance man and a philatelist that Mr. Barr 
specializes in the all risks stamp collec- 
tion insurance policy issued by the Auto- 
mobile. Mr. Barr and Mr. Maloney ex- 
pect to place the inventory on the mar- 
ket shortly. 





Charles A. Denneen, an attorney for 
the Globe Indemnity and oné-time mem- 
ber of the New York Curb Exchange, 
died Columbus Day at his Babylon, L. L., 
home. 





Service 


characterizes the success of 
any business and is built op 
the integrity of its personnel, 


SERVICE REVIEW 


Incorporated 
Branches in Principal Cities 
Executive Offices: 


205 East 42nd St., New York 





INSPECTION REPORTS 














Facts and Figures About 
Mutuals in 1935 Directory 


The American Mutual Alliance has just 
published its third annual directory of 
mutual insurance companies which gives 
essential facts about every mutual com- 
pany of whose present existence any 
trace could be found. The greater part 
of the booklet is devoted to a state-by- 
state statistical record of the business 
done in 1934 by mutual fire insurance 
companies. A total of 2,396 companies 
reported (241 in Illinois; 250 in Penn- 
sylvania; 248 in Wisconsin) ; total premi- 
ums written were $134,488,657 and losses 
paid $49,971,932. According to the A 
M. A. thirty-three fire companies on the 
list have been in existence for more than 
100 years, the oldest being the Phila 
delphia Contributionship for the Insur- 
ance of Houses from Loss by Fire, 
formed in 1752 in Philadelphia. 

As for the mutual casualty companies 
a total of 169 transacted a 1934 volume 
of $128,818,027 in premiums with losses 
paid of $55,895,287. Their total assets 
are $187,061,781; surplus, $48,214,900. 0i 
the total casualty premium volume 666% 
was written by the twenty-two mutual 
casualty companies who are members 0! 
the National Association of Mutual Cas 
ualty Companies. And of the total fir 
premium volume 39.6% was written by 
the seventy-five advance premium mutual 
fire companies who are members of the 
Federation of Mutual Fire Insurance 
Companies. 

The most formidable bureau organiz- 
tion in the mutual field is the Nationa 
Association of Mutual Insurance Com: 
panies which, the booklet says, has 4 
membership of approximately 800 mutud 
companies in both fire and casualty fields 
Organized in 1896, its principal work ' 
with the farm mutuals. B. Rees Jone 
of Des Moines is its present president 

The American Mutual Alliance, found: 
ed early in 1922, has affiliated with i! 
three of the aforementioned fire and cas 
ualty organizations. Says the booklet: 
“The member companies of these sub 
sidiary groups are 100 of the leading 
advance premium mutuals with a com 
bined premium income during 1934 @! 
$140,947,166, which was 53.5% of the tot#! 
premiums written by all mutual compe 
nies other than companies writing act 





dent and health exclusively and life. 





58 IN MEMBERSHIP 
The International Association of Cast 
alty & Surety Underwriters now has? 
membership embracing fifty-one Col 
panies, one bureau, four individuals am! 
two honorary members, F. R. Jones, s& 
retary, recently reported. 
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On the Production “Firing Line” 








Non-Stock Co. Coverage Effectively 
Dealt With in New Book for Agents 


McCord Sollenberger, Author, Minces No Words in Discuss- 
ing Assured’s Liability, Non-Assessable Policies, Cost. 
and Reciprocal or Inter-Insurance Exchanges 


A lot of ammunition for stock com- 
pany agents to use in combating: non- 
stock, cut-rate, reciprocal or inter-insur- 
ance exchange competition 1s contained 
in the latest booklet published on the 
subject entitled “The Mutual Policy, 
written by McCord Sollenberger, a Bal- 
timorean, who is connected with the ed- 
ycational division of one of the large 
casualty and surety companies. Mr. Sol- 
lenberger offers this booklet to agents 
to give to clients who are considering 
the purchase of mutual casualty insur- 
ance, or to prospects who are already 
insured in mutuals. Those who have 
used it have found it serves its purpose 
effectively, outlining briefly but convinc- 
ingly the relation of insurer and insured 
in the matter of mutual and reciprocal 
casualty insurance companies. 

The author discusses first the extent 
of liability, and suggests that every 
prospective policyholder in a non-stock 
casualty company should consider how 
long his liability as a member of that 
company will last. He backs up with 
court citations the answers to such 
questions as (1) does cancelation of a 
mutual policy by an assured release him 
from liability for assessment for losses 
and expenses already incurred? (2) does 
the expiration of his policy release the 
assured from subsequent assessment ? 
and (3) does the payment of an assess- 
ment relieve members from liability after 
the company becomes insolvent ? 

Non-assessable Mutual Policies 

The much debated question of wheth- 
er or not non-assessable mutual insur- 
ance policies should be allowed by state 
statute is next reviewed from a number 
of angles. In those states where such 
policies have not been specifically al- 
lowed Mr. Sollenberger says legal au- 
thorities hold such a clause to be in- 
valid and that policyholders cannot es- 
cape liability for assessment. Then there 
are states, he says, which by statute al- 
low non-assessable mutual policies to be 
written under certain conditions. He 
recommends : 

“Unless the holder of a non-assessable 
policy is thoroughly familiar with the 
Statutes and court rulings of his state 
and knows that his company has com- 
plied with the law in issuing such a pol- 
icy, he can never be certain whether he 
has been relieved from liability. The 
one way to rmove all doubt is to insure 
ina stock company where the assured is 
certain that he is responsible for only 
the stated premium of his policy.” 

Cost of Non-Stock Insurance 

Mr. Sollenberger minced no words in 
talking about the cost of non-stock in- 
surance, his effort being to combat the 
argument put forth by mutuals that they 
are able to pay a dividend because they 
do not have to pay agents’ commissions. 
He said: “It is true that by buying di- 
rect the policyholder is saved the cost 
of the agent’s commission, but he has 
deprived himself of the agent’s services.” 
He further cautions: 

Do not be misled by the statement 
that a mutual is bound to make a profit 
and therefore pay a dividend because it 
selects its risks with more care than the 
stock companies. All risks, whether 
Written by stock or mutual companies, 
are carefully selected. Any company 
Which fails to select its risks would be 
forced out of the picture in short order. 
t cannot be contended that the mutual 


underwriter is more competent than the 
stock company underwriter in determin- 
ing a good risk from a bad one. No 
company intentionally insures a poor 
risk.” 

Reciprocal or Inter-Insurance Exchange 

No doubt is left in the reader’s mind 
that Mr. Sollenberger is definitely con- 
vinced of the inadvisability of insuring 
in a reciprocal or inter-insurance ex- 
change. He says the very make-up of 
these organizations is hazardous enough 
to scare away any reasonably prudent 
man; points out that “subscribers of a 
reciprocal are nothing more nor less 
than partners in the association and as- 
sume all liabilities as such. They are 
liable not only for the losses of other 
subscribers but for any debts incurred 
by the attorney-in-fact in the name of 
the association.” 

To back up these statements the au- 
thor gave the high spots of the old 
trouble-making case of the Inter-Insur- 
ance Exchange of the Illinois Automo- 
bile Club, Chicago. Some 2,830 policy- 
holders nearly six years ago found 
themselves up against a judgment on rec- 
ord in Cook County which was “joint 
and several” in the amount of $15,765. 
Said Mr. Sollenberger: 


“The trouble manifested itself when the mem- 
bers tried to raise a loan on property or to sell 
it and the $15,000 judgment was disclosed as a 
lien on the property. he excitement was so 
great that the Ohio Millers Mutual, the plaintiff 
in the case, intervened and agreed that the 
judgment be vacated. 

“This old trouble-making case again came into 
the limelight recently with the entry of new 
judgments against the same policyholders. This 
time there is not one judgment but three. The 
old judgment of the Ohio Millers Mutual is 
revived, another judgment has been secured by 
the Lumbermen’s Mutual Casualty and Central 
Manufacturers Mutual jointly, while a third has 
been secured by the American Motorists. 

“Naturally, these judgments are an unpleas- 
ant surprise to those members who had forgot- 
ten that they ever held policies in the Inter- 
Insurance Exchange. The cases grew out of 
reinsurance contracts made by the Inter-Insur- 
ance Exchange with the respective companies. 
The Exchange never paid the reinsurance pre- 
miums, but the reinsuring companies were com- 
pelled to meet losses. 

“If to insure in a mutual casualty insurance 
company is a hazardous undertaking, to insure 
in a reciprocal or inter-insurance exchange is 
doubly so. Caveat emptor!” 


The publisher of the Sollenberger 
booklet may be reached at 208 S. Sharp 
Street, Baltimore. 





MARK 50TH ANNIVERSARY 


Frank H. Taylor & Son of East Or- 
ange, N. J., real estate and insurance 
agents, have completed fifty years in bus- 
iness and to mark the anniversary have 
issued a gold-embossed leather brochure 
entitled “The Fiftieth Year.” Frank H. 
Taylor began his career in East Orange. 


HARRISBURG ELECTIONS 

The Harrisburg (Pa.) Association of 
Insurance Agents has elected the follow- 
ing officers: president, Paul N. Garrett; 
vice-president, Evan J. Miller; secre- 
tary-treasurer, David Carr, Jr., and di- 
rectors, William B. Bennett and E. R. 
Donald. 


DEWITT R. HUMMER. DEAD 

DeWitt R. Hummer, insurance agent 
at Dover, N. J., and former clerk and 
recorder there, died recently at his 
home after an illness of seven years. He 
was 72 years old. Mr. Hummer, who 
organized and operated: the D. R. Hum- 
mer Insurance Agency, Inc., is survived 
by his wife, a daughter and two sons. 











Big Safety Campaign 
Organized in Penna. 


HOMER W. TEAMER ACTIVE IN IT 





State Federation Secretary Named to 
Highway Council by Governor; Plain- 
clothesmen on Highways 





An extensive and ambitious highway 
safety campaign is being planned by the 
state of Pennsylvania, and to facilitate 
its smooth running Governor Earle has 
just appointed a highway safety coun- 
cil, headed by Secretary of Internal Rev- 
enue H. E. Kalodner and in which the 
insurance representative will be Homer 
W. Teamer, secretary-manager, Insur- 
ance Federation of Pennsylvania. Mr. 
Teamer is also a member of the state 
organization committee, one of seven 
formed by the council of its members. 

The campaign will be divided into 
three phases—engineering, to make safe 
highways; enforcement, to enforce traffic 
laws, and education, to educate car own- 
ers in safe driving. 

The first step in the drive is the mak- 
ing of a general survey of all road acci- 
dents, listing their causes, time and place 
of occurrence. Thus, the council will be 
able to ascertain danger spots on state 
and city highways. 

It is also understood that the council 
will take on several thousand plain- 
clothesmen who will be stationed at stra- 
tegic points along streets and highways. 
These men will note traffic violations, 
taking the licenses of the violators. They 
will then report to Harrisburg. First 
offenders will draw warnings, second of- 
fense will mean a fine, while a third 
violation, according to present plans, may 
mean a suspension of the operator's li- 
cense. 


Litchfield Re-elected 


Mass. Brokers’ President 


Everett S. Litchfield of Boston was 
last week re-elected president of the In- 
surance Brokers’ Association of Massa- 
chusetts. He said at the annual meeting 
that he would seek to have passed 
through the state legislature a brokers’ 
qualification law similar to that now in 
effect in New York State. 

Other officers elected were George M. 
Neily, secretarv-treasurer, and the fol- 
lowing vice-presidents: Harvey E. Frost, 
Hubert D. Broderic, Collins Graham, 
Louis H. Hoffman, Harry E. Moore and 
T. Robert Sullivan. The new vice-presi- 
dent is Mr. Moore, all others being re- 
elected as was Mr. Neily. 








NEW TEXAS AGENCY 


A’ new Houston insurance firm, the 
Hood-Ruth Co., has been organized with 
offices at 503 Kirby Building. The mem- 
bers are Frank E. Hood and Walter B. 
Ruth. Mr. Hood was cashier of the Gulf 
State Bank which consolidated in 1928 
with the Guaranty Trust Co. to become 
the City Bank & Trust Co., now the 
City National Bank. In 1933 he became 
vice-president of the Citizens State Bank 
under W. H. Irvin, its president, and in 
his two years with that bank its deposits 
more than tripled. Mr. Ruth is experi- 
enced in fire, automobile and casualty 
insurance. For twelve vears he has been 
connected with old line, fire and casualty 
insurance companies doing office and 
special agent’s assignments. 





N. Y. LICENSE REVOCATIONS 


Indicative of the extent of driving 
while intoxicated, out of 199 automobile 
licenses revoked by Charles A. Harnett, 
New York commissioner of motor ve- 
hicles, during the two weeks ending Sep- 
tember 14, no less than 117 or 58.7% were 
for driving while intoxicated. 





G. Lester Marston, vice-president and 
general claim manager, American Mu- 
tual Liability of Boston, has been ap- 
pointed a Kentucky colonel on the staff 
of Governor Ruby Laffoon of that state. 

















Indemnity 


Insurance Co. of 
North America 
PHILADELPHIA 
& 


CAPITAL $1,000,000 


Casualty 
Fidelity 
Surety 


Unquestioned 
Financial Stability 


Unique, Convenient Policies 
Complete, Efficient Service 


All Modern Coverages 


Combination Automobile Policy, Com- 
bination Residence Policy and Complete 
Golfer's Policy issued jointly with allied 


fire companie: 





Page 44 


Roosevelt 


Plea Stirs Safety Congress 






THE EASTERN 
UNDERWRITER 














October 25, 1935 








To Intensify Drive on Auto Accidents 


Spurred on by a message of encour- 
agement and a pledge of Federal coop- 
eration from President Franklin D. 
Roosevelt the twenty-fourth annual safe- 
ty congress and exposition, held last 
week in Louisville with 7,000 delegates 
on hand, intensified its efforts to solve 
the serious automobile accident problemi. 
With thirty sectional meetings and 350 
speakers those attending were kept 
plenty busy. Although it was only one 
of many subjects discussed during the 
five-day convention, safety on the streets 
and highways seemed to get widest 
newspaper publicity. 

The President indicated his personal 
interest in the safety situation when he 
urged automobile manufacturers to do 
everything in their power to promote 
safer driving. And he hinted that unless 
the death toll is curbed, state and Fed- 
eral governments may have to assume 
control of the public safety problem. 

The keynote speech, delivered by John 
E. Long, Albany, president of the Na- 
tional Safety Council, indicated speed as 
one of the predominating factors in traf- 
fic accidents, emphasizing also the men- 
ace of the drinking driver and deploring 
lax law enforcement. 

Dr. C. H. Watson, A. T. & T. 
New President 

Dr. C. H. Watson, surgeon-general of 
the American T. & T., was elected presi- 
dent of the Council on the closing day 
succeeding Mr. Long. Gov. Harold C 
Hoffman of New Jersey, who presided 
and spoke at the general traffic section, 
was elected vice-president for public 
safety succeeding Robert I. Catlin, Aetna 
Casualty & Surety, who went on the 
executive committee; Albert W. Whit- 
ney, National Bureau of Casualty & Sur- 
ety Underwriters, was re-elected vice- 
president for education, a post he has 
faithfully held for many years; W. H. 
Cameron, Chicago, was re-elected man- 
aging director. 

11-Point Program Adopted 

One of the accomplishments of the 
congress was the adoption of an eleven- 
point program which embraced organized 
highway and industrial safety and urged 
continued research in the causes and 
remedies for occupational accidents and 
diseases. Highlights of this program 
follow: 

(1) An organized, continuous safety campaign 
in every state. (2) The use of unemployed labor 
under expert supervision to analyze and alleviate 
trafic and other hazards in every community. 
(3) Adoption of uniform up-to-date traffic laws 
including a universal drivers’ license law. (4) 
Intelligent, impartial enforcement of all traffic 
laws. (5) Periodic inspection of motor vehicles 
supervised by the state or city. (6) Systematic 
safety instruction and training in all schools and 
colleges, including safe driving instructions for 
every high school student. (7) Intensified cam- 
paign for safety education for the public at 
large. (8) Continued research in the causes and 
remedies for occupational accidents and diseases. 
(9) Acceptance by all designers of machinery 
that safety must be built into all manufacturing 
processes. (10) Intensified effort to get organ- 
ized safety established in small plants. (11) Con- 
tinuous and consistent efforts in marshaling ac- 
tive cooperation of all interested agencies in 
carrying safety into all homes. 

Insurance Men Active 

The congress was marked by greater 
representation from insurance company 
ranks than before with numerous plat- 
form appearances of insurance speakers. 
Formidable was the contingent from the 
National Bureau of C. & S. Underwrit- 
ers, headed by Mr. Whitney, which in- 
cluded Dr. H. J. Stack, Wesley M. Graff, 
J. J. Hall, Harold Hammond and R. H. 
Monaghan who took charge of the show- 
ing of “Death Takes No Holiday,” the 
Bureau slide talkie film. H. W. Heinrich, 
Travelers; Dr. W. J. McConnell and J. 
William Fehnel, Metropolitan Life, par- 
ticipated. And Robert I. Catlin, Aetna 
Casualty & Surety, presided at a traffic 
section group meeting on “The Driver 
Who Has Been Drinking” which had as 
a principal speaker Motor Vehicle Com- 
missioner C. R. Harnett of New York. 


His was an outstanding address, widely 
quoted, in which it was urged that pun- 
ishment for the drunken driver should 
be more radical; that all those interested 
in highway safety should lend their in- 
fluence in arousing public sentiment to 
the danger in car operation by those who 
drink excessively. For his own state Mr. 
Harnett favored outlawing a convicted 
‘drunken driver for at least two years 
from the highways in addition to a $200 
fine and/or jail sentence or both. 
Gov. Hoffman for 35% Accident 
Reduction by 1940 

Gov. Hoffman set the pace for the 
general traffic session in his thoughtful 
address on “The Traffic Problems Before 
Us.” He challenged the American people 
and the Council to cut down “relentless 
slaughter” on the highways, declaring 
that two successive years with more than 
a million traffic casualties each is “such 
a wanton, uncivilized waste of life and 
blood that drastic action becomes imper- 
ative.” His clear-cut proposal was that 
the National Safety Council strive for a 


reduction of at least 35% in motor vehi- 
cle deaths in each state in the Union by 
the end of 1940, or at the rate of 7% a 
year. 

Appealing to the delegates Gov. Hoff- 
man urged: “Put this program across, 
and in 1940 you will have 12,600 friends 
and neighbors alive who now have the 
finger of death pointed at them. You 
will have 31,500 others sound and healthy 
who would otherwise be bedridden, crip- 
pled or permanently maimed.” 

Following up Gov. Hoffman’s plea Col. 
H. Norman Schwarzkopf, superintendent 
of the New Jersey State Police, sug- 
gested a formula by which the vast toll 
of dead and injured on the highways 
would be brought in a short time to the 
irreducible minimum. He would have 
sufficient mounted police in each state 
so that one would be in view at all times, 
an air patrol to report highway condi- 
tions at all times, a two-way communica- 
tions system between the ground troops 
and the aerial observers, and half-hourly 
radio broadcasts. 

Among the impressive papers on traf- 
fic problems were “Training the Chang- 
ing Family of Traffic Officials” by Prof. 
Roger L. Morrison, University of Mich- 
igan, who thought that the present bar- 
rage of speeches, articles, posters, etc. 
telling how serious the accident situation 





Is One Of These Employees 





An Embezzler? 


Though MOST employees are honest, there are numerous exceptions. 
Any one of these may cause financial havoc to employers. For, in actual 
fact, one man’s judgment of another's integrity is at best—a guess. 


Our claim files and the Rogues Gallery record thousands of unhappy 
guesses. Losses of from small to shockingly large amounts rob business 
and banking of countless millions yearly. No employer is immune to 
dishonesty from within. But ALL employers CAN be immune to the 
hardship of loss resulting from misplaced faith. 


Adequate Fidelity Bonds provide such immunity in dollar-for-dollar 
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increasing amounts of this coverage are still extremely numerous. To 
help you convert them into larger premium income, the National Surety 
Home Office is always ready with practical, productive help. It is yours 


for the asking. 


Write for a copy of our new Sales Manual on Fidelity Bonds. 
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$300,000,000 Claim Record 


The Maryland Casualty this month | 
passed above the $300,000,000 mark in 
claims and expense payments since its 
founding thirty-seven years ago, lp 
contrast to this nine-figure sum js the 
amount of the single claim payment 
which brought the Maryland to that 
total. It was a draft for only $66.75 
reimbursing two Philadelphia sisters 
policyholders for thirty-one years— 
the Misses Emily T. and Annie N 
Pearce for a residence burglary loss 

Appropriately the two sisters were 
invited to visit the Home Office jp 
Baltimore, where they were greeted 
by President Silliman Evans and Sen- 
ior Vice-President Edward J. Bond 
Jr. The draft was presented then by 
Mr. Bond. j 
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is, would unfortunately not influence 
those persons who cause a large portion 
of the accidents; “Elements of Traffic 
Administration,” a series of four traffic 
lessons presented by Earl J. Reeder, 
N.S.C., before the traffic school of the 
congress; “Visual Education in Traffic 
Safety,” in which Sergeant Ray Sullivan, 
Michigan State Police, said “visual edu- 
ciation cannot be successful unless coy- 
pled with tactful public relations”; and 
the helpful paper on “When and Hoy 
Autos Skid” delivered by R. A. Moyer, 
associate professor, highway engineering, 
Iowa State College.” 

The close attention of traffic engineers 
was given to the findings of Prof, Will- 
iam J. Cox, Yale University, on “Acci. 
dent Trends related to Distribution of 
Population,” one of his observations be- 
ing that Rhode Island, the smallest state, 
stands alone in having made a large re- 
duction both in its rural and urban fatal- 
ities in the face of a large traffic in- 
crease. Discussing all angles of the 
drivers’ license law he urged that nation- 
wide it be given much more rigid super- 
vision and careful study. 

F. R. Jones on Occupational Diseases 

One of the notable speeches on the 
closing day was by F. Robertson Jones, 
Association of C. & S. Executives, on 
“Present and Prospective Occupational 
Disease Legislation.” He had an audi- 
ence of 600 which gave careful attention 
as Mr. Jones presented a suggested out: 
line for occupational disease legislation, 
which he considered sound and _ highly 
conducive to O. D. prevention: 

(1) The diseases to be made compens- 
able should be specified by listing in a 
schedule. (2) An expert medical board 
should rule on all medical questions aris- 
ing in connection with cases under the 
law. (3) Definite periods of exposure 
should be proved before compensation 
may be granted. (4) The employe should 
be required to give prompt notice of the 
first symptoms of the disease or disable- 
ment. (5) Compensation should vary in 
relation to the degree to which the oc- 
cupational diseases accelerates death 
(6) In respect to incurable diseases, the 
required medical benefits should be lim- 
ited in time and manner. (7) In respect 
to diseases of slow contraction, such as 
silicosis, there should be special provi 
sions for limited compensation to work- 
men who are laid off before actual dis 
ablement takes place. 

(8) A law newly imposing liability to 
compensate for silicosis and other dis- 
eases of slow contraction should leave 4 
substantial interval for preparation be- 
tween the date of its enactment and the 
date when it shall take effect; and the 
compensation for such diseases should be 
specially reduced and limited substar- 
tially below what would otherwise 
appropriate until the “accrued liabilities 
are worked off. : 

(9) Compensation for occupational dis 
eases should be insurable separately from 
compensation for accidents; and, in the 
initial stage, at least, of a regime of com 
pensation for such diseases as silicosis 
the rating practices now imposed upo! 
insurance carriers by public regulation 
need to be radically modified and liber 
alized. 
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New Farmer’s A. & H. Policy 
Issued by Con’t Casualty 


The Continental Casualty, through the 
Ford Agency, Newark, N. J., its man- 
agers for northern New Jersey, has is- 
sued a special contract called the Farm- 
ers Special Income Protection policy 
which is designed especially to meet the 
needs of the farmer and his employes. 
The Continental has already filed this 
policy with the insurance departments of 
New Jersey, New York and Pennsyl- 
yania. It is being issued at this time 
through the Ford Agency only. 

William Ford, head of the Ford agen- 
cy, an experienced insurance man, has 
long felt that the farmer has been neg- 
lected aS a prospect by accident and 
health agents and companies. Mr. Ford 
believes the farmer is an ideal risk and 
should have adequate disability coverage 
Mr. Ford’s new partner, Oscar M. Sud- 
ler, University of Vermont graduate, will 
supervise the development of the farm- 
er’s policy production. 





Private Flyers May be Forced 


To Insure in New Jersey 
If the plans of the New Jersey Avia- 
tion Commission go through all private 
owners of airplanes will be compelled to 
carry adequate property damage insur- 
ance. Heretofore it has been optional 
on the part of such owners to carry such 
insurance, but inasmuch as the commer- 
cial airplanes carry insurance, the com- 
mission feels that there is no reason why 
private owners should be exempt or not 
compelled to carry insurance so as to 
protect property owners and lives in the 
event of a forced landing. 





Aviation Report 


(Continued from Page 39) 
icies “to cover the assureds legal liability 
arising out of accidents off the insured 
premises providing that such accidents 
result from operations emanating from 
the insured airport.” 

Workmen’s Compensation 

Compensation rates for aviation insur- 
ance risks are made by the National 
Bureau of Casualty and Surety Under- 
writers, the National Council on Work- 
men’s Compensation and the Compensa- 
tion Insurance Rating Board. The Board 
of Aviation Underwriters cooperates with 
these organizations in making rates for 
this coverage. 

Since its organization the Board of 
Aviation Underwriters has adopted vari- 
cus blanket underwriting rules which ap- 
ply to all aircraft policies with the ex- 
ception of scheduled airlines. It is un- 
derstood however that any exception to 
the rules made for scheduled airlines be 
incorporated in the rate sheet made by 
the Rating Committee of or by the re- 
newing member. 

. Suspension of Coverage 

Coverage on any aircraft may be sus- 
pended at any time during the policy 
period for ninety days or more. No re- 
turn premium is granted for a suspen- 
sion of less than ninety consecutive days. 
When the lay-up period is ninety days 
or more credit is granted equivalent to 
73% of the pro rata return premium for 
the period of lay-up. This credit is al- 
lowed only on those perils which are 
renewed by the same carrier on or be- 
ore the expiration date of the policy. 
The credit is applied against the renewal! 
Premium and is a minimum premium un- 
Ger the renewal policy. In the event that 
any or all of the perils insured against 
are not renewed then the carrier retains 
an earned premium for each peril not 
renewed computed on the basis of the 
short rate tabie for the period the cover- 
4g€ was actually in effect. Notice of 
Suspension must be given to the carrier 
Prior to the suspension date, otherwise 
the credit is computed from the date the 


§ Notification was received by the carrier. 


_ , Night Flying 

The aviation policies specifically ex- 
clude coverage while flying between one 
our after sunset and one hour before 


sunrise. The Board agreed to cover 
night flying over and above lighted air- 
ports and over lighted airways at the 
following additional percentages of the 
flying cover premiums: 


Private and Industrial Aid.. + 5% 
COMMNOOREIRE oii ii-osc0caswdur +7Y%% 


The flying coverages are fire all circum- 
stances, crash and liability. 
Deferred Premium Payments 

Premiums may be paid on the instal- 
ment basis at percentages which follow 
the standard short rate table and sub- 
ject also to a finance charge. At least 
20% of the annual premium, the short 
rate charge for one month, must be paid 
at the inception date and all payménts 
must be completed within ten months 
from said date. If the premium is to be 
fully paid within six months the finance 
charge is computed at 3% of the unpaid 
balance after the initial payment. If the 
premium is not to be fully paid within 
six months the finance charge is 5% of 
the unpaid balance after the initial pay- 
ment. The finance charge is due and 
payable at the inception date of the pol- 
icy. 

The basis most commonly used for de- 
ferred premium payment is the quarterly 
basis. On this basis 40% of the premium 


plus the finance charge of 5% of the out- 
standing 60% is due at the inception date 
Thirty per cent of the 
due at 


of the policy. 
premium is 


the end of three 








months, 15% at the end of six months 
and 15% at the end of nine months. 
Renewals 

The Board rules provide that “The 
rating committee shall name renewal 
rates and conditions but said committee 
must name the rates and conditions es- 
tablished by the carrying company if the 
carrying company so elects. Under no 
circumstances shall the carrying com- 
pany release rates to the assured, broker 
or agent until same have been given to 
the rating committee.” 

Risks are considered renewals up to 
but not exceeding thirty days after ex- 
piration. Any risk uninsured for more 
than thirty days must be submitted te 
the committeee for rating. 

As regards all schedule airlines, ex- 
cluding Pan-American, Eastern Air 
Transport, American Airlines, T. & W. 
A., United, Pennsylvania Airlines, West- 
ern Air Express, Kohler Aviation, Na- 
tional Parks, Northwest, National Air- 
ways, and extensions thereto operated by 
said lines, the rating committee has the 
authority to establish rates and condi- 
tions for renewal risks but the carrying 
company may protest such rates and 
conditions. The carrying company’s 
wishes in regard thereto shall supersede 
the authority of the rating committee 
provided that prior to quoting to an as- 
sured, broker or agent the carrying com- 
pany files with the committee the rates 


SOUNDLY MANAGED, AMPLY 
FINANCED, COMPLETELY 
EQUIPPED TO SERVE BOTH 


BUYER AND SELLER 


established 1SQ7 


which it elects to quote together with 
the reasons therefore. 

Renewal rates for the large scheduled 
airlines excepted above are established 
by the carrier and submitted to the 
Board before they are quoted to an as- 
sured agent or broker. 

The above examples serve to illustrate 
the fact that many times quotations on 
renewal risks are materially lower than 
quotations on new risks of the same 
classification. The experience of one or 
two years on a few and many times only 
one plane does not seem sufficient to jus- 
tify a lower rate than that applied to a 
new risk with the same general hazard. 
It is therefore apparent that discrimina- 


tion exists between new and renewal 
risks in the same class. 
More than 80% on all the aviation 


business is renewal business. The Board 
tates are therefore binding on less than 
20% of all aviation business, although a 
considerable volume of renewal business 
is rated at board rates. 

In the interests of consistency in avia- 
tion rating and the quotation of adequate 
non-discriminatory rates it is recom- 
mended that the rating committee of the 
Board be given the authority to rate re- 
newal business. Any rate not in con- 


formity with the standards established 
by the Board should be filed by the car- 
rier with the Board prior to release to 
any broker or agent. 
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Recent Court Decisions 





Compiled by John Simpson 





Author, “The Law Relating to Automobile Insurance” 


Subrogation of Surety on Contrac- 
tor’s Bond 

It is the general rule, the Fourth Cir- 
cuit Court of Appeals says, in Hartford 
Accident & Indemnity Co. v. Coggin, 78 
F. (2d) 471, that, independent of assign- 
ment, the surety on a contractor’s bond 
who completes the contract on default 
of the principal, is subrogated to the 
rights of the obligee, and to the extent 
necessary to reimburse himself, has an 
equity in the funds due the principal. 

The obligee, upon default, is of course 
entitled to apply all unpaid moneys to- 
wards the performance of the contract, 
and it necessarily follows that when the 
surety performs the contract, he is sub- 
rogated to the rights of the obligee, and 
is entitled to the moneys unpaid so far 
as necessary to reimburse him for his 
loss. 

* * * 


Default Judgment Against Principal 
No Bar to Surety’s Right to 
Establish Non-liability 
The New York Appellate Division 
holds, in an action by the Brescia Con- 
struction Co., a contractor, to foreclose 


a mechanic’s lien against real property 
owned by the defendant Walart Con- 
struction Co., in which action the New 


Amsterdam Casualty Co. was made a de- 
fendant, for the reason that it had fur- 
rished the usual statutory bond to dis- 
charge the lien, that, even in the ab- 
sence of collusion or fraud, a judgment 
against the principal entered by consent 
or upon default is only prima facie evi- 
dence against the surety and the surety 
remains at liberty to contest its own lia- 
bility by establishing affirmatively that 
the principal was not liable. 
x * x 


Preference in Bankruptcy For Work- 
men’s Compensation Premium 


An employer of labor took out an em- 
ployers’ liability policy with the Royal 
Indemnity for the year terminating Oc- 
tober 15, 1931. The premium was pay- 
able in two parts, the first part based on 
the employer’s estimate of the amount 
of his annual payroll, the second, pay- 
able at the end of year, based on the 
difference between his estimate and the 
fact as it actually eventuated. 

The insured’s estimate was $5,000, but 
during the year his aggregate expendi- 
ture for wages amounted to $13,553. The 
remaining portion of the premium pay- 
able by him was $457. He died insolvent, 
and in a proceeding against the admin- 
istrator, the insurance carrier contended 
that, under section 130 of the Work- 
men’s Compensation Law, its claim for 
the unpaid portion of its premium was 
entitled to preference in payment. 

Surrogate Wingate of Kings County 
said that this section appears never to 
have been passed upon in any reported 
decision. He considered the title of the 
section, “Workmen’s compensation pre- 
miums shall be deemed preferred claims” 
to be so illuminative of the purpose 
which the legislature intended that it 
could scarcely be made clearer and held, 
In re Epstein’s Estate, 278 N. Y. S. 260, 
that the insurance company was entitled 
to a preference in payment of its claim 
over other creditors of the insured’s 
estate. 

e *: = 
Causal Connection Not Proven 


In workmen’s compensation proceed- 
ings for the death of an employe of a 
pipe line engaged in securing rights of 
way and settling claims for damages the 
only evidence of the death being the re- 
sult of injury arising out of and in the 
course of the employment was the state- 
ment of a co-employe that deceased said 
about 5 p. m. on the day of the alleged 


accident, May 14, 1931, that he had hurt 
his leg which was slightly bruised a 
little above the ankle, in a fall from a 
log while crossing a creek about 10 a. m., 
about twenty-five miles back. He died 
on October 8, 1932, of metastasis, a 
growth that had started in his pelvis and 
deposited itself in both his lungs. In 
the opinion of the doctor who last treat- 
ed him the sarcoma came from an in- 
jury. Deceased, while alive, never assert- 
ed any claim that his injury was com- 
pensable. 

In an action by the insurance carrier 
to set aside an award of compensation 
by the Texas Industrial Accident Board, 
the Fifth Circuit Court of Appeals, Hal- 
leck v. Hartford Accident & Indemnity 
Co., 75 F. (2d) 800, held that the de- 
ceased’s statement as to his fall to his 
co-employe, who had been with him the 
entire day, was properly rejected as evi- 
dence that the injury was received in the 
course of his employment, not being 
against interest nor made under such 
circumstances as to constitute it a part 
of the res gestae. Aside from this, the 
proven circumstances showed a_ possi- 
bility of his having been injured in the 
course of his employment, but they were 
consistent with his having hurt his leg 
otherwise. 

Moreover, the court said, while it was 
reasonably shown that the cancer in de- 
ceased’s lungs of which he died came by 
metastasis from one in his groin, the 
evidence was insufficient to show that a 
blow on his ankle where no sarcoma re- 
sulted caused that in the groin a year 
later. Two of deceased’s doctors gave 
an opinion that the death resulted from 
the blow, but the other said he could 
form no such opinion. 


Accident” Not Synonymous 
With “ Mistake” 

A corporation engaged in the business 
of selling oil, gasoline and other petro- 
ileum products sued the Employers tn- 
demnity Corp. and the Employers Rein- 
surance Corp. on an “oil products public 
liability and property damage _ policy,” 
issued December 13, 1928. 

In November 1928, plaintiff sold and 
delivered a petroleum product to Orpha 
M. Smith, who used it on December 13, 
1928, the date of issuance of the policy, 


Impressive Funeral 
Of John A. Griffin 


MANY SURETY LEADERS THERE 


Hundreds Mourn for Late Fidelity & 
Deposit V.-P.; George L. Radcliffe 
Headed Home Office Contingent 


The funeral of John A. Griffin, Fidelity 
& Deposit vice-president and director, 
whose death recently in Paris shocked 
surety men here, was a week ago in 
the Church of St. Ignatius Loyola at 980 
Park Avenue, New York, with close to 
500 attending. 

Many prominent members of the New 
York and Baltimore insurance fraternity 
attended the services, the Fidelity & De- 
posit home office contingent being head- 
ed by Senator George L. Radcliffe, who 
was one of John A. Griffin’s good friends 
for many years. Among surety men 
present were the following: 

Among Those Attending 

Alonzo Gore Oakley, United States F. & G., 
who saw Mr. Griffin while abroad in September; 
Charles C. Conlon, home office vice-president 
of U. S. F. & G.; George W. Will, Stewart, 
Hencken & Will, New York; Nathan Mobley, 
United States Guarantee; Richard J. Hill, Mary- 
land Casualty; Rutherford H. Towner and Mar- 
tin W. Lewis, Towner Rating Bureau; Vincent 
Cullen and Mrs. Cullen; Leo F. Fitzpatrick, 
National Surety Corp.; John Robert English 
and Andrew J. Mountrey, Standard Surety & 





with the result that an explosion oc- 
curred and she was so badly burned that 
she died on December 30, 1928. The pro- 
duct which was delivered was kerosene 
to which a petroleum product higher and 
far more inflammable than kerosene had 
been added by mistake. Judgments in 
actions which the insured defended after 
the insurance companies had denied all 
liability totaled $3,500. The insured sued 
the companies for this amount and also 
the cost of defending the litigation. The 
Employers Reinsurance Corp. was made 
a party because it assumed the obliga- 
tions of the Employers Indemnity. 

Judgment for defendants in the Fed- 
eral District Court for Southern Indiana 
was reversed by the Seventh Circuit 
Court of Appeals and a_ new trial 
granted, 77 F. (2d.) 175. The appellate 
court refused to restrict the meaning of 
the word “accidents” in the policy to a 
meaning synonymous with mistake as 
contended by defendants, who argued 
that inasmuch as the mistake was made 
before the policy was issued no liability 
under the policy arose. 
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United States Fidelity & Guaranty ¢y, 
with which is affiliated 
Fidelity & Guaranty Fire Corp, 
Home Offices: Baltimore, Md, 


SS a RNR 


Casualty, with which company Thomas Griffin, 
Lrother of John A. Griffin, is connected; Co] 
O. Wilson Gott and E. B. Southworth, Tr, 
Aetna Casualty & Surety, and Gene Meanley of 
R. C. Rathbone & Sons. 

In addition to Senator Radcliffe the Fidelity 
& Deposit was represented by Walter H, Duff, 
Herbert Dunn, Edward Foster, W. A, Bullock, 
John P. Madigan, Morris Miller, Arthur H. 
Poole, Thomas White, Andrew Snyder, William 
Crist, Harry R. C. Hickey, Brooklyn manager: 
Herbert J. McCooey, Brooklyn resident vice. 
president; Joseph Hurley, Jersey City; John R 








Cahill and H. F. McGann, uptown agents oj 
the American Bonding; J. A. and C. J. Walsh, 
Senator Robert F. Wagner of New York 


was among the people in public life present, 

Mr. Griffin is wife, three 
brothers and three sisters as follows: Thomas, 
Arthur, Dominic, Mary K., Claire A. and Mrs, 
M. L. Bodkin. 

Held in high esteem along William 
Street, Mr. Griffin will be sorely missed, 
The Surety Underwriters Association of 
New York, of which he was a past pres- 
ident, passed a memorial resolution last 
week while the board of directors of the 
Fidelity & Deposit adopted the follow- 
ing resolution in memoriam: 

F. & D. Resolution 

In the death of John Astley Griffin in 
Paris on October 8, 1935, the Fidelity & 
Deposit of Maryland loses a_ valued 
member of its board of directors and 
an officer of the company whose counsel 
and judgment will be greatly missed. 

Mr. Griffin was born in_ Brooklyn, 
N. Y., on January 25, 1876. He was ed- 
ucated in the public schools of Brooklyn 
where he figured prominently in athletic 
events, being a star football and polo 
player. After various business activities, 
in 1910 he entered the employ of the 
American Bonding Co. of Baltimore as 
manager of its New York office. In 1913 
when the merger of the American Bond- 
ing Co. with the Fidelity & Deposit was 
accomplished he joined the forces of the 
Fidelity & Deposit as assistant to Vice- 
President Joseph A. Flynn, serving also 
for the next three years as manager of 
the contract bond department. 

On February 23, 1928, he was elected 
vice-president of the Fidelity & Deposit, 
and just prior thereto, on January 1/, 
1928, he had been chosen a vice-president 
of the American Bonding. On the same 
date, February 23, 1928, Mr. Griffin was 
made manager of the New York office, 
serving in that capacity until his ap- 
pointment on July 2, 1934, as supervisor 
of the territory of the New York office, 
and on July 11, 1934, he was elected a 
director of the Fidelity & Deposit. 

Mr. Griffin’s courtesy and _affability 
made him a favorite in any group, and 
his business qualifications caused him to 
be recognized as a leader in the surety 
field. 

Therefore be it resolved, by the board 
of directors of the Fidelity & Deposit, 
that this body tenders its respectful sym- 
pathy to Mrs. Griffin in the great loss 
which she has sustained and directs that 
this memorial be spread in full upon the 
minutes of the board of directors, and 
that a copy thereof, duly attested, be fur- 
nished to Mr. Griffin’s family. 


survived by his 





Speedsters Sentenced To 
Read Crash-Horror Article 


That police recorders and judges art 
doing their part in the campaigns for 
greater highway safety is shown by twe 
experiences recently. In Paterson, N. J- 
Recorder Duffy sentenced a speedster 1? 
read in full a copy of the Reader’s Diges! 
crash-horror article, “—And Sndden 
Death,” and render a full report on the 
article in police court the following day: 
The recorder praised the article as “ont 
of the finest sermons ever written.” 
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UTOMOBILE accident prevention 


can be the most productive during 






the period when automobile acci- 
dents are most serious. That period is the 
last half of the year, and especially the last 
four months. 

Drivers and pedestrians will have to 
exercise extraordinary care to avoid death 
or injury in automobile accidents from now 
to the end of the year. Experience shows 
that the casualty record of the last four 
months is 40 per cent worse than the first 
four months, and 20 per cent worse than the 


second four months. 





Unless conditions show a decided im- 
provement, around 15,000 persons will be 
killed in automobile accidents from Sep- 
tember to December inclusive. 

Every person needs to remember to drive 
and walk carefully. That is the essential 
thing which every person can easily do to 


help reduce accidents. 


THE TRAVELERS 


THE TRAVELERS INKBURANCE COMPANY 
THE TRAVELERS INDEMNITY COMPANY 
THE TRAVELERS FIRE INSURANCE COMPANY 


HARTFORD CONNECTICUT 





























Massachusetts Mutual Life 


Insurance Company 
Springfield, Massachusetts 


Organized 1851 


Comparative Summary 


of 


Annual Statement Figures 





ASSETS 


I of ccckeevatdeeonsenes 
Interest Due and Accrued............. 
Premiums Due and Accrued........... 


LIABILITIES 





IO 6 ons capcensewesweesas 
Policyholders’ Funds ................ 
Policy Claims in process of settlement... . 


Dividends to Policyholders............ 


I Sk ot ie ee are 
Miscellaneous Liabilities ............. 


Special Reserve .........00seceeeeees 


SURPLUS, Massachusetts Standard... . 
TOTAL CONTINGENCY FUNDS... 


December 31, 


December 31, 











1933 1934 
$445,678,555 $473,911,284 
11,062,261 12,499,294 
12,274,396 11,978,782 
$469,015,212 $498,389,360 
$364,287,397 $385,437,421 
74,562,638 82,202,769 
1,617,376 1,775,419 
6,693,084 4,885,663 
1,404,090 1,445,849 
320,941 382,828 
$448,885,526 $476,129,949 
4,459,678 4,581,603 
$453,345,204 $480,711,552 


$ 15,670,008 


$ 20,129,686 


On December 31, 1934, the Company had in its 
Offices and in Banks Cash Balances of more than 
TWENTY MILLION DOLLARS 
And Held Nearly 
SEVENTEEN MILLION DOLLARS 


in Government Bonds 


During the year 1934 
the Company Paid to 
Policyholders and Beneficiaries 
the sum of 
SIXTY-THREE MILLION DOLLARS 


$ 17,677,808 


$ 22,259,411 


During the year 1934 
the Cash Receipts of the Company 
were over 


FORTY MILLION DOLLARS 


in Excess of Disbursements 
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